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James Roosevelt’s 
Risks Detailed By 
Saturday Eve. Post 


Alva Johnston’s " Article Written 
After Interviewing Brokers Who 
Have Lost Lines 


REPORTER USES CAUTION 


But Names of Lines and Agents 
Are Printed With Many Pro- 
duction Undercurrents 


The former conservative Saturday 
Evening Post which in newspaper par- 
lance “went jazz” after Wes'ey Winans 
Stout succeeded George Horace Lorimer 
as editor, this week printed its story 
of James Roosevelt the insurance man. 
It appeared under the title, “Jimmie’s 
Got It,” meaning the disturbing and in- 
formative message which so many vet- 
eran insurance agents and brokers have 
received that they have lost a line which 
has been on their books for some time, 
or one which they have been on the 
verge of capturing. 

Author of the article is Pulitzer prize- 
winning Alva Johnston, one of America’s 
greatest reporters. Johnston spent weeks 
in the insurance districts interviewing 
producers who have lost business to 
James Roosevelt. At the present time 
the latter is drawing $10,000 a year as 
one of his father’s secretaries, He is 
still a member of the insurance firm of 
Roosevelt & Sargent. 

First Shock Was Whiskey Line 

When Johnston was on the story he 
told insurance men that he did not know 
how far he would proceed in presenting 
motives for the switching of business, 
but that he would vo as far as he could. 
It was not even assured that the S.E.P. 
would print the story as it was recalled 
that the New York Sun had made an 
exhaustive investigation of James Roose- 
velt’s insurance business and how he ob- 
tained it, and had then “spiked” the 
story. 

Editor Stout decided to shoot and 
Johnston’s story not only mentions names 
of important risks which have been lost, 

also names of producers who lost 


The first big shock which the broker- 
age fraternity received was when James 
Roosevelt’s insurance firm landed the 
National Distillers Products Corporation. 
He now has several large whiskey com- 


panies. W. T. Shackleford & Co., Bal- 
(Continued on Page 25) 
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What Is It? 


A motivation story may picture favorable or adverse 


eventualities in the prospect’s own situation. It may be a 
factual or imagined story of some other man’s situation, 
in circumstances similar to the prospect’s own. It may be 
a “sob story” if the prospect needs hearse treatment. It 
may be humorous, if the prospect might be movable, 
motivated, by it. It may be one of consequences described 
statistically, if the prospect is of the statistic type. It may 
picture the fruition of a particular kind of service in the 
life or lives of others, or in the life of the prospect and 
his family—say, family income, mortgage coverage, educa- 


tional fund, emergency fund, retirement. 


The motivation story is of as many types as there are 
types of prospects and varieties of life insurance needs,— 
laughter, tears, profit appeal, preeminent safety, or any- 
thing else which seems adapted for moving, motivating, 
ihe prospect to the desired signature action. 


THE PENN MUTUAL LIFE INSURANCE CO. 


Ws. H. KInGsLey, President 
PHILADELPHIA 


Independence Square 














Famous Actuaries 
Of Great Britain 
To Visit New York 


English and Scotch Will Attend 
Joint Meeting of United States 
Actuarial Society 


SESSIONS IN OCTOBER 


Four Subjects of Insurance Impor- 
tance To Be Discussed; Dr. 
Arthur Hunter, Chairman 


Americans and Canadians who attend- 
ed the International Congress of Actu- 
aries in Paris last year extended an in- 
vitation that the 1940 convention be held 
in New York City. For a time it looked 
as if Japan had gotten the 1940 con- 
gress, but it was finally decided that the 
congress be held in Berne, Switzerland. 
The Americans and Canadians then ex- 
tended to English and Scotch actuaries 
an invitation to come to this country at 
a date before the 1940 congress. It was 
accepted with the result that many of 
them will pay a visit to America at the 
time of a joint convention of the Ac- 
tuarial Society of America and_ the 
American Institute of Actuaries, which 
will be held in New York City on Oc- 
tober 5, 6 and 7. 

Dr. Hunter Committee Chairman 

\ general committee has been ap 
pointed by the two actuarial societies 
on this side of the water with Dr. Ar- 
thur Hunter, vice-president and actuary 
of the New York Life, as chairman, and 
a program which will interest the vis- 
itors is being arranged. 

So far about twenty English and 
Scotch actuaries have signified their in 
tention of coming. Many of these ac 
tuaries have never before been to the 
United States, and among the accept 
ances is that of Sir William Elderton 
actuary and manager of the Equitabl 
Life Assurance Society, oldest life insur 
ance company in the world 

Sir William was knighted by His Ma 
jesty King George recently and he has 
received many other honors in the past 
twelve months. They include a_ gold 
medal in recognition of distinguished 
services to actuarial science given b 
the Institute of Actuaries, England, and 
the Faculty of Actuaries, Scotland. He 
also has been recently the recipient of 
the honorary degree of a Doctor of 
Philosophy at the University of Oslo 
A few weeks ago an address he made 
before the Insurance Institute of Lor 
don on “The Impossibility of War Risk 
Insurance” attracted wide public 
est. Getting Sir William to visit Ame 
ica will be quite a feat as he told the 
writer two years ago that the mers 

(Continued on Page 6) 
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The road to success is known—follow it! 
Many underwriters are finding that these are good times in which to 
ghe Northwestern " 
Mutual Way achieve solid personal growth. Overcoming the difficulties of the day 


has caused these men to improve their selling effectiveness and to 


broaden their outlook. The ideas, methods and philosophies of such 





leaders, including three outstanding guest stars, will be presented at the approaching 62nd 


Annual Meeting of The Association of Agents to be held at Milwaukee on July 25th, 26th 





and 27th. Appearing on the program—tuned to the times will be underwriters whose 1938 


achievements clearly demonstrate that sound determination knows no failure—that now is the 


time to follow through. 


The 


Northwestern 
Mutual 


LIFE INSURANCE COMPANY 
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Passing of Alfred Hurrell Removes Wise and 


Amiable Life Insurance Counsellor 


The insurance business lost one of its 
wisest and most popular figures last week 
when Alfred Hurrell, vice-president, gen- 
eral counsel and a director of the Pru- 
dential, died long illness. All 
hope for eventual recovery was given up 
some weeks ago. 

Mr. Hurrell had had 
public life before he went to the New 
York State 
counsel where his abilities became sc 


after a 


experience in 
Insurance Department as 
rec- 
oenized that he was engaged by the As- 
Life 


attorney. He 


sociation of Insurance Presidents 


as its went to the Pru- 


dential in 1915 and there rounded out a 


career of great distinction and public 


worth to the business. 
Although one of the hardest working 
and executive end of 


men in the legal 


insurance, he found time for important 


civic duties, such as being mayor for a 


term of years for the town he made 
his home (Glen Ridge, N. J.). 
Blunt, Wise, Amiable 
\ tall, rangy, blunt man of the Abra- 


ham Lincoln type, whose sound philoso- 
phy gained from experience was coupled 
with a sparkling but good natured wit, 
Mr. Hurrell gave the impression of im- 
mense simplicity. “One of the most 
natural men I ever met,’ was a com- 
ment frequently heard from people who 
met him for the first time. 


\n unusually able raconteur, he was 
one of the most companionable men in 
the Association of Life Insurance Coun- 
sel. For many years he appeared on 
the program of the Prudential for an 
informal talk at the opening session of 
the annual field convention in Newark. 
These talks were unusually popular with 
the convention and were frequently of a 
humorous nature. 


Not only a fine student of the insur- 
ance business, Mr. Hurrell was aiso a 
keen observer, being able to grasp quick- 
ly any situation which was put before 
him. He was never afraid to give his 
opinion, and that opinion was sought by 
many people. His judgment was highly 
respected. He had a distaste for bun- 
combe which was matched by the speed 
with which he recognized it. 

Early Career in Buffalo 

Mr. Hurrell was born in Fort Erie, 
Ontario, and received part of his educa- 
tion in the village school and in the 
general store owned and operated by 
his father in that place. There being no 
high school nearby at that time it was 


decided when he was 17 years of age 
that he should learn bookkeeping. Ac- 
cordingly, he was sent to a_ business 


collere in Buffalo, the nearest large city, 
for his training. Upon his graduation he 
secured a position as bookkeeper with- 
out much trouble. One of his experi- 
ences in that period was to keep books 


ina Buffalo general insurance broker- 
age office. That was his first contact 
with the insurance business. He later 


worked as an accountant in the master 
mechanic’s office of the Delaware, Lacka- 
wanna & Western Railroad at East Buf- 
falo. While he felt that these experi- 
ences were interesting and worth while, 
he admitted that the statement in the 
diploma from the business college that 


he was an “expert accountant” was 
cheerfully optimistic. 
Learned Public Speaking 
It was during this time that Mr. Hur- 


rell joined a debating society which met 
every Saturday night, most of the mem- 
bers of which were young lawyers and 
law students. Soon he was in the thick 
of the debating. Association with these 
young chaps resulted in his becoming 
interested in the studies they were pur- 
suing and in his decision to go and do 
likewise, He thereupon burnt his bridges 
behind him; resigned his railroad posi- 
tion; obtained a part-time meal ticket 
job: and went to the Buffalo Central 
High School in order to prepare for his 
regents’ examinations and without wor- 
rying too much over the fact that he 
was almost 22 years old while the other 
students were boys. After graduation 
he attended the old University of Buf- 
falo Law School, and was admitted to 
the bar in 1901. He accepted a part- 
nership offer in Altoona, Pa., but later 
returning to Buffalo he and Clinton T. 
Horton formed a law firm—Horton & 
Hurrell—practicing law in that city for 
five years, and for a time was Assistant 
District Attorney of Erie County. Hor- 
ton later became a Justice of the Su- 
preme Court of New York State. 
Protege of W. H. Hotchkiss 

One of the men who admired Mr. 
Hurrell’s capabilities and who picked 
him as a man with a future was William 
H_ Hotchkiss. 

Mr. Hotchkiss 


the University of 


professor in 
Law Sch Yt )] 


was a 


Buffalo 


and was appointed Superintendent of 
Insurance by Governor Charles’ E. 
Hughes, whose election had followed the 
extraordinary competent job he did as 
counsel for the Armstrong Committee. 


The new Superintendent invited Mr. 
Hurrell to become counsel of the New 
York State Insurance Department. Mr. 


Hurrell resigned from the District At- 
torney’s office and took up his new 
duties in Albany. 

He did so well in that post that he 
was asked to become insurance counsel 
for the Merritt Committee. Among 
other functions that legislative committee 
was charged with was the duty of in- 
vestigating the operation and conduct 
of the fire insurance business. Mr. 
Hotchkiss consented to Mr. Hurrell’s 
being loaned to the committee. Its actu- 
ary was Professor Albert W. Whitney, 
who for years has been one of the out- 
standing persons in the scientific and 
safety prevention side of the insurance 
business and who is with the Associa- 
tion of Casualty & Surety Executives 

The Merritt Committee 


The report of the Merritt Committee 
—sometimes called in fire insurance the 
Merritt Rating Committee—and the leg- 
islation resulting from its report turned 
out to be one of the most important leg- 
islative innovations in the history of in- 


surance. The report, following hear- 
ings by the committee, was writ- 
ten bv Professor Whitney and Mr. 
Hurrell. In brief, its recommendations, 


(Continued on Page 4) 


Tributes By Insurance Leaders 


Some estimates given to The 
astern Underwriter relative to the 
late Alfred Hurrell follow: 


Leroy A. Lincoln, president, Metro- 
politan Life: 

It was my privilege to know 
We 
both practicing law in Buffalo long be- 
fore either of us had any thought of 
being identified with the insurance busi- 
ness. Thus, | have known him not only 
as a life insurance executive but also as 
a lawyer in the earlier days. 


Alfred 


Hurrell for thirty-five vears. were 


In the law he was an earnest and dili- 
vent student of legal principles and apt 
in his application of such principles to 
any problem in hand. The invitation to 
him to become counsel to the State In- 
surance Department was predicated on 
his legal ability, his fine character anil 
his attractive personality. To his suc 
cessors in the Insurance Department he 
left a splendid tradition of service. 

In the Association of Life Insurance 
Presidents and in the Prudential he per- 
formed services of lasting importance, 
not only to those particular institutions 
but for the benefit of the tremendous 
policvholder population of the United 
States and Canada. Many landmarks 
along the road of progress in life in 
surance stand as monuments to his mem- 
ory. 

Few, if anv, men identified with the 
business of life insurance have had more 
friends and genuine admirers. Alfred 
Hurrell was a man of vigorous and forth- 
right character, always pleasing and nev- 


cr arousing personal animosities. One 
always knew where he stood. One never 
resented his stand. 


William H. Hotchkiss, Superintend- 
ent of Insurance under Charles E. 
Hughes and who for some years 
has been one of the leading mem- 
bers of the New York insurance 
bar: 

I first heard of Alfred Hurrell when 

I was a professor in a_ Buffalo law 

school. Meeting him, I was immediately 

attracted by his personality, not only his 
magnetism and fine character, but also 
his force of will, evident to anyone who 
talked with him. In the crucial days 
following the Armstrong investigation, 

when, as Superintendent of Insurance, I 

deemed it imperative to have a strong, 

able person as counsel of the Depart- 
ment, I offered the post to young Mr. 

Hurrell. Unusually modest, he informed 

me that he did not think he had the 

capability necessary for the job, but I 

disagreed with him. Finally, he consent- 

ed and almost immediately he was en- 
gaged in matters of great importance, 
one of which was the tangled affairs of 
the Washington Life whose assets were 
about to be transferred out of the state, 
a proposal to which both the Governor 
and IT objected; and another was the bill 
for the creation of a New York depart- 
mental liquidation bureau which finally 
passed and has since enabled the De- 
partment to conserve assets of com- 
panies which have failed or been liqui- 
dated. 
Although a law 


novice in insurance 





HURRELL 


ALFRED 


Hurrell Funeral 

The funeral of Alfred Hurrell, vice- 
president and general counsel of the 
Prudential, was held at the Christ Epis- 
copal Church, Glen Ridge, N. J., on 
Sunday afternoon. The church, a large 
one was crowded. The Rev. John J 
Kirkpatrick, rector, and Rev. Aaron 
Colburn, headmaster of the Wooste1 
School for Boys, Danbury, Conn., offi- 
ciated at the services. In Buffalo there 
were services on Tuesday of this week 
at the Forest Lawn Cemetery. Mr. Hur 
rell had spent many years in Buffalo. 

The Association of Life Insurance 
Presidents was represented at the fu- 
neral by a committee with Leroy A 
Lincoln, president of the Metropolitan 
Life, as chairman, other members of the 
committee present being John R. Hardin, 
Mutual Benefit; Ernest J. Heppenheimer, 
Colonial Life; Major Andrew Tuck, 
Equitable Society; Allan FE. Brosmith, 
Travelers, and Vincent P. Whitsitt, 
manager and general counsel of the as- 
sociation. 

Honorary pallbearers were these 

Dr. Edward J. Ill, Col. Franklin D’Olier, C 
B. Bradley, Robert H. Bradley, Tohn W. Sted 
man, Henry B. Sutphen, James F. Little, R. R 
Rogers, George E. Merigold, W. W. VanNalts, 
William Sillbereysen, Clifford W. Brown, Clay 
ton E. Freeman, George W. Reynolds, George 
T. Wight, Charles G. Taylor, Tr., Allison Dodd, 
Arthur T. Vanderbilt, Dr. Allen D. Whipple. 


Edward T. Fishwick, William M. Beard and 
Herbert S. Palmer. 

Among others at the funeral were 
these: 

William H. Hotchkiss and Jesse S. Phillips, 


Superintendents; 
Canadian Lif« 
Tames D. Craig 


former New York Insurance 
t. Leighton Foster, manager 
Insurance Officers Association; 
and Harry Cole Bates, 


R. 






Metropolitan; Tames Vic 
tor Barry, Life Extension Institute; Wendell M 
Strong, Mutual Life of N. Y.; Tohn S. Thomp 
son and Hobart S. Weaver, Mutual Benefit; 


Charles Hughes, New York Insurance Depart 


ment; Nelson B. Hadley and John J. Diefen 
dorf, formerly with the New York Insurance 
Department; George W. Munsick, formerly in 


charge of production, Prudential. 


Mr. Hurrell quickly proved to the De 
partment that he had a keen grasp of 
the situations before it. He displayed 
unusually fine judgment and held his 
own easily with some of the best legal 
minds of the state who in instances were 
opposed to the position of the Governor 
and the Department. His services wer 
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of great value to the state and the im- 
pression he made upon Governor Hughes 
and the public was splendid. His per 
sonality was both unique and decidedly 
attractive, with his frankness of speech, 


common sense philosophy and _ great 
sense of humor. It was easy to see that 
his future would be unusually bright, 
and when he left the Department in 
order to enter broader fields our ob 


servations and prophecies about him at 
Albany proved to be correct. One ot 
the great minds and one of the finest 
characters in insurance, his death is a 
real loss to the business. 


Francis V. Keesling, vice-president, 


West Coast Life: 


3y any test Alfred Hurrell demon- 
strated the .essentials of the highes 
type of human being. Possessed of such 


qualities he achieved distinction as a 
lawyer, an executive and a citizen. He 
had a great spiritual influence. His in- 
tegrity made him direct and his under- 
standing made him courteous and appre- 
ciative of the nance lis personality 
commanded esteem and affection. A host 
of friends mourn and will always miss 
him. 


Byron K. Elliott, vice-president and 
general counsel, John Hancock: 
The death of Alfred Hurrell is a loss 

by no means limited to the Prudential 
Insurance Co. He was a statesman who 
saw clearly those things which were to 
the best interests of the institution of 
life insurance. The absence of his wise 
counsel, forceful and engaging personal- 
ity and witty criticism will be deeply felt 
by the hundreds of men, in other compa- 
nies as well as his own, who knew and 
admired him. 

George S. Van Schaick, vice-presi- 
dent, New York Life: 

The death of Alfred Hurrell was a 
great personal loss to me. While I was 
Superintendent of Insurance I repeat- 
edly called on Mr. Hurrell for counsel 
and he never failed me. He was a bril- 
liant personality who will be greatly 
missed in many circles : 


Life Presidents’ Memorial to Hurrell 


At a meeting on June 24 the Associa- 
tion of Life Insurance Presidents adcopt- 
ed this memorial to Alfred Hurrell, its 
former attorney: 

“The death on June 23 of Alfred Hur- 
rell brings to this association a pro- 
found sense of loss. His passing takes 
from it a loyal friend and counselor and 
from life insurance as a whole, a be- 
loved personality. 

“For four years Mr. Hurrell was the 
association’s attorney, Subsequently, 
throughout his notable career as a life 
insurance company official, his interest 
in the association never waned. Whether 
he was contributing to the discussions 
at one of its annual conventions, aiding 
in the work of its executives committee, 
or otherwise participating in its coun- 
cils, the sound judgment and constructive 
thought which he generously gave it 
were of marked benefit and value. 

“Mr. Hurrell was one of the nation’s 
outstanding insurance lawyers. A Can- 
adian by birth, he came to this country 
as a youth, was admitted to the New 
York State bar, and won distinction in 
such positions as assistant district attor- 
ney of Erie County, counsel for the New 
York Insurance Department, and counsel 
for the Merritt Committee of the New 
York legislature. In 1933 he was elected 
president of the Association of Life In- 
surance Counsel. Embracing a period 
of twenty- three years, his career with the 
Prudentiz ul is, in itself, an inspiring chap- 
ter in life insurance annals. He joined 
the company in 1915, rose to the position 
of vice-president and general counsel, 
and was a director of the company His 
labors comprise a record of broad vision, 
a human outlook, and a keen sense of 
justice and right, applied unstintingly in 
behalf of his company, and in the ad- 
vancement of life insurance as a whole. 
A leader in his community, he gave his 
time abundantly to civic activities, serv- 
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(Continued from Page 3) 
legalized 
rating or- 
made it 
rates. It 


into statutes, 
and supervised the insurance 
anizations of the state and 
illegal to discriminate in base 
broucht about fair play in rate making, 
resulted in the establishment by the New 
York Insurance Department of a rating 
bureau which has always been competent- 
ly operated and to which any person with 
a rating grievance involving alleged dis- 
crimination can go for relief. An inter- 
esting sidelight on the report was that 
it closely corresponded to a report made 
by the Royal Commission of Australia 
on the same subject. The surprising 
thing about these two reports, with their 
recommendation, was that neither Mr. 
Hurrell nor Professor Whitney had seen 
the Australian document until after their 
own work on the report had been com- 
pleted, Another interesting angle was 
that the crusading daily papers of the 
period—it was 1911—the New York 
World, owned by Joseph Pulitzer, and 
the New York American, owned by Wil- 
liam Randolph Hearst, two editors whose 


later translated 


criticisms had forced the legislature to 
make the investigation of fire insurance 
operations, were greatly pleased with the 


Merritt Committee’s activities and com- 

mended the report in their editorial col- 

umns. 
While the 


been loaned to the 


services of Mr. Hurrell had 
legislative committee 


and he had expected to return to the 
New York State Insurance Department 
he did not return. Instead he joined 


Life Insurance Presi- 
the general mana- 


Association of 
attorney, 


the 
dents as its 


ger and counsel of the Association at 
ing for many years as councilman and 
later as mayor of Glen Ridge, N. J., and 
as a member of the State Board of 
Regents. 

“By this memorial, the association 
seeks to record its great respect and 
high esteem for Alfred Hurrell, and to 
pay tribute to his life and work. It ex- 
tends to his family and to his company 


associates its sincere sympathy.” 
In an editorial the Newark Sunday 





Call said of Mr. Hurrell: 

“He was a delightful companion, warm 
hearted and humorous, and me all men 
he had understanding and sympathy. He 
was kind and helpful in time of perplex- 
ity or adversity His gentle manner 
masked an iron will and tremendous 
personal force. His mind was keen and 
direct and powers of concentration enor- 
mous, His services were available for 
every enterprise for community better- 
ment.” 
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time being the late Robert Lynn 
who afterwards became vice-presi- 
Mr. Hur- 


the 

Cox, 
dent of the Metropolitan Life. 
rell had known Mr. Cox in Buffalo when 


they both lived there. They were two 
of a group of Buffalo men, all of whom 
became distinguished in insurance. Mem- 
bers of the group included Leroy A. 
Lincoln, now president of the Mctro- 
politan Life; Captain Frederick H. Dun- 
ham, general counsel, Metropolitan; 
George E, Merigold, general attorney, 
Prudential; William H. Hotchkiss, who 
became Insurance Superintendent, and 
George T. Wight, who became manager 
of the Association of Life Insurance 
Presidents. 
Joins Prudential 

After five years with the Life Presi- 
dents Association Mr. Hurrell joined 
the Prudential as associate general 
licitor. In 1918 he became vice-president 
and general solicitor, succeeding Ed- 
ward D. Duffield, now president. Upon 
the death in 1925 of Richard V. Linda- 
bury, the general counsel, Mr. Hurrell 
succeeded him and later became a direc- 
tor of the company, holding both posi- 
tions at the time of his death. 

He served on the Borough Council of 
Glen Ridge, N. J., for eight years and 
was mayor of Glen Ridge for four vears. 

He belonged to the Glen Ridge Coun- 
try Club, the Essex Club of Newark. the 
National Republican Club of New York 
and the American Bar Association. He 
was on the board of trustees of the 
Wooster School for Boys at Danbury, 
Conn., was a member of the Edison 
Park Commission and a former member 
of the New Jersey State Board of Re- 
gents. 


so- 


His Family 

Gertrude Mason 
Mrs. Howard 
N. J.; Mrs. W. 


He leaves a widow, 
Hurrell; two daughters, 
Crawford of Bloomfield, 
W. McHorney of Palo Alto, Cal.: his 
mother, Mrs. Edmund Fry of Ft. Erie, 
Ontario, Canada, and a sister, M. Louise 
Hurrell, M.D., of Rochester, N. Y. 

COUNSEL FEES ALLOWED 
Circuit Court at Lansing, Mich., Ap- 
proves Bills in American Life 
Receivership Litigation 

Defense costs amounting to $15.070 
have been allowed by Judee Carr in Cir- 
cuit Court at Lansine, Mich., in the case 
of the American Life, Detroit, in re- 
ceivership, The defense was conducted 
bv Clark, Klein, Brucker & Waples, 
which is allowed $5,500 as its fee. 
Brucker directed the case in his capacity 
of ceneral counsel and vice-president of 


the American Life. He had left the 
fixing of the attorneys’ fees with the 
court. 





DONALD C. KEANE G. A. 


“BILL” STEVENS 





YESTERDAY 


TODAY 


TOMORROW 


-Organized Service- 
THE KEANE AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 
CH 4-2384 225 WEsT 34 STREET 


“MINUTE MEN” 


JACK FAIRWEATHER 


R. D. LICHTERMANN ASSOC. 


CHET LEROY 








Conmaitiens on Public 
Relations Valuable 


STOPS ASSAULT ON BUSINESS 





Philip F. Murray, Penn Mutual, Presi- 
dent Philadelphia Association of 
Life Underwriters 
Clifford H. Orr ended his administra- 
tion as president of the Philadelphia As- 
sociation of Life Underwriters with the 
announcement that the organization’; 
newly formed public relations committee 
already has begun its work. He re- 
vealed that the committee, headed by 
Joseph H. Reese, Penn Mutual, had ef- 
fected cancellation of a four weeks’ radio 
program assailing life insurance, after 
making presentations to the studio heads, 
The annual meeting of the association 
found the slate headed by Philip F. Mur- 
ray, Penn Mutual, elected by acclama- 
tion. Other officers elected were Henry 
H. McBratney, Provident Mutual, first 
vice-president; Irvin R. Barton, Sun Life 
of Canada, second vice-president; Mar- 


tin W. Lammers, Continental American, 
treasurer, 

The association ended the season as 
one of the few in the country showing 
an increase in membership. Mr. Orr 
announced that the court room sketch, 
“Trial of John Q. Agent,” would be re- 
peated bv the Philadelphia group at 
Ocean City July 7 and that there was 


a possibility it also would be presented 
at Houston. 

The new 
hardest workers in 
ing the year just closed. 
man of the agents’ committee, general 
chairman of the Fall sales rally and 
general chairman of the Annual Message 
of Life Insurance observance. 


Four Hundred Attend Kee 
Agency Sales Conference 


president was one of the 
the association dur- 
He was chair- 





George A. Patton, vice-president Mu- 
tual Life of New York, expressed op- 
timism for the future of life insurance 


in his address, “A Glimpse Into the Fu- 
ture,” at the fourth annual sales confer- 
ence of the William H. Kee agency, 
Brooklyn, held June 24. More than 400 
persons attended the conference, which 
was presided over by Mr. Kee. 

Carl E. Haas, educational director of 
the agency, spoke on the value of C. L 
U. and what it will mean to the man 
of tomorrow, and John D. Howell on use 
of policy options to meet present day 
objections. A golf tournament and a din- 
ner and dance were held. 

R. Y. THORPE ADVANCED 

Richard Y. Thorpe, Aetna Life Group 
manager at Cleveland, has been appoint- 
ed assistant general agent for the H. 
Alexander general agency of the com- 
pany at Nashville, effective July 1. He 
will assist in the added duties taken over 
by the Alexander agency, with which 
the Chattanooga general agency was 
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Mr Thorpe, who served as Group man- leat's een 
ager in the Nashville agency from 1930 talculated 
to 1935. first joined the Aetna Life in Bn paid 7 
1926. He was a home office Group rep- ring the 
resentative at Jacksonville, Fla., and at brrangemer 
3irminzham, Ala., prior to his Nashville Bion of the 
and Cleveland appointments. He_ at- ffecteg by 
tended the University of North Caro- Bhuss afford 
lina and was later admitted to the North inct induc 
Carolina bar. ls and in 


HOGHE NAMED PRESIDENT 
Los Angeles Chapter Chartered Life 
Underwriters held its annual election of 
officers June 24 and selected for presi- 
dent Russell L. Hoghe, general agent, 
Equitable of Iowa; vice-president, Fred 
W. Pierce, Connecticut General; secre- 
tary-treasurer, Robert L. Altick, assistant 

eeneral agent, Massachusetts Mutual. 


MANAGERS’ FISHING TRIP 
The Brooklyn Managers Association 
held its annual outing June 23 which 
took the form of a sailing trip and a 
day’s fishing. 
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gent’s Agreement In 

Industrial Ins. Revised 
MET. LIFE ISSUES DETAILS 
Leading Companies in This Field Offer 


Similar Arrangement to Debit 
Agents; Contract Optional 





Leading Industrial insurance writing 
companies in this section—Metropolitan 
Life, Prudential, John Hancock Mutual 
Life and Colonial Life of Jersey City— 
are offering agents a new form of agent’s 
agreement which embodies a_ revised 
method of compensation for weekly and 
monthly premium debit business. 

Acceptance of this agreement is op- 
tional on the part of old agents (except 
where, because of a 
recently there 
choice) but newly appointed agents must 
abide by it. The Metropolitan Life, for 
example, has given its agents until Au- 
oust 22 as the final date for decision so 
that they may have ample time in which 
to consider the merits of the respective 
contracts, 

In announcing 
field forces this 
\. Lincoln of the 


in Massachusetts 


enacted law can be no 


the new agreement to 
week President Leroy 
Metropolitan said that 
for more than a year the company has 
been studying modifications of its con- 
tract with agents with respect to weekly 
and monthly premium debit business in 
order to bring the contract into line 
with recent developments in the busi- 
ness, such as the reduction of the cash 
surrender value period in both new and 
Id Industrial policies. Copies of the 
new contract are available to the agent, 
and the company has prepared a sct of 
questions and answers which cover the 
main points about it. 


New Commission Setup 


Mr. Lincoln explained the operation 
of the contract as follows: “Under the 
terms of the new agreement, the agent’s 
compensation for weekly and monthly 
premium debit business is made up of 
three factors—first-year commissions, 
collection commissions, and conservation 
commissions. 

“First-year commissions are based on 
the agent’s cumulative increase in first- 
year premiums; that is, the net amount 


of premiums on first-year business 
flaced by the agent, less first-year 
lapses. Different rates of commission 


are paid on endowment policies requiring 
premiums for thirty years or less than on 
ether kinds of policies. The rates cor- 
tespond closely with the general basis 
of commissions for regular ordinary busi- 
mess. 

“Collection commissions are based on 
the amount of premiums collected by 
the agent, and the rate of collection com- 
mission is not affected by lapses. 

“The conservation commission is based 
mn the ratio of the agent’s renewal lapse 
rate to the company’s renewal lapse rate 
for corresponding quarterly periods. The 
Reent’s conservation commission will be 
talculated at the end of each auarter 
and paid in thirteen weekly installments 
luring the following quarter. Under this 
‘rangement, the conservation commis- 
of the average agent will not be af- 
ected by general economic conditions, 
Pe: affording him at all times a dis- 
inct inducement to enhance his earn- 
hes and improve the service to policy- 
Nlders through conservation of the busi- 


tss which has been assigned to his 
harge. 

: ‘ 

The agreement provides that the 


use relating to conservation commis- 
on is not a part of the contract in 
hy jurisdiction in which it may be in 
Pnflict with any law. It has been urged 
fsome quarters that this conservation 
ature of the agreement may be in con- 
tt with laws recently adopted in New 
ork and Massachusetts. The company 
not willing to subject itself to a 
large of violating these new laws, but 
S notified the agents in these states 
at, in the hope that it may soon be 





Manufacturers Life Celebrates Its 
Thirty-fifth Anniversary In U. S. 





ROBERT CAMPBELL 


The Manufacturers Life of Canada cel- 
ebrated the thirty-fifth anniversary of 
its entry into the United States field at 
a meeting and dinner held in Lansing, 
Mich., June 22-23. It was on June 22, 
1903, that Robert Campbell, starting 
from scratch, opened the first agency for 
the Manufacturers Life, which now has 
more than $104,000,000 of business in 
force in this country. In addition to es- 
tablishing the company in Michigan, Mr. 
Campbell supervised its entry into Penn- 
sylvania, Illinois and Ohio. Now retired, 
full recognition of his pioneering work 
was accorded him at the celebration. 

Presiding at the banquet was J. H. 


BOSTON OFFICE ENLARGED 
Continental American General Agents to 
Have Women’s Department as Well 
as Unit Manager 

General Agent Gerald M. Doherty and 
Associate General Agent James Fitz- 
maurice, Continental American Life at 
Boston, will take larger quarters at 100 
Milk Street August 1. They took charge 
of the Continental’s local agency only 
three months ago and now Boston stands 
eighth among the company’s agencies 
for increased business in May over May, 
1937. Plans are being made for a wom- 
en’s department, for which two Boston 
women, Pearl Kinley and Alice Brook- 
house Smith, have been engaged. A 
unit manager for the agency will be se- 
lected later. 





WILL HOLD ONE MEETING 

The Miami-Biltmore Hotel will be 
headquarters of the Lincoln National 
Life’s billionaire convention in January, 
1940. At that time the company will hold 
one big convention for all club members 
as contrasted with the two regional con- 
ventions held for the past three years. 





ASSESSMENT PROPOSED 


Hearing on the petition to levy an 
assessment on policyholders of the Cen- 
tral Mutual Insurance Co., Chicago, is 
before the Circuit Court. The company 
is in receivership and is being liquidated 
by the Department of Insurance. 





determined that they are entitled to the 
benefits of this clause in the new con- 
tract, the company will maintain, for a 
limited period, a record of the conserva- 
tion accomplished by each agent in such 
states and will be prepared, if and when 
it shall be established that the conserva- 
tion commission clause does not violate 
the laws of those states, to pay to each 
agent in the service holding the new con- 
tract, retroactively, all commissions 
which would have been due him under 
the terms of such clause.” 


A. KINCH 


Lithgow, general manager of the com- 


pany. Chairman at the opening meeting 
was Assistant General Manager and 
Manager of Agencies A. Mackenzie. 


Among other home office people attend- 
ing and taking part in the program were 
A. Kinch, assistant superintendent for 
the United States; J. R. Beveridge, as- 


sistant actuary; Dr. H, C. Cruikshank, 
senior medical officer, and H. B. Ber- 
wick, supervisor of field service. 

Among others participating in the 


meeting were G. F. Gremel, Saginaw, 
vice-president of the $200,000 Club; C. F. 
Doane, Lansing manager; G. J. Greeves, 
Saginaw; H. A. Woodin, Detroit. 





WOMAN MADE GENERAL AGENT 





Helen V. Shirey to Have Occidental Life 
in Toledo; Now Part Owner in 


Multiple Line Office 


Occidental Life, Los 
named Miss Helen V. Shirey general 
agent at Toledo, O., the first woman to 
be appointed to that position by the 
company. She is also part owner of a 
multiple, line agency, being president of 
H. V. Shirey, Inc., two other women 
sharing in the ownership of the agency. 
They have five solicitors and the agency 
is one of the important ones in Toledo. 


Angeles, has 





FERGUSON PRESIDENT AGAIN 

W. M. Ferguson, agent Northwestern 
Mutual, was re-elected president of the 
Butler branch, Pittsburgh Life Under- 
writers Association, June 23. Clyde L. 
Miller, manager Colonial Life, was elect- 
ed vice-president and W. Marks Starr, 
agent Northwestern Mutual, was _ re- 
elected secretary. The guest speaker, 
Victor M. Shewbert, general agent Home 
Life of New York, summarized the 
characteristics which make up a _ suc- 
cessful life underwriter as follows: En- 
joy the work involved; have a definite 
ambition to make money; be greatly con- 
cerned with one’s own future financial 
security; be proud of the reputation and 
character of the business; be adaptable 
to detail work; develop patience; con- 
sistently study and prepare to take on 
greater opportunities and responsi- 
bilities. 


MRS. M. G. BULKELEY DIES 


Mrs. Morgan G. Bulkeley, widow of 
the late Governor Bulkeley, for vears 
president of Aetna Life, died in Hart- 
ford last week. 


MAKE UP ANNUITY DEFICIENCY 


The Canadian government budget in- 
cludes an appropriation of $5,000,000 for 
the annuities account, to make up all 
or part of the reserve shortage that re- 
sulted from unduly low rates. 





New Treasurer Named 
By N’western Mutual 


J. E. BIRKHAEUSER APPOINTED 





Succeeds W. P. Behling Who Will Re- 
tire; Elmer G. Scholl Made Assist- 


ant Treasurer 





The Northwestern Mutual Life of Mil- 
waukee announces the appointment of 
Joseph Edward Birkhaeuser, assistant 


treasurer for twenty-six years, as treas- 
urer effective July 1, to succeed William 
P. Behling who is retiring after fifty- 
years 


Six as a home office employe. 





JOSEPH E. BIRKHAEUSER 


Elmer G. Scholl who has been asso- 
ciated with Northwestern for thirty-two 
years, becomes assistant treasurer. 

Mr. Birkhaeuser was born September 
3, 1879, in Omaha, where he received his 
education. He joined the Northwestern 
in August, 1894, in the agency depart- 





ELMER G. SCHOLL 


ment under Willard Merrill, then su- 
perintendent of agencies. Four years 
later he was transferred to the cashier’s 
department and after fourteen years of 
service at all phases of the work, he 
was appointed assistant cashier in 1912 
The title was changed to assistant treas- 
urer in 1933. 

Mr. Scholl is a native of Milwaukee 
and prior to joining the company had 
been employed by the Milwaukee School 
Board. During all his association with 
Northwestern Mr, Scholl has been with 
the treasurer's department. He is 49 
years old. 

Mr. Behling’s retirement on June 30, 
ends fifty-six years of continual asso- 
ciation with Northwestern, during which 
time he was for forty-one years assist- 

(Continued on Page 9) 
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New England Ass’ns 
Try Out Caravan Trip 
FIVE SPEAKERS MAKE TOUR 


Vermont, New Hampshire and Maine 
Associations Sponsor “Country 
Club Sales Congresses” 

The caravan idea of holding a series 
of meetings attended by the same speak- 
ers, which has been in use in southern 
California for some time, was used in a 
series of “Country Club Sales Con- 
gresses” in New England when five 
prominent insurance men attended meet- 
ings at the Rutland Country Club, Vt., 
Manchester Country Club, N. H., and 
Belegrade Lakes Hotel, Maine, under the 
auspices of the life underwriters asso- 

ciations of those states. 

Five speakers addressed all three as- 
sociations. They included: Frank Ream, 
assistant superintendent of agencies for 
the Mutual Benefit Life; Robert B. 
Coolidge, superintendent of agencies for 


the Aetna Life; Max Fisher, assistant 
secretary of the Metropolitan Life; 
Tames Elton Bragg, manager for the 


Guardian Life in New York City, and 
Roger B. Hull, managing director and 
general counsel of the National Associa- 
tion of Life Underwriters. A_ sixth 
speaker, Ralph G. Engelsman, general 
agent for the Penn Mutual in New York 
City, addressed the Maine Association. 
Prospecting and Selling 


“More than ever before we must mix 
brains with our prospecting processes 
because we must deal with a better in- 
formed public,” said Mr. Ream in his 
discussion of “Better Prospecting in 
1938.” He defined a prospect as “a man 
who can and ought to buy what yon are 
prepared to sell,” and discussed formulae 
for overcoming the attitude of policy- 
holders against introducing agents to 
good prospects among their friends. 

Under his topic of “Buymanship,” Mr. 
Coolidge developed a simple, effective 
picture of programming, which he called 
the easiest, most effective method of 
selling life insurance under present con- 
ditions. “Make it the buyer’s program, 
not yours,” he counseled. “Make him 
state his minimum requirements and then 
whittle them down. Then it becomes 
his more than ever and he will fight 
for it.” 

Mr. Fisher talked on “The 1939 Model 
Life Underwriter,” developing the idea 
that the successful agent will be the 
one who deals effectively with the 1939 
prospect, one who insists upon knowing 
more accurately about his future security 
and that of his dependents. The pros- 
pect’s caution and shrewdness, he said, 
are to the advantage of the well in- 
formed underwriter. Experience with 
reverses has made the buyer more re- 
sponsive to the safety and security of 
life insurance. 

Mr. Bragg conducted two seminars of 
hour each. In one he discussed 
“Dollars for Future Delivery,” and in the 
other “Our Product.” The seminars de- 
veloped into helpful discussions of what 
life insurance is and of the structure of 
the contract. 

“If the life underwriters of America 
will realize that they are the public re- 
lations officers of the companies they 
represent,” said Mr. Hull in his evalua- 


one 


tion of public relations and life insur- 
ance, “they can go a long way toward 
building public confidence in life insur- 


ance and refuting the claims of the crit- 
ics and scandalmongers.” 





LOS ANGELES SIGNIFIES CHOICE 

The old and new board of directors of 
the Life Underwriters Association of Los 
Angeles met in joint session June 15 to 
close the affairs. After going 
over routine matters in that connection 
it was voted to recommend Holgar John- 
son, Penn Mutual, for president of the 
National Association; Charles Zimmer- 
man, Chicago, for vice-president, and 
William M. Duff, Pittsburgh, and John 
W. Yates, Los Angeles, for national 
treasurer. 


’ 
years 
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No Depression in J. M. Fraser Agency 


At a time when figures on production 
of new life insurance are steadily declin- 
ing from month to month the J. M. 
Fraser agency of the Connecticut Mutual 
in New York City is stepping up its pro- 
duction, adding new men to its produc- 
tion staff, and is laying plans for expan- 
sion of business. Mr. Fraser, for exam- 
ple, has not only just renewed his lease 
on the large offices at 149 Broadway but 
has acquired additional space, bought all 
new office furniture and had the whole 
place redecorated. 

At a recent meeting of Connecticut 
Mutual men, Fred O. Lyter, assistant su- 
perintendent of agencies, gave the home 
office figures of the Fraser agency show- 
ing that agents in their first contract 
year with Mr. Fraser who were recruit- 
ed in 1937 paid for $1,800,000, On June 
13, a typical day in this busy office, 
twelve applications were turned in for 
$135,400. One week this month the agency 
received applications for two $50,000 
cases, three $20,000, two $15,000, four 
$5,000, one $10,000 and one $7,500, with 
several smaller. 

Recruiting young men, especially col- 
lege graduates, has been one of the spe- 
cial activities of Mr. Fraser in which he 
has had excellent success putting these 


COOK CHICAGO C.L.U. HEAD 

Paul W. Cook, general agent, Mutual 
Benefit, has been installed as president 
of the Chicago Chapter, Chartered Life 
Underwriters. Other officers installed 
are Benjamin H. Groves, assistant man- 
ager Travelers, vice-president; John 
Moynahan, manager Metropolitan, sec- 
retary-treasurer. 





JOHN M. FRASER 


recruits into production and there is 
every prospect of a large percentage of 
them developing into successful career 
men in life insurance. 


ST. LOUIS MEN SELECT SEE 

Frank M. See, general agent, New 
England Mutual, was elected president 
of the General Agents & Managers As- 
sociation of St. Louis June 14. Other 
new officers are vice-president, Clar- 
ence H. Poindexter, general agent North- 
western Mutual; secretary - treasurer, J. 
Atkins Parker, Provident Mutual. 
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Actuaries Visit 
(Continued from Page 1) 


thought of an ocean voyage disturbed 
him, as he is subject to seasickness. 


The Committee 


Among others who have signified thei 
intention of coming are Chief Govern- 
ment Actuary Epps; Col. Oakley, presi- 
dent of the British Institute of Actu- 
aries, and W. Penman, Atlas Assurance, 
one of Britain’s principal actuaries, and 
well known on this side of the water. 

On the general committee of arrange- 
ments on which Dr. Hunter is chairman 
are presidents of both the Actuaria 
Society of America (R. D. Murphy of 
the Equitable Society) and America 
Institute of Actuaries (Victor R. Sinit! 
of the Confederation Life). Other mem 
bers of the committee are these: 

J. G. Parker, Imperial Life. 

Percy H. Evans, Northwestern 

James F. Little, Prudential. 

Benedict D. Flynn, Travelers. 

E. E. Rhodes, Mutual Benefit. 

Lawrence M. Cathles, North American Re. 

Arthur B. Wood, Sun Life of Canada. 

M. Albert Linton, Provident Mutual. 

John S. Thompson, Mutual Benefit. 


Mutual. 


R. A. Hohaus, Metropolitan. 
Will D. MacKinnon, Equitable of Iowa. 
|. M. Laird, Connecticut General. 


Joseph B. Maclean, Mutual Life. 

Mr. Maclean is secretary of the Ac 
tuarial Society of America and Mr. Mac. 
Kinnon is secretary of the American In 
stitute of Actuaries. 

The delegation from England an 
Scotland will land in Quebec on thi 
Dutchess of Bedford. At Montreal it 
will be entertained by the Sun Life. I 
Toronto the actuaries will be the guest 
of the Canadian Life Insurance Officers 
Association. After a visit to Niagar 
Falls a trip to Washington will be mad 
and they will then come to New York 
City. It is possible while in this cit 
they will be guests at a banquet to bi 
given by the Senior Actuaries Clul 
which consists of thirty distinguishe 
veterans in the actuarial field and whic 
is ten years old. 

Tentative Business Program 


The visit to this country of the ac 
tuaries of England and Scotland wil 
furnish opportunity for joint discussion: 
of subjects of great life insurance in 
portance, including Social Security plans 
The committee does not contemplat 
having formal addresses, but there wil 
be discussion on four general subjects 
each discussion to be led by an Ameri 
can or Canadian and then taken up b 
the foreign actuaries. The tentati\ 
program of topics follows: 
I. Mortality Experience—Insurance (in 

cluding non-medical business) an 

Annuities: Collective mortality in 

vestigations, with particular referenc 

to current experience and the con 

tinuous study thereof: Selection ol 

tisks, extra ratings for occupatior 

habitat, etc. 
IT. Investments: 

(1) Investment policy of life in 
surance companies with reference 
security of principal, rate of return 
diversification as to type, period © 
run, ete. and marketability. 

(2) Rate of interest earned, wit! 
general reference to current. tren 
extent of guarantees in insurance 
policies and annuities, ete. 


(3) Valuation of assets and liabi 


ities. 
III. Policy contracts: General provision: 
with particular reference to incon 


testability, suicide clause, settlemen 
option clauses and agreements, non 
forfeiture values, rate of interest 0 
policy loans. 

Actuarial basis of premiums, 
serves and non-forfeiture value: 
participating and non-participatin: 
contracts: 

(1) Life Insurance. 

IV. Social Security Plans: 
(1) Old Age Benefits. 
(2) Widows and Orphans’ Benefit 
(3) Unemployment Insurance. 


(4) Invalidity. 


(2) Annuitie: 
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Retirement Premiums 
Are Held to Be Wages 


UNDER SOCIAL SECURITY ACT 
Internal Revenue ‘Bureau Rules Employes 
Have Equity in Policies for 
Their Benefit 





The Internal Revenue Bureau has ruled 
that premium payments made by an em- 
ployer in connection with a retirement- 
insurance plan covering the lives of em- 
ployes constitute wages under Titles VIII 
and IX of the Social Security Act. The 
decision states that an unnamed em- 
ployer designated the O Company cre- 
ated a retirement-insurance plan for its 
employes which provides in part as fol- 
lows: 


For each employe of the O Company 
who has been, or shall attain, five years 
or more in its employ, the O Company 
will take out with the M Insurance Co. 
a policy providing for the following ben- 
efits: (a) Pension or retirement income, 
guaranteed for life, payable monthly be- 
ginning at Age 65; (b) death benefit in 
event of death prior to Age 65; (c) disa- 
bility benefit in event of total and per- 
manent disability prior to Age 65; (d) 
withdrawal value in the event of termi- 
nation of employment prior to Age 65. 

Upon withdrawal, the employe has the 
following options: (1) Withdraw equity 
in cash, the policies being surrendered ; 
(2) take from the insurance company 
the paid-up insurance and equity values 
which shall entitle him at Age 65 to the 
proportionate income which the pay- 
ments already made by him provide; (3) 
convert the policies to an individual basis 
so that the payments either on the en- 
tire amount or on the proportionate 
amount the employe’s equity will pur- 


chase may be continued by the individual 
after leaving the service until the regu- 
lar maturity of the policies. 

Basis of Ruling 

The ruling goes on to say, “Subject to 
a limitation under Title VIII not here 
applicable, the term ‘wages’ is defined 
under Titles VIII and IX of the Social 
Security Act to mean ‘all remuneration 
for employment.’ Article 16(d) of Regu- 
lations 91 and article 209(d) of Rezuja- 
tion 90, issued pursuant to Titles VIII 
and IX, respectively, provide that, gen- 
erally, premiums paid by an employer 
on a policy of life insurance covering 
the life of an employe constitute wages 
if the employer is not a beneficiary un- 
der the policy. However, premiums paid 
by an employer on policies of Group 
life insurance covering the lives of his 
employes are not wages if the employe 
has no option to take the amount of 
the premiums instead of accepting the 
insurance and has no equity in the pol- 
icy (such as the right of assignment or 
the right to the surrender of value on 
termination of his employment). 

“In S. S. T. 273 (I. R. B. 1938—12, 19) 
it was held that premiums paid by the 
M Company in connection with a Group 
life insurance contract covering the lives 
of the employes of the company do not 
constitute ‘wages’ within the meaning of 
Titles VIII and IX of the Act. In that 
case, however, the employes had no right 
to assign the policy or to borrow on it 
nor did the policies have a cash surren- 
der value. It is evident under those cir- 
cumstances that the employes’ rights un- 
der the policies did not constitute such 
an ‘equity’ as is contemplated by articles 
16(d) and 209(d), supra. 

“In the instant case it is held that the 
employes of the O Company have such 
an ‘equity’ in the policies as to consti- 
tute the premium payments made by that 
company ‘wages’ within the meaning of 
Titles VIIT and IX of the Social Se- 
curity Act.” 


Every 


MacWhinney Elected 
President in Jersey 


NORTHERN GROUP HAS OUTING 





New Chief Executive Active in Associa- 
tion Work and Various Interests 
Outside Insurance 





J. Bruce MacWhinney, assistant to 
New Jersey General Agent William A. 
White, John Hancock, was elected presi- 
dent of the Life Underwriters Associa- 
tion of Northern New Jersey June 25. 
The annual meeting and outing was held 
at Parsippany. Other officers elected are: 
Ernest C. Hoy, manager Newark division 
Sun Life of Canada, first vice-president ; 
Ernest D. Finch, Jr., general agent at 
Newark, Guardian Life, second vice- 
president; Fred Ditmars, Newark agen- 
cy Massachusetts Mutual, secretary; 
Irvin Relay, supervisor Newark agency, 
Mutual Life of New York, treasurer (re- 
elected). 

New President’s Career 


President MacWhinney has been in the 
field for seventeen years, having started 


with the John T. Haviland agency in 
New York for the Equitable Society. 
He remained there until 1928 when he 


went to Newark and joined the William 
A. White agency. About a year later 
he was promoted to supervisor of the 
agency and in 1933 was made an assist- 
ant to Mr. White. He has taken an 
active interest in the affairs of life insur- 
ance in New Jersey and served as ¢ec- 
retary of the association he now heads 
for two years, also one year as second 
vice-president and one year as first vice- 
president. 

He has just been reelected for another 
term of three years on the board of 
education, Short Hills, N. J., where he 
resides; is a cub-scout committeeman in 
his home town, a member of the Down 


Day Is 


Town Club, Newark, and a national com- 
mitteeman for the northern New Jersey 
association. He served with distinction 
in the Ambulance Division during the 
World War and saw active service. He 
is also a member of the Fourth Division, 
National Association of Veterans of the 
World War. 

In the golf tournament the team from 
the Howard C. Lawrence agency of the 
Lincoln National Life won the trophy. 
The Travelers’ team was runner-up. The 
team from the Newark agency of the 
Penn Mutual won the quoits contest and 
the Lawrence agency was second. In the 
baseball contest there was a tie between 
the Sun Life team and the Penn Mutual 
team which will have to be played off. 


W. M. Harriman Now Sole 
General Agent at Albany 


State Mutual Life has announced that 
effective June 30 the Harriman & Butler 
general agency in Albany was dissolved, 
and that William M. Harriman becomes 
sole general agent there July 1. Mr 
Harriman, who was general agent in AIl- 





bany prior to the time the firm was 
formed in 1937, will head the office. He 
has been with the company as Albany 
general agent since his first connection 


more than ten years ago, and has been 


in life insurance more than seventeen 
years. 

Zorn in Danbury, N. H., Mr. Harri- 
man removed to Pittsfield, Mass., in 1920, 


spending seven years as agent there for 
two different companies. He attended 





Colby College where he belonged to the 
\. T. O. fraternity. 
JUNE BUSINESS BETTER 
Mark S. Trueblood’s Los Angeles 


branch office, Union Central Life, paid 


for twice the business in the first half 
June as in the entire month of June, 
1937 


INDEPENDENCE DA 


to the “Life Producing” Broker 


K. A. LUTHER 
General Agent 


who can qualify for an office 


with 


in the conveniently located 


LINCOLN BUILDING 
60 EAST 42nd STREET 
NEW YORK CITY 


Telephone: Murray Hill 2-9600 


FETNA LIFE INSURANCE COMPANY 


L. W. SECHTMAN 
Assistant General Agent 
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By Paul Troth 

No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 
writer in this column from time to time. 


No. 39 

Lester E. Beardslee, general agent for 
the Columbian National Life, New York 
City, is a believer in educational insur- 
ance but fits the educational package into 
his prospect’s insurance estate. He says: 
“It is important to provide not only that 
but also that 


educated his 


the child is 





Fad Troth. 


’s my salestalk: Educational insur- 
ance by all means but enough for the 
umbrella first! 


mother will have enough to raise him up 
to that point.” 

The educational policy in that respect 
furnishes an approach for a complete 
programming of a man’s insurance es- 
tate. Mr. Beardslee tells his prospect: 
“We can’t all start out with large per- 
sonal estates. This insurance estate we 
will arrange to provide for just mini- 
mum amounts, the bare necessities, and 


you can provide through your other 
! ee a 

property for the luxuries.” Under the 

insurance estate he lists: Clean-up fund, 

income for family, income for wife, edu- 


cational fund, emergency fund and as a 
by-product of those provisions, retire- 
ment income, 

In most instances the monthly income 
provisions are the basic appeal and the 
educational fund is built on top of that, 
but if the father is primarily interested 
to provide for the education of his child, 
the educational policy is sold first and 
then the necessity of monthly income is 
presented to insure that the child will 
be provided for until he reaches college 
age. 

Mr. Beardslee has discovered some 
prospects for educational insurance who 
do not understand that the policy has a 
maturity date even if the father lives. 
There are probably others who need to 
be told that the educational policy pro- 
vides a i plan through which a 
father over a period of years accumu- 
lates for the cost of his child’s college 
education. The insurance feature guar- 
antees the completion of the plan even 
in the event of the father’s death. 


Savings 


In one of the company papers was 
printed recently a sentence which has 
since been widely reprinted. The pros- 


pect had raised the objection that the 
educational policy cost too much. The 
agent answered: “It isn’t the policy that 
costs money, Mr. Prospect, it’s the edu- 
cation.” 


Continental American 


fone 
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Holds Initial Clinic 


FOR NEW YORK CITY AGENTS 


School Innovation Planned by W. M. 
Rothaermel; Supervisor Halstead 
Acted as Chairman 


family income policy and other 
plans and special features of Continental 


The 


\merican Life were the subjects of a 
three-day clinic conducted last week by 
the company for its agents in New York 
City. 

W. M. Rothaermel, agency vice-presi- 
dent, planned the school, an innovation 
with the company. Ralph E. Halstead, 
supervisor of agencies, was chairman and 
Guy H. 
the discussion. 


\merman, associate actuary, led 
Following Mr. Amerman 
agents gave five minute talks on selling 
ideas. 

The following features and plans were 
covered: Preferred class insurance; the 
business policy; change of plan privilege ; 
educational fund agreement; family in- 
come policy; income endowment policy, 
and term additions, The sessions of the 
school, held mornings only, started June 
22 and closed Friday, June 24, with a 
luncheon at which Paul Speicher was 
guest speaker. Two special speakers were 
on the program Friday—Henry Levine, 
supervisor of the Max Hancel agency, 
who discussed prospecting, and Ronald 
R. Mills, of Flitcrafts. 
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Little Heads Richmond 
General Agents’ Group 


Officers of the General Agents and 
Managers Association of Richmond, Va., 
were elected at the annual meeting last 
D. Conrad Little, Con- 
necticut Mutual, president; Spiller Hicks, 
Provident Mutual, vice-president; R. R. 


week as follows: 


Rutledge, New York Life, secretary- 
treasurer. The association now has a 
membership of thirty-four. Parks P. 


Duffey, retiring president, reported that 
a check of part time agents was made 
during the year. It was necessary to 
investigate only a few complaints and 
these were straightened out. 





CLARK PITTSBURGH HEAD 

Roger A. Clark, general agent North- 
western Mutual, was elected president 
of the Pittsburgh Chapter, C.L.U., June 
16. Mr. Clark served as secretary-treas- 
urer during the past year. Harry H. 
Chase, assistant agent, Aetna 
Life, was elected vice-president and P. 
B. West, agent of the Berkshire, secre- 
tary-treasurer. John E. Davis, in addi- 
tion to winning the kickers’ handicap 
in the golf tournament, also drew the 
lucky number for a door prize and was 
second high man in the Monte Carlo 
entertainment. W. Rankin Furey was 
awarded an electric clock for the first 
door prize and Ted Aiken, secretary 
Pittsburgh Life Underwriters Associa- 
tion, was high man in the Monte Carlo, 
walking off with some $203,000 of stage 
money. 


general 
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The Lutuel Benefit Life Insurance Company 


“When my husbend died eight yesrs ego, it was & question in 
my mind whether I could keep my family of four children 
together, but the fact thet I was receiving life insurance 
at the time caused, me to try to keep the family intact.” 


We heve also kept our home, and even made great improvements 
in it, until now we beve the modern conveniences to help 
make life easier. Had it not been for the insurance our home 
would heve been sold. Because of the income benefits I 
received from your company I heve been able to give my 
children the things they needed «nd also the things they 

fe have ¢lweys yed @& car to go wherever we wanted. 
We could live healthily with proper food end wise medical 
care, though it was seldom needed. I was able to give the 
ehildren books end music for their culiurel enjoyment. 


This spring one of my children graduated from college end 

will go on to medicel achool next yeer. another has completed 
her first year of college, and still onother will begin college 
in the fell. It is thus through life insurance benefits that 

I heve been able to keep my children and siso to give them 
whet they neeced to fit them far life. 


I cennot thank you enough for #11 you heve made possible. 


lost gratefully yours, 






FOUNDED GaTeyah IN 1845 


The Mutual Benefit 
INSURANCE COMPANY 


NEWARK, NEW J 


STATEMENT BY A 


mm Route 4, York 
eetg Jennsyl venta 
June li, 1938 
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Connecticut Mutual | 
Has Juvenile Policy 


AVAILABLE ON THREE PLANS 


Eight Company Leaders Awarded Tro. 
phies at Various Regional Meetings 
Conducted During June 


The Connecticut Mutual will offer a 
juvenile contract to be issued between 
ages 4% and 9%. Juvenile insurance is 
available on three plans: Endowment at 
60, 20 Payment Endowment at age 60, 
and 20 Year Endowment. The contract 
provides for the usual maturity benefits 
and settlement options, dividends, a pro- 





MICHAEL A. SCHWARTZ 


for loans and cash values, ete. 
The main point of difference is that prior 
to age 10 the amount payable at death 
is the sum of the premiums paid. At 
age 10, without evidence of insurability, 
the death benefit is increased to the 
face amount of the policy. <A _ particu- 
larly interesting feature is the supple- 
mentary protective contract under which 
the company will waive premiums until 
the child reaches age 21 in event of the 
parent’s prior death, The juvenile con- 
tract was announced at the company’s 
regional meetings held during June. 
Those Who Won Trophies 

Eight of the company’s leaders were 
awarded silver trophies at the meetings. 
Michael A. Schwartz, Fraser agency, 
New York, won the Chase Cup for lead- 
ing the company in paid volume. This 
is the fifth time he has won it. Noel 
C. Willis, Houston, who led the company 
in lives, won the President’s Cup. The 
Steiner Cup for conservation of busi- 
ness went to the Stein Brothers, Daven- 
port, with 100% persistency for two 
years. John L. Hall, Rutland, led the 
first year agents in lives and received 
the H. M. Holderness award. For lead- 
ing the first year men in volume, Albert 
L. Lanphear, Chicago, was awarded the 
Regan Cup. The Peter M. Fraser Cup 
went to Arion J. Weber, Chicago, who 
led the second year agents in volume. 
Sidney Y. Newcomb, Los Angeles, was 

r ’ 
awarded the West Coast general agents 
trophy for volume. The Lyter award 
went to George C. Coulson, Pittsburgh, 
who had the best record among the su- 
pervisors. 

A particularly impressive event at the 
regional meetings was the induction of 
those who earned membership in_ the 
Dependables, membership in which is 
predicated on one factor: that the agent 
himself establish a financial objective 
that will comfortably meet his require- 
ments and that he will then proceed to 
earn enough commissions to satisfy his 
financial objective. 
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Ella Barnett 
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THOMAS F. L. 
Thomas F. Lantry has been made su- 
pervisor by K. A. Luther, New York, 
general agent Aetna Life, effective July 
1. Mr. Lantry will be in the office at 
60 East Forty-second Street. He is a 
Notre Dame graduate and in 1930 was 
with the New York Edison Co, as junior 
engineer. He entered life insurance with 


the former McNamara agency. In 1934 
he joined the Aetna, has since been a 
consistent member of the Leaders’ Club 


and has qualified regularly for the com- 
pany’s regional conventions. 


CONTINUANCE OF SUIT 





Department Asks Advice on Whether to 
Proceed With Action Against Mis- 
souri State Life Men 
Superintendent of Robert- 
Circuit 
should 


brought 


Insurance 
son, Missouri, has asked the 
Court at St. Louis whether he 
proceed with the $850,000 
against certain directors of the old Mis- 
souri State Life, and filed by his prede- 
cessor, R. E. O'Malley. This suit charged 
thirteen directors with responsibility for 
an $800,000 loan made by the company 
in 1932 to the Insurance Equities Corp. 
This loan enabled Julius H. Barnes and 


suit 


associates to acquire contro] of the Mis- 
souri State Life. The loan was ob- 
tained from three St. Louis banks. The 


action had been approved by 
the then Superintendent of Insurance, 
Joseph B. Thompson. 

In his motion Superintendent Robert- 


directors’ 


son said that the pleadings in the suit 
were not yet at issue. “Continuance 
with the prosecution,” he said, “may 


mean repudiation by the petitioner of the 
act of one of his predecessors (Thomp- 
son), whereas to discontinue the suit 
would mean repudiation of the act of 
another of his predecessors (O'Malley). 
The O'Malley suit is pending in the Cir- 
cuit Court. 


HAYS HONORED BY CLUB 
William Eugene Hays, Los Angeles, 
general agent New England Mutual, who 


recently was made director of agencies 
tor the company at the home office, has 
the distinction of being the first mem- 
ber of the Los Angeles Life Managers 
Club to get a present from the club. 
June 21 he was given a desk clock and 
pen set. He will begin work at the 
home office August 1. 


ERIC WILSONS TO co ABROAD 
_Eric J. Wilson, 


production manager, 
Engelsman agency, Penn Mutual, New 
York, and Mrs. Wilson will sail July 3 


on the Bremen for France. 


NAME CHANGED IN COLORADO 


State Association of Life Underwriters 
Takes Denver Title; H. Allen Nye 
Made President 


The Colorado Association of Life Un- 
derwriters has voted to change its name 
to Denver Life Underwriters Associa- 
tion. H. Allen Nye was elected presi- 
dent; Guy Hobson, B. J. Harrington 
and A. B. Ball: ih, vice-presidents ; A. T. 
Severs, reelected secretary - treasurer. 
Miss Marguerite Pogliano, a student at 
the Cathedral High School, who won 
fifth place in a nation-wide contest spon- 
sored by the National Association, was 
announced as winner of first prize ‘in a 
state contest sponsored by the Colorado 
body. 


Nicholls General Agent 
At Wichita, Penn Mutual 


William H. Nicholls, Jr., has been ap- 
pointed general agent at Wichita for the 
Penn Mutual to succeed General Agent 
Wayne Clover, transferred to Kansas 
City. 

Mr. Nicholls, living in Detroit, entered 
the service of Penn Mutual in 1932 as 
an agent and in 1934 was appointed 
supervisor in the Seth W. Ryan agency 
at Detroit. His success earned general 
agent rank for him and led to the 
appointment to the Kansas post. 

At an agency dinner June 20 Mr. 
Clover said farewell to his old associates 
and G. D. Davis, assistant to the vice 
president, introduced Mr. Nicholls. 


CONTRACT APPROVAL SOUGHT 

Commissioner Carpenter of California 
has asked the Los Angeles Superior 
Court’s approval of the contract of re- 
insurance between the Postal Union Life, 
Angeles, and the Great Republic 
Life, which has been in the hands of the 
Insurance Department for three years, 
with the Insurance Commissioner as con- 
servator, whereby the Postal Union will 
take over the Great Republic. 








Los 


Nadieual po n ‘Bee 
Its Book Department 


LAUNCHED MANY TEXT BOOKS 





Financed Early Popular Texts on Life 
Insurance; Books Now Easily 
Obtained Locally 
The National Association of Life Un- 
derwriters has discontinued its book de- 
partment, according to an announcement 
by Herbert A. Hedges, chairman of the 
association’s national committee on pub- 
lications. The National Association is 
one of the pioneers in the field of life 

insurance literature. 

Nearly twenty-five years ago following 
the appointment of a special committee 
the National Association sponsored and 
financially guaranteed books on life in- 
surance by Dr. S. S. Huebner and a 
series by the late William Alexander of 
the Equitable Society. It also sponsored 
works brought out by Harper’s life in- 
surance library, the International Life 
Underwriters Library, published by F. S 
Crofts and others by D. Appleton & Co. 
In 1929 the National Association with- 
drew from the field of actual publication 
confining its efforts to distribution of 
books and naenphdete to its members. 

One of the reasons given for discon- 
tinuing its book department is that as- 
ociation members can now obtain books 
on life insurance from local book sellers. 
The remaining stock of books has been 
sold outright to The National Under- 
W riter Co. 


Cc. D. JOLLY IN NEW FIELD 

Charles D. Jolly, Denver, assistant man- 
ager Ordinary department Prudential for 
Colorado, Wyoming and New Mexico, 
has been named manager of its Ordi- 
nary department for Oklahoma and west- 
ern Arkansas, effective July 1, with head- 
quarters in Oklahoma City. 
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Clover General Agent At 
Kansas City, Penn Mutual 


Wayne Clover has been named general 
agent at Kansas City by Penn Mutual, to 
succeed the late E. M. Somerville. At 
an agency dinner June 25 Mr. Clover 
was presented to his new associates. He 
joined the Penn Mutual at Lingle, Wyo., 
in 1929 as a personal producer. He was 
transferred to Wichita as general agent 
in 1934. During the four years of his 
management in that city he built a 
strong organization. He is a past presi- 
dent of the Wichita Life Underwriters 
Association, chairman of the membership 
committee, Kansas Association of Life 
Underwriters, and a member of the leg- 
islative committee of the National Asso- 
ciation. His community service in Wich- 
ita was important, through three years 
of membership on its agricultural com- 


mittec 


INSURANCE TO INCOME 


Results of a study by R. R. Brown, 


vice-president and actuary Oregon Mu 
tual Life, disclose that persons of both 
low and high incomes carry life insur- 


ance which totals approximately two and 
one-half times their annual incomes. One 
croup of wage earners with an annual 
income averaging $1,649 carried an aver- 
age of $3,822. Another group of execu- 
tives with an annual income averaging 
$6,614 carried an average of $19,332 


WRITINGS IN MARYLAND 
Legal reserve life companies of Mary- 
land wrote business there in 1937 of 
$57,123,488, according to the Insurance 
Department report. Companies of other 


states wrote $218,819,615. The one Mary- 
land fraternal received $17,508 from its 
members and similar organizations of 
other states received $907,070 


BACK FROM EUROPE 
vice - president of 
has returned from 


L. Seton Lindsay, 
the New York Life, 
Europe. 


N’western Mutual 


(Continued from Page 5) 


ant cashier, cashier and treasurer. He 
was born in Milwaukee in 1856, and 
graduated from Milwaukee schools after 
which he entered the company’s employ 


in August, 1882. In 1897 he was : 
pointed assistant cashier and on_ the 
death of the late J. W. DuFour in 1912 
was appointed cashier, which title was 
changed to treasurer in 1933. 
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Northwestern Mutua 
Plans Big Convention 


AGENTS ASS’N AT MILWAUKEE 





Sales Plans and Methods to Be Featured 
At Annual Meeting During 
July 25 to 27 





A full program of selling plans and 
methods has been arranged for the sixty- 
second annual meeting of the Northwest- 
ern Mutual Life’s Association of Agents 
to be held in Milwaukee July 25-27. The 
theme of the meeting will be “The 
Road to Success Is Known—Follow It.” 
Presiding at the opening sessions will be 
E. E. Cantrall, 
dent of the Association. 

Grant L. Hill, director of agencies, 
will introduce the company and _ asso- 
ciation leaders in the Court of Honor 
dramatized presentation in which agen- 
cy department representatives will pre- 
sent winners from their respective terri- 
tories. 


Springfield, Ill, presi- 


To Hear President Cleary 


The company’s welcome to the con- 
vention will be extended by President 
M, J. Cleary, who in his annual address 
will discuss general business conditions 
as they affect life insurance as a whole 
and particularly Northwestern Mutual. 

Monday noon agents attending the 
meeting for the first time will be guests 
at the Friendship Luncheon where they 
will have the opportunity of meeting and 
hearing company leaders in the Mara- 
thon Club, 4-L Club, honor men, gold, 
silver and bronze button winners, officers 
and standing committeemen of the asso- 
ciation. 

“Here’s My Way” will be the theme 
of talks presented by six successful un- 
derwriters at the Monday afternoon ses- 
sion presided over by Milton Koch. 
Speakers will be A. F. Breher, St. Paul; 
Charles Beck, Toledo; Clifton L. Eg- 
bert, Kewanee, Ill.; F. D. Leete, Jr., 
Indianapolis; L. P. Schwinger, Waterloo, 
lowa, and George M. Venable, La- 
Grange, Ga. Concluding the session will 
be a talk by Paul O. Farrel, vice-presi- 
dent and sales director, Real Silk Hosiery 
Mills, Indianapolis, discussing “There Is 
a Road.” The annual ball and floor 
show will be held at the Wisconsin Club 
gardens Monday evening under chair- 
manship of Thomas Lauer. 

The Tuesday morning session will be 
presided over by Charles Hibbard, De- 


troit, who will introduce the following 
outstanding producers: Ralph Ham- 
burger, Minneapolis, discussing “What 


Have They Got That I Haven’t Got?”; 
John R. Mage, Los Angeles, “Make Your 
Own Conditions;” A. G. Work, Detroit, 
“Keeping in Step,” and Ernest H. Earley, 
Brooklyn, N. Y., “I Like These Times.” 


More Than 1,000 Expected 


An original play by Laflin Jones, 
“Courthouse Dollars” will feature the 
afternoon session presided over by 


Harold Kaufman. The play depicts the 


legal aspect of the incontestability of 
contractural dollars. N. S. Seefurth, Chi- 
cago tax and insurance advisor, will 
speak on “U. S. Highway No. 1” fol- 


lowing the play. Later he is to address 
members of the $250,000-and-Over Club 


a 
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on “Opportunities Among Those in the 
Higher Tax Brackets.” 

More than 1,000 agents and _ their 
ladies are expected to attend the com- 
pany banquet to be held Tuesday eve- 
ning in the Eagles Club, at which Sam 
T. Swanson, general counsel, will be 
toastmaster and Tom Collins, Sunday 
and literary editor of the Kansas City 
Journal-Post, will be the main speaker. 

A. E. Baker and T. W. Tuttle will be 
chairmen of the final session Wednesday. 
Echo of the $500,000 Club Breakfast 
held Tuesday morning will be brought 
to the general assembly by H. W. Shedd, 
Chicago, as well as a message from CLU 
Roundtable held Wednesday morning 
and delivered by Alden Smith, Nash- 
ville, president of the Northwestern Mu- 
tual Association of Chartered Life Un- 
derwriters. The association will hold its 
business meeting and election. The 
closing inspirational addresses will be 
made by E. R. Young, Jackson, Mich., 
a leading producer discussing “Avoid the 
Detours,” and Grant L. Hill in a review 
and summary of the meeting and a final 
message from the agency department 
under the title, “The Road to Success Is 
Known—Follow It!” 

Annual business meetings of the Gen- 
eral Agents Association, Special and 
Soliciting Agents Association, and the 
District Agents Association will be held 
at luncheons on Monday noon. The 
Half-Million Club will breakfast Tues- 
day, and the CLU Association Wednes- 
day morning. This will permit a Man- 
agement Session Wednesday afternoon, 
following adjournment of the annual 
meeting, for general and district agents 
to exchange ideas and discuss current 
methods with respect to the problems of 
securing agents and getting them into 
production, 

Ladies attending the meeting will be 
entertained through special programs 
Monday and Tuesday afternoons, in ad- 
dition to the association dance and com- 
pany banquet. There will be luncheons 
with an address by a company officer 
and a business session. 


C. H. GROVE TRANSFERRED 


Member of Hawkes Agency, Columbus, 
Goes to Buffalo as Supervisor of 
State Mutual Life 
C. Herbert Grove, Columbus, O., has 
been transferred to the State Mutual 
Life’s Buffalo office. He joined the com- 
pany in 193% at Marysville, O., as district 
agent for the E. E. Hawkes office, Co- 
lumbus, and was promoted successively 
to supervisor in the Sandusky district 
and to supervisor in the general agency 
at Columbus. He was transferred in the 
same capacity to Buffalo after Mr. 
Hawkes became general agent there June 


1 Mr. Grove is the third agent with 
Mr. Hawkes who has been elevated to 
field leadership. The first was Orum 
M. McGee, now Toledo general agent. 
Last year Walter S. Hayes, who had 
been supervisor for Mr. Hawkes, was 
made Davenport general agent. 


NIXON HEADS NEW ASS’N 
George Nixon, Equitable Society, Ap- 
ton, Wis. has been elected president 
of the newly organized Fox River Val- 
ley Association of Life Underwriters, 
composed of ninety-six members in Ap- 
pleton, Neenah, Menasha and Oshkosh. 
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HEARD On The WAY 


Knowing for sometime that all hope 
for his recovery was futile, the late Al- 
fred Hurrell 
ments for all the details of his own fu- 


made complete arrange- 


neral and stipulated among other things 
that the services should not be held until 
one of his daughters who lives on the 
Coast could arrive. She was at the fu- 
neral. The body was cremated on Sun- 
day afternoon and services on Tuesday 
were held at a Buffalo cemetery. 
Visitors to the home office of the Mu- 


tual Benefit Health & Accident Associa- 
tion of Omaha are greeted by attractive 





young women whose dresses carry a 
badge (ala Rotary Club) with their 
names printed in large type. 

The part the American Life Conven- 


tion has taken in following the unem- 
ployment compensation acts and getting 
rulings on the status of agents was told 
in Chicago recently at the Health & 
\ccident Underwriters Conference by 
Ralph H, Kastner, associate counsel of 
the A.L.C. 
Convention Activities 

Memoranda and briefs were prepared 
at Convention headquarters when con- 
sideration was first given to the status 
of agents,—the matter originally coming 
to a head in the District of Columbia in 
November, 1935, and the Convention 
thereafter assisted in the formulation of 
briefs on the part of several individual 
companies which later received favorable 
rulings from the Federal or state officials. 
Its efforts still continue in that regard. 
The A.L.C. watched the developments 
very closely and Colonel C. B. Robbins, 
manager and general counsel, and Mr. 
Kastner, attended some fifteen hearings 
and conferences in Washington and 
elsewhere. The Convention also analyzed 
briefs prepared by counsel of several 
companies, criticising and making sug- 
gestions which helped to strengthen the 
companies’ pleadings. Many memoranda 
on the subject were sent to member 
companies, and a Convention representa- 


tive conferred frequently with the Social 
Security Tax Unit and the Internal 
Revenue Bureau officials, as well as with 
various state administrative heads. 

Mr. Kastner noted especially the fine 
work done and being done in connection 
with obtaining the favorable social se- 
curity rulings and interpretations by 
William E. Jones, assistant general coun- 
sel Northwestern Mutual Life, through 
the able handling of his company’s cases 
before the Federal Bureau of Internal 
Kevenue and in the several state juris- 
dictions. 

Uncle Francis. 


Roller Skating, Baseball 
Features Wolfson Outing 
The ninth annual outing of the S. S. 
Wolfson Agency, Berkshire Life in New 
York, successfully 
Mountain Park on June 21 with thirty 


was held in’ Bear 
agents, wives and staff members attend- 
ing. 
game, umpired by General Agent Wolf- 


Feature of the day was a baseball 


son, between a Texaco Co. nine and the 
Wolfson agents. The Berkshire boys 
won 6-3. Swimming and roller skating 
were other sports enjoyed, and the prize 
winners in the various events were as 
follows: 

Miss Edna Perlman, winner of 100- 
yard dash for girls, and Dr. Eli W. Sin- 
tow, winner of the same event for men; 
Morris Deutsch, the outstanding baseball 
player; Mrs, Chlarisse Franz, best roller 
skater, and Jack Scharf, best dressed 
athlete. Dinner was served on_ board 
the boat on the return home. 


BOROUGHS GENERAL AGENT 

Frank J. Boroughs has been promoted 
to general agent for Shenandoah Life at 
Chattanooga to succeed Robert C. Evans 
who died June 4. Mr. Boroughs has been 
with the company a year. In 1927-1928 
he was special agent in Chattanooga for 
the Home Life of New York. Subse- 
quently, through 1930, he was general 
agent in Tennessee for Northwestern 
National, He served in France during 
the World War with the Judge Advo- 
cate General’s department and went to 
Chattanooga in 1921. 














THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life 
Modern policies are issued, on both Industrial and 
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Frank C. Wigginton 
Pittsburgh President 


BIG BANKERS LIFE PRODUCER 


Webster Agency Becomes Owner Hem- 
ingway Cup; Jaqua Talks on Keep- 
ing Up Supply of Prospects 
Frank C. Wigginton, Pittsburgh agen- 
cy manager Bankers Life of Iowa, was 
installed as president of the Pittsburgh 
Life Underwriters Association at its an- 
nual luncheon meeting June 23. Mr. 
Wigginton, who started in life insur- 
ance sixteen years ago with the Aetna 
in Denver, went to Pittsburgh in 1930 
as general agent of the State Mutual. 
Serving as agency head of the Bankers 
Life since 1936, he has been instru- 
mental in bringing his agency from 
thirty-third to second place in company 
standing. In addition to his position as 
president of the Pittsburgh association, 
Mr. Wigginton is a director of the gen- 
eral agents and managers organization 

of the N. A. L. U 

Eric G. Johnson, associate general 
agent Penn Mutual, was installed as 
first vice-president, and Barney Lipka, 
superintendent of the Prudential, as 
second vice-president. W. Rankin Furey, 
general agent, Berkshire, was reelected 
treasurer. 





Hemingway Cup Awarded 


The Lee D, Hemingway Cup, awarded 
yearly to that local agency outstanding 
in its contribution to association activity, 
was won for the third time by the Provi- 
dent Mutual agency, Steacy E. Webster, 
general agent. The cup becomes the 
permanent possession of Mr. Webster’s 
agency, inasmuch as the donor, Lee D. 
Hemingway, deceased, stipulated that it 
should go to that agency winning it 
three times. Mr. Hemingway’s son, Ed- 
ward D. Hemingway, will donate a sec- 
ond Hemingway Cup to perpetuate the 
memory of his father. 

The membership chairman, G. Harold 
Moore, general agent State Mutual, an- 
nounced a paid membership of 1,009, 
just four members short of the 1,013 
mark set June 30 of the preceding year. 

A. R. Jaqua, associate editor of Dia- 
mond Life Bulletins, was guest speaker. 
He announced that as the result of a 
study he is definitely convinced that life 
insurance cannot be properly merchan- 
dized except through the agency system. 
The agent, however, must not become 
complacent with his position in the life 
insurance world. 


Keeping Up Activity 


One common demoninator for every 
successful life underwriter, according to 
Mr. Jaqua, is a flow of work across his 
desk. In the speaker’s words, “Men 
fail, not because they cannot sell, but 
because they have not created sufficient 
opportunities for selling.” 

Mr. Jaqua enumerated several prac- 
tical suggestions for keeping a flow of 
business over the average underwriter’s 
desk. (1) Practice “nest” prospecting, 
that is; strive to control a certain group 
or center of prospects, such as doctors, 
lawyers, the university, a large banking 
house, or a specific class of people with- 
in a certain race or religion. (2) Adopt 
a method of “list” prospecting. Take 
from the telephone directory or some 
similar source a list of names of those 
in a certain kind of business. Select a 
friend or policyholder in the same busi- 
ness and, with his assistance, qualify the 
names selected. (3) Age change, accord- 
ing to the speaker, is an old and much 
used method of prospecting, but is never- 
theless effective. There are no cut rates 
in legal reserve life insurance, but there 
is the opportunity of a bargain appeal at 
the time of age change, as well as at 
the time when present types of policies 
are being taken off the market. 

“Endow your own home” was another 
suggestion the speaker made to dress up 
an old idea in a new garb. Life insur- 
ance to cover the mortgage, taxes, up- 
keep, as well as the cost of living of a 
wife or dependent after the death of the 





FRANK C. WIGGINTON 


insured, is truly a means of endowing 
one’s home. 


Methods of Saving 


In conclusion Mr. Jaqua pointed out 
that there are several ways to save. The 
savings account plan is subject to all the 
hazards of immediate needs and luxuries, 
such as automobiles, fur coats and human 
weakness. The life insurance savings 
plan, that of setting a goal twenty or 
thirty vears ahead, obviates a great many 
of these hazards in that the kind of 
money available for such immediate 
needs is not at hand in the life insur- 
ance policy. However, the four great 
hazards in life, namely; unemployment, 
disability, death and old age, are prop- 
erly provided for through life insurance 
and in the last three events someone 
else (in the form of the life insurance 
company) is ready to take up the sav- 
ings plan where the insured was forced 
to leave off, and carry it through to 
completion. 





Zimmerman Marks Year 


With Large Production 


The Charles J. Zimmerman agency in 
Chicago for Connecticut Mutual conclud- 
ed its first year under Mr. Zimmerman’s 
direction last week by producing fifty- 
one applications for $225,694 of business 
as one day’s effort. The final day of the 
agency’s year brought to a conclusion 
a six weeks’ drive which was conducted 
under the direction of Edwin C. Hewitt, 
agency supervisor, 

During the vear the agency climbed 
from thirty-fourth place in Connecticut 
Mutual standings of agencies to fourth 
place in total production. Large measure 
for this success is given by Mr. Zim- 
merman to Mr. Hewitt who has trained 
seventeen new men. 

Winners in the six weeks’ drive en- 
joved a vacation at the Lawsonia Inn, 
Green Lake, Wis., while attending the 
company’s regional convention. Those 
attending are Mr. Zimmerman, Mr. 
Hewitt, William H. Siegmund, manager 
brokerage department; Samuel T. Chase, 
Gilbert Samuelson, David H. Barnow, 
Lorraine L. Blair, William Bramhall, 
Lester G. Greede, Samuel Friedman, 
Irene A. Kenelick, William R. Alfini, 
Knowles B, Hollowell, E. C. Lloyd, H. R. 
Gillivary and Walter Tickart. 





DOMELLE’S LONG SERVICE 

J. H. Domelle, secretary Canada Life, 
celebrated completion of thirty-five years 
with that company in June. In 1916 he 
was appointed chief accountant and in 
1920 rose to the position of assistant 
secretary. His present title of secretary 
was received in 1930. 





E. W. ALLEN OFF FOR EUROPE 


Edward W. Allen, general agent, Allen 
& Schmidt agency, New England Mutual, 
New York City, and Mrs. Allen sailed 
for Europe recently. They plan to tour 
France. 


Chase Succeeds Thomas 
As Aetna General Agent 


Harry H. Chase has been appointed 
successor to W. B. Thomas, general 
agent for Aetna Life at Pittsburgh. Mr. 
Thomas, who has been with the Aetna 
for twenty-one years, has retired be- 
cause of continued ill health. The new 
appointment is effective July 1. 

Mr. Chase, who has been 
general agent at Pittsburgh since 1936, 
has been with the Aetna for eleven 
years in the home office and field. At 
one time he was a superintendent of the 
group division in the home office and 
later was group manager at Pittsburgh 
previous to his appointment as assistant 
general agent. He is a graduate of the 
Sheffield Scientific School, Yale Univer- 
sity. 


assistant 





New Rate Book and Manual 
By United Life & Accident 


United Life & Accident, Concord, 
N. H., has a new rate book and manual, 
effective July 1. Rate increases outnum- 
ber decreases. The company will now 
issue its Preferred Risk policy on the 
20 Payment as well as the Ordinary Life 
plan. Requirements for the 20 Payment 
policy, as to amount of insurance and 
type of application, are the same as for 
the Preferred Risk Ordinary Life, mak- 
ing the rates low. 

The company has added an Endow- 
ment at age 85, 20 Payment, to take the 
place of the Preferred Risk 20 Payment 
for policies of less than $5,000 and for 
those applicants who are ineligible for 
the Preferred Risk policy. Rates on sin- 
gle premium plans for ages 15 to 19 are 
provided. In general the policy values 
remain unchanged. 

In the juvenile section rates are quot- 
ed for endowments at age 65 continuous 
premiums in place of endowments at age 
85 continuous premiums, and rates on 
endowments at age 65 Twenty Payment 
instead of at age 85 Twenty Payment. 
On all juvenile plans rates are quoted 
for the prior benefit with death only in 
addition to the regular benefit for death 
or disability of the original beneficiary. 

The company will consider applicants 
in substandard occupations on the non- 
medical basis, with the right to order an 
examination, 





MEXICAN FIESTA A FEATURE 


A Mexican fiesta that will combine 
all the best features of a musical com- 
edy, a dance, a vaudeville show and a 
costume party will be the chief enter- 
tainment feature of the Houston con- 
vention of the National Association of 
Life Underwriters September 19 to 23. 
Fifteen Texas life companies are con- 
tributing to the funds the Houston un- 
derwriters will use to produce this en- 
tertainment feature. Two Mexican or- 
chestras will provide the music and a 
troupe of Mexican singers and dancers 
will perform. The Sam Houston Coli- 
seum, Houston’s newest and most im- 
posing public building, will be the scene 
of the fiesta. Alva Carlton heads the 
Houston committee in charge of enter- 
tainment. 





GAMBLE SPEAKER AT DETROIT 


Seneca M. Gamble, home office agency 
assistant, Massachusetts Mutual, attend- 
ed the annual convention of the Adver- 
tising Federation of America in Detroit, 
where he delivered an address and con- 
ducted individual interviews. Mr. Gam- 
ble began his work for the company four 
years ago in Detroit, assisting George 
Lackey on the Sargeant testimonial cam- 
paign, 
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U. S. LIFE MAKES GAINS 


Company Has Made Monthly Increases 
in All Forms of Business for More 
Than Two Years 

Showing a steady gain in new business 
each month for more than two years, the 
record of the United States Life is in 
contrast with general business condi- 
tions, The company reports increases 
of 40.4% in new Ordinary and of 30.9% 
in all forms of new business for the first 
five months of 1938 as compared with a 
like period in the previous year. 
company’s new Ordinary business for 
May, 1938, is 29.2% ahead of May, 1937, 
and the total of all forms is 29.9% better. 


PERCY ARNSTEN PROMOTED 

Percy Arnsten, who has been with 
Allen & Schmidt, general agents, New 
England Mutual, for the past year and 
who has made a good sales record in 
this time, has been transferred to the 
brokerage department of the agency as 
an outside contact man, working with 
R. B. Holmes, assistant manager of that 
department. In charge of brokerage pro- 
duction is Wheeler H. King, and under 
his management that department of the 
agency has produced a steady volume of 
business. 


_——————__—— 
HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
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Like anqu ghost, whenever this Recig nM rca ; bucket compared to the total amount of — or cause inflation ? Ameri 
country gets into a severe business de- the price changes do not appreciate that Cpeck payments or vol ak tain scsi emma enum 
2k hae. “i ; they have been indirectly taxed. on. eee . re ae Seer Low interest rates do not even cause —" 
pression and prices fall and government ’ ; transactions in the country. It was esti- pope nuwine ie a Jat ee ae is in f 
ay _, the talk - — — No Runaway Inflation mated in 1929 the total volume of check west onae te since lhcrgprniges Pay Poe = if any, 
not down propose, therefore, to dis- ; : avyments was one trillion one hundrec nlite “asks pel ioe) ca ll ate Wh: 
cuss with you quite openly and frankly During the last yee — egal pt billion dollars. That pe ye ee the maneness FREE unless he thinks he can ve 
certain aspects of this problem of in- ment has increased the national debt by iow of 1933 the total amount was five put it to some use which will enable § do no 
flation so that you may see how it bears about twenty billions of dollars. In other hundred fifty-five billion dollars ($555,- him not only to pay the ee back but howeve 
upon the advisability ‘of buying life in- words, it has given itself artificial PUT- 99) .000,000). "7 also to make something for himself to te os 
surance : : chasing power or “primed the pump,” as einai , reimburse him for the risk which he in- aa 
the current phrase goes, by this huge. It must always be remembered that curred in first borrowing it. bait 
What Constitutes Inflation amount. In addition to this, it has de- 't 1S not the amount of money or bank Do not all these things, therefore, lead — 
Specifically, I want to briefly touch valued the gold content of the dollar by — pone f ~ — oo a oe to the inevitable conclusion that the first se fai 
upon its following aspects: 1. Just what approximately 407% and, in spite of these i | . demand a oe but m iS the requisite tor inflationary measures to F pay a 
constitutes inflation. 2. Which measures 5°°C?! lled inflationary measures, the price — yey x agreed Re ms and bank have an effect upon prices is a restora- eign ¢ 
of the Administration have been infle- level today—while not as low as it was in Gepoens which actually determines the tion of business confidence? By resto- § the cor 
emery onl witch defationars. % Why 1932 and 1933—is higher the an it was in +g ot b eyenes bet purchasing power ration of business confidence, T mean a Sp 
the inflationary measures have failed to 1926 and is rapidly declining to a level that a ks * og ee Me vance, 2 return on the part of the business man §f poor at 
raise prices. 4. What business condi- of the early thirties, wheat being about pon | W no ‘+ — er dollars in his’ to the belief that he can make a profit, F war. w 
tions must exist in any country before /Y cents 2 bushel and cotton 7 cents a 0 anc¢ ata it im Ais pocket all day a goodly portion of which he feels he eihins 
‘t is possible to have an inflationary rise pound, in spite of the 60-cent dollar and pus es be — sor ee the will be ble to keep for himself, if he stroved 
in prices. 5S. The probability of such all the other government restrictions and > ho om only one dollar in his embarks upon a business venture. Fran: 
conditions existing in the United States subsidies which have been employed to agp in the morning and who spends If confidence is once restored, then, |) and th 
ye toppings cod increase their prices. Certainly, at the it, and then the next person who gets before you can have a rising, upward | armam 
I doubt if there is any word in the present moment it does not appear that vl see it Ps gee — ead for ten moving of prices, there must be a con- budget 
English lancuage used more loosely than \e 2™é 1 any danger of a runaway price eager this ome do lar has created tinued period of business recovery. On ¢ 
is the word inflation. . inflation. eS — ot demand = one day. The It must be remembered that costs de- § js a va 
To most people, the term is synony- Prices are declining today in spite of a Rosse ge he has = de- termine prices and not monetary or cur- nae 
mous with a rise in prices but, of course, the fact that we lowered the gold con- a le Pa wom’ “g' i? ii hile ts rency — manipulation. therefore, until § raw m 
iplnusly there can be olen im gelcce | 0 of the dollar, or raised the price of ndred do “4 in his poc . while t 1 costs go up, prices will not go up. So & keep he 
due to other causes than inflationary gold, so that practically all the gold tag cg ata gol creates - de mand long, then, as we have seven or eight m the 
ones. We alt know that the price of mined during the last five years has “4 ten dollars = goods, because million people out of work, there is no fF raw n 
wheat will go up if there is a failure come to this country until we have ac- By cog: ay he 2 cet ag crea justification for a rise of labor costs | capacit: 
in the wheat crop. The cost of con- cumulated a stock of this metal in an veil wey A 4 = = a ge Frappe until these idle men are once put back to F possible 
struction will go up if the trade unions @mount somewhat in excess of thirteen — — curnover OF ve ocity. . work at the prevailing wage scales. In [ ciency 
are successful in gettine higher wages, _ billions of dollars. Chere is no doubt that the Adminis- fact, to raise the wage scales, when men | In othe 
In order, therefore, to clarify our There has been no bank credit infla- tration has been responsible, through its are out of work, tends to perpetuate un- | try so 
thinking, I am going to use the word tion in spite of the fact that this gold various measures, for increasing the employment and is deflationary in char- | metrica 
today in the strict sense in which it has ™ovement has made excess bank reserves amount of money and, what is more im-  acter—a fact which this administration } existed 
been used by economists for the past $0 redundant that it has practically abol- portant, the amount of bank credit in has failed to comprehend during its en- A 
hundred years and define it as “The ished the short term interest rate and the country, but it has not been able to tire term of office. Of 
Artificial Creation of Purchasine Power.” has made the long term interest rate &¢t this bank credit into use. In other It will be only when the volume of in- Fas , vs 
This artificial creation of purchasing the lowest on record. words, it has not been able to make dustrial production is restored to some- ae 
power—whatever inflationary means may Finally, the government has run a defi- ‘money circulate,” as the _man_ in the thing like normal levels, so as to make ‘ann a 
be used to brine it about—is the es- Cit larger than that of any nation in the ‘treet says. What determines whether output approach plant capacity, and when tgs 
sence of all kinds of inflation world in times of peace. It has literally © not money and bank credit will cir our able-bodied efficient workers are all rowi ~ 
Tiracitheds of Inflation “= manufactured purchasing power by the culate rapidly ? employed, that we can have any infla- ‘aioe 
= : — billions and scattered it far and wide We hear a good deal about capital onary price rise. mean t} 
[here are three principal kinds of in- throughout the land in the form of re- being on strike. It seems to me that Finally, there must be a real bank demoral 
nee currency i flation, bank credit lief or “pump priming,” or to finance its this is a silly expression. Capital never credit expansion initiated by commercial F necg lif 
<— ' an bt leetary inflation various business ventures. These meas- goes on strike if it can earn anything and business borrowing and not solely vation 
; le most’ recent example of currency ures, which must, of course, be classi We may say, therefore, that anything by governmental borrowins before we which \ 
inflation was the experience of Germany fied as inflationary, seem to have exerted which tends to make it difficult- tf not can have any inflation. Today, although fais on 
in 1921 to 1924 when, being unable to little if any influence on the price level. impossible—for capital to earn a fair bank deposits stand at practically an all nied 
balance the budget by taxes and unable What has been the reason? profit, hinders its circulation, And vice time high, bank credit loaned out for Brea} ect 
to float loans, she printed so many paper To date, I think the economic his- versa—anything which tends to make it business purposes is lower than it was F just suc 
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in the depths of 1932 and 1933. So long 
as this condition obtains, you need fear 
no inflationary price rise. 

Let us not forget, therefore, that all 
the inflationary acts of the government, 
including its huge deficit, have accom- 
plished is to make an inflationary price 
rise possible so far as credit is _con- 
cerned. On the other hand, practically 
all the laws which it has enacted con- 
cerning business have been deflationary. 
The net result of which has been that 
the deflationary acts have counterbal- 
anced the inflationary ones to such an 
extent that instead of inducing inflation, 
the government has brought about de- 
flation. 

No Hedge Against Inflation 

tut, no doubt some of you are saying 
that the government can not continue 
forever to balance its budget without 
porrowing and that there must be some 
limit to the total amount of the debt 
which the country can bear. Of course, 
there is such a limit, but T want to say 
in closing that the experience of infla- 
tion in Germany and France and_ the 
other European countries has shown con- 
clusively that there is no hedge against 
its evil effects. 

Some peop'e say that income-producing 
real estate is a hedge against inflation, 
but, where this was tried in Europe, the 
sovernment simply either taxed away 
the value of the rents from the real 
estate or they enacted laws making it 
impossible to ratse the rents. Likewise, 
the buvine of common stocks in Ger- 
many or in France did not enable the 
owners of said stocks to escape without 
heavy losses. 

There was only one way by which a 
person in either Germany or France 
could have escaped without severe losses 
and that was by sending his monev to a 
foreign nation, such as the United States 
1 England. But, today, where is there 
a country in the world to which an 
American would want to transfer his 
money where it would be safer than it 
is in his own country? There are few, 
if anv, safer places to flee. 

What the ultimate outcome of our 
huce government deficit is going to be, I 
do not pretend to know. I do know, 
however, that it is foolish to compare 
this country with either Germany or 
France as they existed after the war. 
Germany then and even now has to im- 
port raw commodities in order to keep 


her factories running, and to get these 
raw commodities, she must secure for- 
eign exchange or purchasing power in 


the countries from which she buys them. 

In a very real sense, Germany was a 
poor and impoverished country after the 
war, which, coupled with the necessity of 
making reparation payments quickly de- 
stroyed the value of her currency. 

France, likewise, is not a rich country 
and the necessity of maintaining huge 
armaments continuously keeps her 
budget unbalanced. 

On the other hand, the United States 
is a vast nation with tremendous natural 
resources, having little need to import 
taw materials which are necessary to 
keep her manufacturing plants busy, but, 
on the other hand. this country exports 
raw materials. Moreover, our plant 
capacity is so excessive that it is im- 
Possible to run it at a hich state of effi- 
ciency without a sizeable export trade. 
In other words, the conditions in a coun- 
try so large and rich as ours are dia- 
metrically opposed to the conditions that 
existed in France and Germany. 

Advantage of Life Insurance 
Of course, no government can continue 


as ours has for the past five or six 
years to borrow such huge sums of 
money and remain solvent But this 


does not mean that even if such  bor- 
rowing is continued that we will have a 
tunaway price inflation. It may well 
mean that we may run into a coniplete 
demoralization of our economic and busi 
ness life and that out of such demoral- 
vation, the only types of investments 
Which will prove of any value will be the 
iNore conservative types, such as the best 
Secured bonds and conservative margined 
Teal estate mortgages. In other words, 
Just such types of investments as are 
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Huston Secretary-Actuary 
American Life Convention 


HUSTON 


KF. E. Huston, chief deputy commis- 
sioner and actuary Washington Insur- 


ance Department, has resigned effective 


\ugust 1 to become secretary and actu- 
ary of the American Life Convention. 
He has been with the Washington De- 
partment since 1930. Mr. Huston is an 
associate of the American Institute of 


Actuaries and Actuarial Society of Amer- 
ica. Prior to 1930 he was in the actu- 
arial department of the Northern Life 
of Seattle. 


those contained in the portfolios of life 
insurance companies. 

One of the essentials of good 
ment management at any time and in 
any country is diversification. I hazard 
the guess that now, as well as in the 
future, the man who includes a goodly 
volume of life insurance in his estate— 
not only for the purpose of protecting 
his dependents but also for looking after 
himself—will prove to have been the suc- 
cessful investor. 

There are two trends in financial think 
ing today about this matter. Some writ- 
ers on finance are certain that the pur- 


invest- 


suit of present governmental policies 
make inflation inevitable. That money 
will be further devalued and that the 


price level may increase by 50% to 100%. 

I do not belong to that school. It is 
my belief that the continuance of pres- 
ent governmental policies leads to busi 
ness stagnation, low prices and devalua- 
tion. That there will be no _ recovery, 
much less an inflationary one, under 
present conditions. 

But some day, when the temper of our 
people again becomes more conservative 
and our government becomes more inter- 
ested in enacting laws to help business 
than to reform it, a real business recov- 
ery will occur. When that happy event 
comes to pass, prices will rise and, with 
rising prices will come an increase in 
production that will prevent the 
from reaching any inflationary boom. In 
my opinion, should not that happy event 
take place, the results of our prolonged 
eovernmental deficits will be a crash fol- 
lowed by economic chaos, not merely an 
inflationary price ris¢ 


rise 


Bankers Life Men Will 
Make Up Loss in Sales 


\ppraised of the fact that new sales 
of the Bankers Life, lowa, for the first 
quarter were off less than 7%, the com- 
pany’s fiftv-six agency managers prom- 
ised to take up that slack during the 
second quarter, when they assembled 
in Des Moines for their semi-annual 
ineeting. June will be “president's 


month.” 





Companies Send Out 





New Annuity Rates 
MOST TO CHANGE ON JULY 1 


Equitable Society and New York Life 
Explain Change Due to Lower 
Mortality and Interest 

The action of most companies in in- 
creasing rates on various annuity poli- 
cies as of July 1, as announced in The 
Eastern Underwriter last week, has been 
followed by revised schedules which 
have been sent out to the field forces 
by the companies making such changes. 

Equitable Society Letter to Agents 

The Equitable Life Assurance Society 
in a communication to its agents states! 

“As a result of investigations into the 
longevity of annuitants during recent 
years the Equitable Society has decided 
that an increase in rates for immediate 
annuities should be made as of July 1. 
This will make the margins included in 
the rates for new purchasers consistent 
with the mutual principle of a conserva- 
tive rate coupled with participation in 
savings. The new rates affect life an- 
nuities, refund annuities, joint and sur- 
vivor annuities and special life annuities. 

With respect to dividends the com- 
pany says: “Tt will be appreciated that 
the Society will not be able to show 
what is being paid under contracts is- 
sued at these new rates until dividends 
are declared for 1939 and therefore that 
the use of the figures shown in the divi- 
dend leaflet for 1938 should be discon- 
tinued Jt may be helpful, however, to 
show the excess of annuity payments un- 
der non-participating contracts issued by 
a large number of leading companies at 
current new rates over the guaranteed 
payments of the Society for the same 
consideration.” 

The company emphasizes that divi- 
dends to be declared for 1939 on annuity 
contracts may be less per $100 of euar- 
anteed annual payment than the divi- 
dends being paid in 1938. Every agent 
is therefore urged to sell annuitie; on 
the strength of the cuaranteed return 
and not to overemphasize the annual re- 
turn which may be received through 
dividends, 

New York Life 
_ The New York Life has sent to all of 
its agents under the signature of Walker 


Buckner, executive vice-president, the 
following letter on this subject: 
“The company has adopted new pat 


ticipating immediate annuity rates which 
provide for an increase in the considera- 
tion to be charged 
“The new annuity 
fective July 1, 1938. All applications for 
Immediate Life Annuities, either single 
life or joint and survivor, dated and re- 
ceived at 


rates become ef- 


the branch offices on or after 
July 1, 1938, will be considered only on 
the new form of annuities and at the 
new rates All applications for annui- 
ties at the old rates should bear an ef- 


fective date not later than June 30, must 
be received at the branch office by July 
1, are not redatable beyond June 30, 
and must be paid for within two weeks 


of the date on which the annuity takes 
cttect 
“The Tmmediate Life Annuity with In 


stalment Refund is withdrawn as of July 
1 The company on and after July 1 will 
issue an Immediate Life Annuity with 
Income Payments guaranteed for a spe- 
cified period. This form of annuity, 
which is applicable to single lives only, 
provides that if the death of the annui- 
tant occurs during the specified period 
the annuity payments are payable to the 
beneficiary for the balance of that 
period. The specified period for which 
the annuity payments are guaranteed is 
ten years for annuities issued at age 65 
or less. The period is shorter for ages 
above 65. When this form of annuity is 
desired, the entry in the application 
blank under ‘Plan of Annuity’ should be 
‘Immediate Life Annuity with certain 
period,’ 

“All present immediate annuity rates 
are withdrawn as of July 1. The new 





Philadelphia Ass’n 





Phillips Studio 
MURRAY 


PHILIG ¥; 


Philip F. Murray has been elected 
president of the Philadelphia Association 
of Life Underwriters. He is a large 
producer in the Penn Mutual’s home 


office agency and has been active in the 
association since 1930. 

Before entering life insurance Mr. 
Murray served in a managerial capacity 
for General Motors and other automo- 
bile companies. During the World War 
he served fourteen months in France 
with the Coast Artillery and for some 
time after his discharge he was a major 
in the Reserve Corps. He is a past pres- 
ident of the Philadelphia Alumni Asso- 
ciation, Worcester Polytechnic Institute. 

The Philadelphia association usually 
selects an agency manager for its presi- 
dent. This choice of Mr. Murray draws 
to that service the first personal pro- 
ducer since 1930. 


Murphy Elected President 


The following officers have been elect- 


ed by the Philadelphia Chapter, Char- 
tered Life Underwriters: — President, 
Emmet J. Murphy, Equitable Society; 


vice-president, Martin W. Lammers, 
Continental American; treasurer, Frank- 
lin G. Stull, Penn Mutual; secretary, 
Eugene C. DeVol. 


WILL SPEAK AT HOUSTON 

M. Albert Linton, president Provident 
Mutual, and Isaac S. Kibrick, agent New 
York Life at Brockton, Mass., will be 
speakers at the annual convention of the 
National Association of Life Underwrit- 


ers at Houston in September. 


annuity policies are participating, but the 
company is not prepared to make any 
illustration of dividends at this time 
However, the fact that they are partici- 
pating should enable you to meet in com 
petition annuities which many companies 


will sell on a non-participating basis, 
even though the cash consideration is 
less in those companies than the new 
annuity rates of Nylic. We are con- 
vinced that we are taking the richt step 


annuities in the in. 
pany; which means, of 
course, the interests of the purchasers 
of annuities. Anyone who puts in a cash 
lump sum of money for the purchase of 
a life annuity would naturally be inter 
ested in security as the prime objective 
With this end in view you will realize 
that the company will pay dividends on 
annuities as large as may be justified, 
taking all factors into consideration. 

“The rates for Deferred, Survivorship 
and Deferred Survivorship Annuities are 
also to be changed on July 1, the rates 
for which may bé obtained on request 
of individual cases.” 
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GETS BROKERS TO TALK 
Persuading an insurance broker to talk 
magazine about in- 


to a newspaper or 


surance risks has been described by in- 
surance newspaper men as being as dif- 
ficult as leading a child into a dentist’s 
ffice Occasionally a situation arises 
when they discard their reticence. There 
is such a situation now in the case of 
James Roosevelt, the President’s son, 
who as a broker has written a tremen- 
dous amount of insurance of all kinds, 


including life. 


When Reporter Alva Johnston ap- 
peared along William and John Streets 
recently with the information that he 
was going to write a story for The Sat- 


urday Evening Post on this red-hot pro- 


duction topic he was received with open 
arms. His story appears in The Satur- 
day Evening Post this week. Even such 


a good Alva Johnston 
couldn’t make up his mind, however, as 
to all the facts, 


graph contained this sentence: 


reporter as 


as his concluding para- 


New York ins ~$ ince men usually fig- 
ure his income about $250,000 a year, 
while up in Ratha they give him as 
much as $2,000,000 a vear 


divergence 
Johnston 
keeps on 


Somewhat puzzled by this 
computation Mr. 
anyway that “if he 
forging ahead at his present rate for the 
will be of the rich 
and free to devote 
of the people.” Serv- 
means that he wants 
ernor of Massachusetts 
that he has a 
becoming the 
the highest 


in income 
was sure 
six years he one 
America 
the 


the 


next 
men of him- 
self to 
ice to 
to be Gov 


believes 


serv ice 
people 
and 
even chance of 
third Roosevelt 
the 


eventually 
to occupy position in 
nation. 


OFFICE APPROVAL 

It is a pleasure to congratulate the 
Schedule Office of New Jersey 
nd its manager, Leon A, Watson, 
years of val- 


RATING 


Rating 
upon 


completion of twenty-five 


uable service to the public of that state 
That organization, and many others in 
the country representing the business of 
capital stock fire insurance, are perform- 
ing services which not only carry out 
duties outlined by the sponsors but gain 
permanent public good will and respect. 
On other pages ™ this issue there are 
published numerous expressions of ap- 
preciation of the work of the New Jersey 
rating office, written by buyers of in- 
surance. 

The N. J. Department of Institutions 


supervising 


“there has 


tate hospitals 
been no ma- 


and Agencies, 
and homes, sa} 


1907, at the 


post office of New York City under the act 


jor catastrophe affecting public agencies 


which have had the benefit of advice and 





cooperation of the Schedule Rating Of- 
fice.” The board of education of Fliza- 
beth business manager says that “the 
suggestions made by the rating office 
after inspection of our plans for new 
school buildings, which they examine be- 
fore the buildings are started, have been 
most constructive and the results are 
lower insurance rates during the life of 
the buildings.” The chief of the East 
Orange fire department says the rating 
office renders “a real service to the peo- 
ple in the State of New Jersey.” A firm 
of New York City architects speaks of 
the thousands of dollars saved clients 
because of consultation on drawings with 
the rating authorities before construction 
is started. These brief quotations re- 
flect the favorable public relations being 
developed right along by stock fire in- 
surance through its many contacts with 
the pubilc. 
TO MAKE RHEUMATISM RE- 
SEARCH FOR A DECADE 
One of the worst scourges which have 


times is that 
of the 


victims but because so 


baffled doctors in modern 
of rheumatism, not 
the 


have 


only because 
sufferings of 
to devote so large a 
part of their lives in attending sufferers 
The 
relations with 
Sir 
the 
attended a 


many people 


position of those 
the 
Joseph 
Prudentia! of 
which 


of the complaint. 


living in close victims 
is thus 
general 


‘land, 
was tendered to three 


described by 3urn, 
manager of 
Ene who dinner 
distinguished Lon- 


don physicians appointed as research fel- 


lows by the Empire Rheumatism Coun- 
cil, in what may be a study of this ail- 
ment that may take ten years to com- 
plete. 


There are thousands of poor daughters 
who must stop at home to nurse their 
mothers. It is a whole life of horror for 
them. They have no recreation at all. 
I would like to commend to employers 
the burden these people willingly bear. 
If employers knew what a big drain it is 
on industry IT am sure they would further 


our campaign 

So far $200,000 has been collected to 
finance the campaign against rheuma- 
tism, and an appeal for $500,000 is to be 
made shortly. The three doctors who 
are to make the rheumatism research are 
G. B. Dyson, H. J. Taylor and W. S. 
Tegner. Taylor and Dyson will work to- 


gether in a special laboratory which has 
been built through the generosity of Al- 
exander Maclean at the Hospital of St. 


John and St. Elizabeth, London, Also 
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JOHN ASHMEAD, 
John Ashmead, Jr., Loomis 


JR. 


"34, gradu- 


ated from Harvard University June 23, 
receiving an A.B. degree magna cum 
laude. He is a member of Phi Beta 


Kappa and has been awarded a Univer- 
sity Fellowship for continuance of his 
studies in English. He resides with his 
parents in Windsor, Conn. John Ash- 
mead, Jr., is son of the advertising man- 
ager of the Phoenix Insurance Co. group 
of fire insurance companies in Hartford. 


se « @ 


H. Lewis Rietz, 26, of the actuarial de- 
partment of the Metropolitan Life, has 
just completed his examinations for Fel- 
lowship degree in the American Institute 
of Actuaries and the Actuarial Society of 
America. He was graduated from the 
University of Towa in January, 1933, 
having secured his Bachelor of Arts de- 
gree in three and one-half years, in 
which time he made the Phi Beta Kappa 
and Sigma Xi, honorary fri aternities. He 
is the son of J. Charles Rietz, vice-presi- 
dent and actuary of the Midland Mutual 
Life. 


x * * 
Dr. Rock Slyster, Milwaukee, Wis., 
member of the Northwestern Mutual 


Life board of trustees, and widely known 
psychiatrist, was named _ president-elect 
of the American Medical Association at 
the annual convention in San Francisco 


in June. Dr. Slvster is a past president 
and treasurer of the Wisconsin Medical 
Society; former superintendent of the 


Wisconsin State Hospital for Criminally 
Insane at Waupun; chairman of the 
board of trustees of the A.M.A., and a 
member of the board of governors of 
the American College of Surgeons. He 
is also editor of the Wisconsin Medical 
Society’s official publication. 
* * * 

H. Hosking Taylor, F.1.A., who recent- 
ly resigned his position as Pearl Assur- 
ance Co. actuary at the head office, has 
been appointed deputy general manager 
of the Nation Life and General Assur- 
ance Co. and been elected to a seat on 
the board. 


individual work will be done at St. 
Mary’s and St. Stephen’s hospitals. Dr. 
Tegner as holder of the Sir Alexander 
Watson Traveling Scholarship is to tour 
U. S., Canada and Europe for a year in 
study methods of treatments 
in the principal rheumatism clinics out- 


side of Great Britain. 


order to 





BARBOUR 


ROBERT P. 


committee of the Na- 
Fire Underwriters last 
week reelected as chairman of the ex- 
ecutive committee Robert P. Barbour, 
United States manager of the Northern 
Assurance and one of the outstanding 
figures in fire insurance executive cir- 
cles. His contributions to the general 
advancement of the 
have carried on over a long 
years and he has been honored by 
tion to many posts of leadership in 
insurance organizations. 


The 


executive 
tional Board of 


elec- 


fire 


* 2 @ 


Clarence C. Klocksin, legislative coun- 
sel for the Northwestern Mutual Life, 
Milwaukee, is expected back at his desk 
in Milwaukee early in July from a vaca- 
tion in northern Wisconsin, where he has 
been recuperating from illness contracted 
while en route from Washington, D, C, 
to Quebec to attend the Insurance Com- 
missioners’ convention. 

* * * 


Mrs. Michael J. Cleary, wife of the 
president of the Northwestern Mutual 
Life, Milwaukee, accompanied by = 


two daughters, Catherine and Betty, has 


left for an extended vacation trip which] 


includes a cruise to Hawaii and, upon 
return, a visit to California. Miss Betty 
is a graduate of the 1938 class of Mil- 
waukee Downer Seminary, and Catherine 
has been attending school at Cambridge 
Mass. During their absence from Mil- 
waukee, James Cleary will attend a boys 
camp in Colorado. 
* * * 


Albert C. Hall is to be the new Cana- 
dian manager of the Commercial Unior 


group of companies, succeeding John 
Holroyde with the ‘Commercial Union 
nearly forty years. Mr. Hall has been 


manager of the Ocean Accident & Guar- 
antee for Canada, Howard F. Roden wil 
be deputy manager of the Commercial 
Union companies in Canada. 


* * * 


Gale F. Johnston, division sales mat- 
ager of the Group department of the 
Metropolitan Life, has been reelected 
president of the Big Brother Organiza 
tion for another year. 

# a x 

Edward D. Duffield, president of the 

Prudential, is in Europe. 
* * * 

George Kenneth Henshall, Jr., son 0! 
Interstate Life & Accident’s agency vice: 
president, was graduated from Tulane 
University’s Medical College June 9. 
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Superintendent Charles E. Heath 
of Manitoba to Retire 


Superintendent of 
and former presi- 


Charles E. Heath, 


nsurance, Manitoba, 


dent of the Association of Superinten- 
dents of Insurance for the Provinces of 
Canada, reaches the age of 70 next 
month and will retire. Few men in the 
insurance business have had a more 
varied career. 

sjorn in New Zealand, he went to 


school in England near Birmingham, and 
later attended the Repton School, Derby. 
He sailed for the Dominion in 1887; vis- 
ited a school friend on a ranch in the 
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Riding Mountains in Manitoba; liked 
the country so much that he decided to 
remain. He became a farmer, learned 
to drive an ox team and after some 
time decided to go into the real estate 
and insurance business, which he did in 
1891. In 1897, 1898 and 1900 he did “wa 
pecting and mining near Kitchener, B. C 
Eventually tiring of the mountains ae 
tall timbers, and yearning again for the 
wide open spaces of _ prairie country, 
he returned to Portage La Prairie, Mani- 
toba, where he entered the insurance 
business. In June, 1918, he was appointed 
Superintendent of Insurance for Mani- 
toba. 


* * * 


Assemblyman E. S. Moran, Jr. 


Assemblyman Edward S. Moran, Jr., of 
Brooklyn, indicted last week on a charge 
of taking unlawful fees from two New 
York City taxicab companies, allegation 
being that this influenced official con- 
duct, stood well with insurance men. He 
isa member of the insurance committee 
of the Assembly; is a member of the 
legislative committee drawing up the 
new insurance code; and was formerly 
chairman of the insurance committee of 
the Assembly. By profession he is a 
lawy er. 

Insurance men regard him as amiable; 
also, as sympathetic to new bills which 
would broaden the scope of insurance 
activity. 

oe * a 


The Late B. M. Crosthwaite 


The late B. M. Crosthwaite, head of 
B. M. Crosthwaite Co., who died last 
week, was a familiar figure on William 


Street for years. In addition to his in- 
surance activities he was well known as 
aclubman in Westchester County. His 
home was in Pelham Manor where he 
leaves a widow and two daughters. His 
brother, Gerald Crosthwaite, has been 
his partner in the insurance business for 
a nee of years, 

M. Crosthwaite was graduated with 
Madi from Yale Sheffield, class of ’02, 
son of the late John S. Crosthwaite who 


was president of the Atlantic Coast 
Steamship Co., and was general manager 
of the Metropolitan Dredging Co. The 


family was of British descent. Among 
other things the Metropolitan Dredging 
Co., dredged the Sandy Hook channel. 
When B. M. Crosthwaite left college in 











work 


Haven he went to for the 
Metropolitan Dredging Co., then at 15 
Broad Street, New York City. After a 
time he joined forces with Arthur Can- 
non who had worked for one of the lead- 
ing insurance brokerage firms of the city 
and they opened an office as C rosthwaite 
& Cannon at 76 William Street, later 
going to 95 William Street. For some 
time the firm specialized in automobile 
fire and inland marine and up to 1924 
had close connections with Lloyd’s. Offices 
of B. M. Crosthwaite Co. are now at 
80 William Street. 

The question of 
automobile insurance 
subject of some debate, but friends of 
B. M. Crosthwaite for some years de- 
clared that he had written the first one 
and that it was covered by Lloyd’s. The 
present discussion about the first policy 
revolves around the Boston, Travelers 
and Fireman’s Fund. 

In 1911 B. M. Crosthwaite’s 
Gerald, who had attended 
joined the agency. During the World 
War B. M. Crosthwaite was a dollar-a- 
year man with the United States Ship- 
ping Board for which he opened its 
offices throughout the country. B. 
Crosthwaite belonged to a number of 
clubs and for one vear was president of 
Yale Aiumni_ Society, Westchester 
County. 


New 


who wrote the first 
policy is still a 


brother, 
Amherst, 


* * * 


C. G. Smith Death Sudden 


after he had 
Charles G. Smith, 
the New York State Fund, died at the 
Hotel Commodore at the age of 52. Di- 
rect cause of his death was heart attack. 

Few more conscientious men have ever 
devoted their careers to the insurance 
business. He was a man of integrity and 
of decided ability, had broad social sym- 


Two weeks 


removed 


his tonsils 
manager of 


pathies, and stood well with those in 
the scientific end of insurance. He was 
to have retired from his post on July 1. 

sjorn on Long Island at Jamaica he 
was graduated from the Erasmus Hall 
High School, Brooklyn, and = attended 
both Columbia and New York University. 


First insurance experience was with the 
Metropolitan Life and later he went with 
the California State Insurance Depart- 
ment. After an experience with the 
Puritan Life he became state actuary of 
the Savings Bank Life Insurance in 
Massachusetts. In 1916 he joined the 
New York Insurance Department as as- 
sistant actuary and in 1918 became actu- 
ary, serving until 1928. He was made 
manager of the State Fund and saw its 
premium grow to $24,000,000. 

Since 1925 he was a member of the 
governing committee of the Compensa- 


tion Inspection Rating Board of New 
York. Among his outside activities he 
was a director of Caledonian Hospital, 


Brooklyn, and a member of the National 
Republican Club, Rotary Club, Bohemi- 
ans, Scarsdale Golf Club, Actuarial So- 
ciety of America, City Club, American 
Management Association for Labor Leg- 
islation, Academy of Political Science 


of Political and 
Social Science. He lived in Scarsdale 
and his widow, the former Margie Ful- 
mer, is the daughter of Congressman 
and Mrs. Hampton P. Fulmer of South 
Carolina. At their home many insur- 
ance men were entertained. 

Some of those at the services, in ad- 
dition to his former associates of the 
State Insurance Fund, were these: 

Leon S. Senior, Mark Kormes, 
rauf and L. Safferman of the 
surance Rating Board; Charles E. 
Charles Hughes, Laverne M. Wood, Emma C. 
Maycrink, Pinkney Estes Glantzberg, Nathan 
Beckwith, Paul Molnar and Morris Finkelstone, 
New York State Insurance Department; Clar- 
ence W. Hobbs, National Council; James A. 
Beha, Jesse S. Phillips, G. F. Michelbacher, 
Julian Lucas, Richard Fondiller, John J. Goetz, 
George F. Sullivan, Frank A. Rowland, Richard 
Fondiller, John J. Diefendorf, Courtland Otis, 
Herman A. Bayern. 

* * * 


Wins Architectural Prize 

A first prize of $400 was recently of- 
fered by the Museum of Modern Art and 
the Architectural Forum for an art cen- 
ter to be built at Wheaton College, a 
female educational institution in Nor- 
ton, Mass. Wheaton agreed to hire the 
winner as architect of the art center, 
pay him 6% of the building’s cost as his 


and American Society 


George Die- 
Compensation In- 
Wheeler, 


fee, advance him $1,000. To make sure 
that some designs would be good ones 
a few well-known architects were in- 


vited to enter the competition and were 
paid for submitting designs. 

Among others in the competition were 
two young Manhattan architects, Rich- 
ard Marsh Bennett and Caleb Horn- 
bostel. They entered as a team; had 
studied at the Beaux Arts together and 
then returned to the U. S. and set up 
shop as architects. Hornbostel and Ben- 
nett won the competition for the Whea- 
ton College project. 

Caleb Hornbostel’s father was one of 
“ country’ s most noted archite cts. His 
uncle is E. H. (“Baron”) Hornbostel, 
Firemen’s of Newark field man and au- 
thor of a weekly column in The Eastern 
Underwriter. 

a * 


Congressman Kennedy 


One would think that Martin J. Ken- 
nedy would have difficulty in being elect- 
ed to Congress in view of the fact that 
he represents the Yorkville district of 
New York City, a politically stormy sec- 
tion of the town running from Sixty- 
third to Ninety-ninth Street and from 
Lexington Avenue to East River. It is 
the principal German section of New 
York City, but also contains 5,000 voting 
Jews, a large number of first and second 
veneration Irish and many Czechs. Con- 

gressman Kennedy’s position is that he is 
not a partisan of any of these factions, 
but represents the people of his district 
as a whole. He has, therefore, refused 
to address partisan meetings of any of 
the various nationalistic groups. Some 
of these meetings have resulted in riots. 
He has been elected to Cong five 
times. Before that he was in state 
Senate. 

Mr. Kennedy's office handles all kinds 
of insurance and he has an insurance 
working arrangement with United States 
Senator Francis T. Maloney, who is also 
an insurance agent. Senator Maloney 
makes his New York business headquar- 
ters with Mr. Kennedy and Mr. Ken- 
nedy has an office w ith Senator Maloney 
in Meridan. Their working arrangement, 
however, is strictly insurance and has 
nothing to do with Congress. 

Mr. Kennedy's name is getting to be 
pretty well known throughout the city 
as he has nine billboard signs in New 
York. These large billboards in gay col- 
ors read “Guard Your Family—Insure 
With Martin J. Kennedy.” Painted on 
each billboard are two Buckingham Pal- 
ace guards. That particular “billboard 
copy” was started at the time of the 
coronation of King George. Congress- 
man Kennedy’s initial billboard advertis- 
ing was a safety campaign bearing the 
caption, “Stop That Car” in which an 
automobile, if continued in operation, 


ress 


the 


would have run over two children. Mr. 
Kennedy also uses an ad in the tele- 
phone book. 

Incidentally, Mrs. Kennedy, who is 


charitable activities, is 
broker. When he 
ago she took 


engaged in many 
a licensed insurance 
was ill about ten years 





HEATH 


CHARLES E. 


an insurance course and for some months 
ran the office. 
Mr. Kennedy is a 


graduate of the 


College of the City of New York, after 
leaving which he had some experience 
with selling real estate and insurance. 


He then opened an insurance brokerage 
office of his own at 46 Dey Street. That 
was in 1916. Next he moved up to York- 
vile at Eighty-fifth Street and Third 
Avenue. After a time there he opened 
an office at 511 Fifth Avenue and is now 
at 230 Park Avenue. 

In Congress Mr. Kennedy’s position is 
that of an independent Democrat rather 
than being either a New Dealer or ultra- 
Conservative. He is sympathetic to leg- 
islation affecting the submerged class. 
He opposed the Administration’s Reor- 
ganization Bill; would have voted against 


the Supreme Court Reorganization Bill 
if it had come before the House; sup- 
ported the wages and hours bill; was 
in favor of the soldiers’ bonus and of 
the Railroad Retirement Act. He voted 
for the Social Security Act. 


He is a member of the committee on 
Interstate and Foreign Commerce and 
has thus seen considerable railroad, air- 
plane, pipeline, financial, business and in- 
surance legislation in process of forma- 


tion, revision and enactment. 
The only other New York City Con- 
gressman in the insurance business is 


Charles Buckley of the Sean who is 
resident vice-president and Bronx man- 
ager for the Fidelity & Deposit. Theo- 
dore M. Peyser, long an agent of the 
Northwestern Mutual Life, was in Con- 
gress for years. He died some months 
ago. 
* * * 


Will See Lloyd’s 


A number of 
will sail tomorrow on 
sterdam. The party includes Arthur F. 
Lafrentz, president American Surety; E, 
\sbury Davis, president of United States 
F. & G.; E. N. Biddle, general counsel 
for the Insurance Co. of North America, 
and the Indemnity Insurance Co. of 
North America, and Wilmot M. Smith, 
vice-president Aetna Casualty & Surety 
Co.; F. A. Bach, second vice-president, 
F. & D. 

While 
Recently 
men, headed by 


American insurance men 
the Nieuw Am- 


abroad they will see Lloyd’s. 
another group of insurance 
Paul Haid, president 
of the Insurance Executives Association, 
had a conference with Lloyd’s in rela- 
tion to business in the United States. 

* * * 


No Decision Yet in Action to Re- 


strain Banks 

Justice Hooley of the New York Su- 
preme Court, sitting in Mineola,  B.. 
has not yet given an opinion in the 
tion brought before him against several 
New York banks and trust companies in 
which an attempt is being made to re- 
strain them from purchasing fidelity 
bonds from Lloyd’s of London, the action 
being based on Section 50-A of the New 
York Insurance Code. 


ac- 
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G. L. Seott Made General 
Adjuster of N. B. & M. 


WITH COMPANY FOR 14 YEARS 


General Adjuster W. F. Barton Relieved 
of More Pressing. Supervisory 
Duties Because of Health 


Scott, who for the last 
been assistant gen- 
North British & 
companies, has been appoint- 
and will continue to 


Gilbert L. 
fourteen 
eral adjuster of the 
Mercantile 
ed general 


years has 


adjuster 


be associated with General Adjuster W. 


Associated New 
GILBERT L. SCOTT 


Photo 


indiffer- 
asked to 
duties of 
the loss department’s supervision. 


because of the 
of his health, 
pressing 


ent condition has 


be relieved from more 


In January, 1907, Mr. Scott entered 
insurance as an office boy with Crum & 
Forster, later bel ng advanced to loss 
clerk. He was under Herman Kraemer 


and Henry Wyatt. In the Fall of 1911 
he became associated with the North 
British & Mercantile in its statistical 
departi ent, being transferred to the 
loss department itself in November, 1917. 
For a time he was with the Globe In- 





demnity and then he returned to the 
North British & Mercantile in May, 1921, 
oing in the loss department. On Janu- 
ary 1, 1924, he was appointed assistant 
ceneral adjuster In 1935 and 1936 he 
was secretary of the Eastern Loss Exec- 
utive Conference and is now a member 
of that conference’s executive committee 
Mr. Barton’s Career 

Mr. “¥ long well-known in the 
ranks ss executives, has seen twen- 
ty-five doe of service with the North 


British & 


Mercantile 
Newark Hig! 


School he 


I 


Merchants of New ark, 


\fter leaving 
went with the 


starting as an of- 
fice boy. He there met W. J. Nichols 
who was general a nea of the Mer- 
chants and later ceneral adjuster of the 
North British Leaving the Merchants 
Mr. Barton became associated with 
Willis O. Robb, the secretar of the 
loss committee of the Ne York Board 
of Fire Underwriters I there he 
went with the North British & Mercan- 
tile loss department under Mr. Nichols 
He rose to be general adjuster. He has 
been in charge of the adjustments of 
many important losses and has delivered 
a number of Insurance Institute lectures. 





Consider H. P. Janisch 
For Service Men’s Ass’n 


MEETING IS HELD IN BOSTON 


Janisch, Long in Mutual Field, Would 
Have Job of Keeping Agent in 
Insurance Picture 


Men’s Pr 


executive 


\ssoc 


meeting in Bos- 


The Service otective 


held an 


1 Tuesday attended by 


tion 


seven members 


headed by Charles Hewitt of Boit, Dal- 
ton & Church, the founder, and Harold 
P. Janisch, candidate for the to-be-named 


position of promoter of the original plan 
to “keep the of the 
cent in the insurance picture.” 


d that little 


place middleman or 


It is understo was accom- 


plished at the session but discussion was 
free among those present with several 
differences of opinion as to the means 
of carrying on, whether by promotional 


work or legislation. It is 
that there are 


also re ported 
makine this 


static here, 


thoughts of 


movement, for some months 


a national activity. 


Mr. Janisch, well known in insurance 
circles and the Hewitt choice for head- 
ing up the working organization, it is 


understood, was born in 1891 at Water- 
loo, Wis., and was graduated from Uni- 
versity of Wisconsin. From 1915 to 1922 
he practiced law and was attorney-in- 


fact for the reciprocals of that state 
under former Insurance Commissioner 
Herman Ekern. From 1922 to 1928 he 
was general manager for the American 
Mutual Alliance and brought many di 
rect writers into the Alliance over those 
years. From 1928 to 19H, Mr. Janisch 
was vice-president and director of the 


National Shawmut Bank of Boston, head- 
ing its financing corporation. 
In 1936 he became a director of the 


American Motorists Insurance Co. and 
in 1937 until his retirement in January, 
1938, was a vice-president of the Lum- 


bermens Mutual Casualty of Chicago, for 
which group Boit, Dalton & Church are 
representatives. 


William C. Hill, associated with the 
Service Men’s Protective Association 
practically from its inception more than 


a year ago, has had his office abandoned 


and the association headquarters at &9 
a Street in Boston have been 
losed recently. Functioning nominally 


only its further progress is being awaited 

vith more than passing interest by insur- 
ance men of this section, many of whom 
are frankly curious concerning the 
sible place of Mr. Janisch, a mutual man 


pos- 


throughout, in this organization designed 
to protect the stock (and agency mu- 
tual) agents in the picture, 
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Ask Special Stamp For 
Fire Prevention Week 


POST OFFICE GETS PROPOSAL 


Representative Thomas of New Jersey 
Talks With P. O. Dep’t; Fleming 
Pledges Insurance Support 





For the purpose of widening still fur- 
ther public interest in the cause of fire 
prevention Congressman J. Parnell 
Thomas of Allendale, N. J., Republican, 
has asked the postal authorities in Wash- 
ington to approve a special stamp to 


mark the observance of Fire Prevention 
Week, October 9-15. Mr. Thomas con- 
ferred last week with Ramsey S. Biack, 

iird Assistant Postmaster General, in 


» of commemorative stamps. It is 
Known yet whether the request will 
pe granted. This move will undoubtedly 


have the full support of the National 
Board of Fire Underwriters, National 
Fire Protection Association and the Na- 
tional Fire Waste Council, which is af- 
filiated with the Chamber of Commerce 
of the United States, These three or- 
eanizations are leaders in this country 
in the movement to reduce fire hazards. 

Mr. Thom: is is connected with the New 
York City stock brokerage house of 
Paine, Webber & Co. Chris H. Hassel- 


huhn, president of the New Jersey State 
Firemen’s Association, told Mr. Thomas 
that he was fully in accord with the plan 


and will request all fire chief associa- 
tions to approve 

“Anything we can do to reduce the 
fire toll in this country is a worthwhile 
individual, civic or governmental project,” 
Mr. Thomas said 

Upon hearing of this proposal T. Al- 
fred Fleming, head of the department of 
conservation of the National Board, wrote 
to Representative Thomas saying: “As 
chairman of the international committee 
for Fire Prevention Week I wish to com- 
mend you for this activity. It would be 
f inestimable value in connection with 
our publicity and educational campaign 
for this important program. If there is 
anything we can do to assist you we 
hope that you will feel free to call on 
us as we are confident the National 
3oard, National Fire Waste Council and 
N.F.P.A. and other organizations will be 
elad to give you their full support in 
your endeavor.” 


July 1, 1938 


Wm. J. Horner Joins 
Aetna Fire Group 


MARINE MANAGER AT PHILA 


Has Had Wide ‘Experience in Marine 
Field, Serving in England, Canada, 
Cuba and This Country 





The appointment of William J. Hor- 
at its Philadel- 
phia branch is announced by 
W. Ross McCain of the Aetna Fir¢ 
The under his 
will 
ware, District of Columbia, 
Virginia and West Virginia. 


ner as marine man iger 


President 
Group. territory super- 
Dela- 
Maryland, 


vision include Pennsylvania, 


For the past thirteen years Mr. Hor- 
ner has been associated with the marine 
department of the Automobile, a subsid- 


lary of the Aetna Life. He was born 
in Liverpool and his education in marine 


insurance began when he joined the 
Union Marine, a subsidiary of the Phoe- 
nix Assurance at the home office in 


Liverpool, where he continued for three 
years. 

Subsequently he was transferred to the 
United States branch of the Phoenix As- 
surance where he remained two years, 
following which his marine insurance ac- 
tivities took him to Montreal, Canada, 
and then to Havana, Cuba, where he 
served as marine manager with the In- 
surance Agencies Chepeasidion. \fter 
two years in Cuba he returned to the 
United States and was appointed to the 


Philadelphia position he is now leaving 
to join the Aetna Fire Group. 
Mr. Horner has taken active interest 


in the educational activities of the In- 
surance Society of Philadelphia, for 
which he served as chairman of its in- 
land marine committee for the past tw 


years and in which capacity he will con- 
tinue next season. 


Loyalty Group Promotions 


Ben Lee Boynton and Norris W 
Parker advance to the positions of sec- 
ond vice-presidents and joint managers 


of all Loyalty Group companies. Phill 
C. Abney is promoted to the position 
of secretary of all companies. These 


officers are in charee of the 
ern department at Dallas. 


Southwest- 


Dunn Manager Atlantic Marine 
Dep't of Automobile of Hartford 


The Automobile and Standard Fire of 


Hartford announce the appointment of 
John J. Dunn as manager of the compa- 
nies’ Atlantic marine department in Phil- 


adelphia, succeeding W. J. Horner, re- 


signed. A native of Hartford, Mr. Dunn 
joined the Aetna Life Affiliated Compa- 
nies in 1912 and observed his twenty- 
fifth anniversary with the organization 
last vear. He entered the home office 
meorine department as an underwriter in 
1924 and three years later was assigned 
to the Atlantic marine department as 


special agent. In recognition of his abil- 








United States Fire Branch: 


J. A. Kextszey, General Agent 


PREMIUM RESERVE 

OTHER LIABILITIES 

SURPLUS TO POLICYHOLDERS 
TOTAL ASSETS 








The Tokio Marine & Fire 


Insurance Company, Ltd. 
80 John Street, New York 


U. S. Statement December 31, 1937 


Bonds & Stocks valued on New York Insurance Department Basis. 
$609,232.73 in the above statement are deposited in various States as required by law. 


Georce Z. Day, Asst. General Agent 


% 1,903,636.30 
1,044,037.34 
10,394,211.93 
13,341,885.57 


Securities carried at 

















itv he was ap — underwriter in 1929 


and assistant manager in 1931. 

C. T. Merwin will be Mr. Dunn’s as- 
sistant. Mr. Merwin has been a member 
of the Automobile’s marine department 


1925 and will bring to the Phila- 
delphia office the value of wide experi- 
ence in the underwriting and production 
of inland and ocean marine business. He 
has served as underwriter in the home 


since 


office, as special agent with headquar- 
ters in Syracuse, N. Y., and for a num- 
ber of years was underwriter in the 


Atlanta. 
Joston 


Southern marine department in 
In 1936 he was transferred to the 
office as state agent. 

To further augment the underwriting 
and production facilities of the Atlantic 
marine department an additional field- 


man, Walter M. Olsen, has been added 
to the staff as special agent. Mr. Olsen 
was first employed by the Aetna Life 


\ffiliated Companies in 1925 when he be- 
came a member of the engineering and 
inspection department specializing on 


yachts and motor boats and inland ma- 
rine lines. Since 1930 he has been a 
home office special agent traveling 
throughout the country in the interests 
of the marine department. His assist- 
ance will be available in the future to 


all agents and brokers in the territory 
of the Atlantic marine department which 
comprises Pennsylvania, southern New 
Jersey, Delaware, Maryland, Virginia, 
West Virginia and the District of Co- 
lumbia. 
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Public Good Will Voiced In Tributes 
To N. J. Schedule Rating Office 


Effective promotion of favorable public relations by capital stock fire insurance 
is being carried on tasks 
scientiously, intelligently and with the exercise of sound judgment. Brokers, agents, 


continuously by those who perform their daily con- 


company officers and field representatives, members of rating organizations and many 
others share in this constructive program without conscious knowledge of what they 
are doing to improve good will between a great industry and those who have contact 


with that industry. The attitude of the insurance buying public toward the business 


of insurance is shaped gradually but very definitely by impressions recorded as the 


result of day-to-day contacts \ company, local agency or insurance bureau or 


organization which is faithful to its responsibilities to buyers of insurance and the 





general public, as well as to its own interests, will not blunder the problem of public 


relations. 
On next Tuesday, July 5, 
n that 


a quarter century Of operaton 


the Schedule 
state. 


Rather it will gain the admiration and appreciation of the public. 


Rating Office of New Jersey completes 
During those twenty-five years the 


ratine office, first under the manavership of Atlee Brown and since 1922 under the 


direction of Leon A. 
The 


organizations and concerns 


ance of the anniversary 


having contact 


of their experiences with Mr. Watson and his 


improving city and toy.n pr 
\arious interests expressing 
Schedule Rating Office are the New Jersey 
of education, public utilities, fire 
These testimonials 


newspaper writers. 


the service of 


Watson, has served the public well. 
Eastern Underwriter asked a number of representative 


express 


In connection with observ- 


with the rating office to tell something 
associates relative to rate making, 
tection and general fire prevention work. Among the 


their appreciation of the services of the New Jersey 


Insurance Department, hospitals, boards 


department heads, hotel owners, architects, daily 


the trust which the public has in 


an efficient insurance organiza‘ion, efficiency which has been demon- 


strated time and again and which constitutes real public service. The statements 
which follow are tributes to Mr. Watson and his associates, as representing the 
Schedule Rating Office of New Jersey, and to the business of capital stock fire 


insurance. Each statement is prefaced by identification of the writer: 


Deputy Commissioner C. A. Gough 
of N. J. Insurance Department 
Chris A. Gough, veteran Deputy Com- 
missioner of the New Jersey Department 
of Banking and Insurance, who has had 
many years of close association with the 
rating office and Mr. Watson, 
The Schedule Rating Office of New 
Jersey arose out of the enactment of 
Chapter 8&5 of the Laws of 1913, which 
went into effect on July 4 of that year. 
The fundamental purposes of the law 
were to remove unfair discrimination in 
premium rates by any one company as 
between risks of essentially the same 
hazard, the filing of rate data with this 
Department and the employment by the 
respective companies of an expert or ex- 
perts to make such filings on their be- 

half. 

IT am happy to pay compliment to this 
rating office on the occasion of its twen- 
ty-fifth anniversary. During this quar- 
ter century period it has done a splendid 
work in its particular field which has 
undoubtedly redounded to the benefit 
alike of the companies and of the pub- 
lic in general of this state. 

The office has been extremely fortu- 
nate in the two persons who have been 
at its head from the beginning, first in 
the person of the able and lovable Atlee 
Brown, who laid the foundation for the 
work and after nine vears of service suc- 
ceeded by the present occupant, genial, 
judicious and likewise able Leon A. 
Watson. 

During all this period there has been 


Says: 


the closest cooperation between these 
two individuals and this Department. 
They have never hesitated to counsel 


with this Department in the considera- 
tion of their many complexing problems, 
nor have we had any hesitancy in re- 
ciprocating this counsel. This reciprocal 
Situation has, I am sure, had much to do 


with the successful operation of the 
Organization. 
Again I express my compliments to 


the office and especially to its present 
chief, Leon A. Watson, and with the 
hope for their continued success. 


New Jersey Department of Institu- 
tions and Agencies 

William J. Ellis, commissioner of the 

New Jersey Department of Institutions 

and Agencies, which supervises hospitals, 

asylums, state homes, etc., where many 


lives are exposed to the danger of fire, 
has this to say: 
I am writing to express the fine ap- 


preciation which we have of the services 
which the office, through its manager, 
Leon A. Watson, has rendered to the 
public charitable and correctional insti- 
tutions over these many years past 

This Department is responsible for su- 
pervising the state institutions, the care 
of the insane, the feeble-minded, the 
epileptic, the tubercular, as well as the 
correctional institutions and the homes 
for disabled soldiers. In addition, we 
have an inspection responsibility for 
county and other local institutions which 
are caring for dependent and_ handi- 
capped people. 

We have constantly turned to the 
Schedule Rating Office for surveys o 
the fire protection and fire hazards o 
all institutional buildings and have hac 
the benefit of complete surveys and peri- 
odic check-up from the Schedule Rating 
Office, and have undertaken to follow, 
as far as funds could be secured, the 
advice of the Schedule Rating Office as 
a fundamental measure of protection and 
fire prevention. 

In all this work Mr. Watson and his 
associates have been most constant and 
faithful in their contacts with the public 
institutions, and we are glad at this time, 
in connection with the twenty-fifth an- 
niversary, to express our appreciation 
of their intelligent and helpful work 

Mr. Watson has done outstanding 
work in the interest of fire control and 


fire prevention. During all this time, 
while there have been occasional fires, 
there has been no major catastrophe 


affecting public agencies which have had 
the benefit of advice and cooperation 
of the Schedule Rating Office in this 
state. 


Essex County Department of Plants 
and Structures 

Henry H. Berg, superintendent of the 
Essex County Department of Plants & 
Structures, pays the following tribute: 

We have had the Schedule Rating 
Office make several surveys in our coun- 
ty institutions regarding fire protection 
and prevention. The Schedule Rating 
Office has been most helpful to us in 
making these surveys as their reports 
on our county institutions have been 
very complete and thorough in every 
detail. 

We have been always free to call on 
the Schedule Rating Office for assist- 
ance in any of the problems that arise 
and they have always been very glad 
to cooperate with us in every way. We 
feel that the Schedule Rating Office ren- 
ders a very worth-while service to any- 
one who will ask for it. 


Morristown Memorial Hospital 
Charles Rees Lloyd, superintendent of 
the Morristown Memorial Hospital, tells 


what the rating office is doing to aid 
hospitals: 

We have found the services of the 
Schedule Rating Office to be of great 


value to this institution. They not only 
advised us as to the best method of 
reducing our fire hazards but also aided 
us in formulating a set of rules to be 
followed by the personnel in case of fire. 

In following out the recommendations 
made by the Schedule Rating Office we 
secured a material reduction on our fire 
insurance premiums and needless to say 
we are most grateful for the assistance 
given to us by this efficient organization. 


Board of Education of Elizabeth 


John W. Brown, business manager of 
the Board of Education of Elizabeth, 
N. J., outlines the service of fire insur- 
ance to schools: 

It gives me great pleasure to state my 
experience with the Schedule Rating Bu- 
reau of New Jersey and its manager, 
I.eon A. Watson 

In the past eight years the Board of 
Education of Elizabeth has applied to 
Mr. Watson for various reasons regard- 
ing fire insurance rates for our public 
schools. The cooperation and help re- 
ceived from Mr. Watson and J. E. T. 
McClellan of his office has been most 
gratifying 

In 1930 the Board of Education re- 
quested the Schedule Rating Bureau to 
make an inspection of our public schools. 
This inspection was very efficiently made 
and tentative rates were published show- 
ing the saving that might be effected if 
the recommendations made by the Bu- 
reau were followed. The Bureau’s rec- 
ommendations were complied with by our 
Board of Education and we have en- 
joved a reduction of approximately $9,000 
every three years since that time. 

More recently in 1937 other reductions 
were made on our rates which proved 
. further saving of approximately $4,000 
every three vears. 

The suggestions made by the Bureau 
after their inspectoin of our plans for 
new school buildings, which they ex- 
amine before the buildings are started, 
have been most constructive and the re- 
sults are lower insurance rates during 
the life of buildings. 

I cannot speak too highly of Mr. Wat- 





Photo by W. L. 
WATSON 


Hadley 
LEON A. 


son and his office for the splendid co- 
operation he has shown the Board of 
Education of Elizabeth. 


Public Service Corporation of 
New Jersey 

George Barker, vice-president of the 
Public Service Corp. of New Jersey in 
charge of real estate and purchases, Says: 

During the long period of years that 
Leon Watson has been manager of the 
Schedule Rating Office of New Jersey 
our relations with his office have been 
most harmonious and we have always re- 
ceived, both from Mr. Watson and his 
staff, full and efficient cooperation in all 
matters regarding fire insurance rates on 


our various properties throughout the 
state. 
Newark Fire Department 
John B. Keenan, Fire Commissioner 


of Newark, N. J., and head of the city’s 
this testi- 


fire fighting forces, presents 
monial : 
I wish to take this occasion to offer 


my congratulations to the Schedule Rat- 
ing Office of New Jersey on its twenty- 
fifth anniversary, representing a quarter 
of a century of service to this city, and 
whose efforts have contributed materially 


+ 


to the exceptionally low fire loss that 
the City of Newark has enjoyed for many 
years. I wish to further express my 
appreciation to the Schedule Rating Of- 
fice, which at all times has been ready 
to offer suggestions, constructive criti- 
cism and assistance to the various mu- 
nicipalities of the state. 

I feel that much of the credit for these 
accomplishments is due Leon A. Watson, 
manager of the Schedule Rating Office 
of New Jersey. His untiring efforts, de- 
yotion to duty and wise counsel have 
been invaluable to fire-fighting and pre- 
vention officials. 

It is the writer’s sincerest wish that 
the Schedule Rating Office and Mr. Wat- 
son will enjoy many more 
vears in their field of endeavor. 





= 
Successful 


East Orange Fire Department 
Charles A. McGinley, chief of the fire 
department of East Orange, N. J., shows 
his high regard for the services of th 
rating office as follows: 
IT have had the pleasure of knowing 
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Mr. Watson and several of his assistants 
for many years. These men through 
their cooperation with my department 
have made it possible for the City of 
East Orange to get an “A” rating on all 
risks in the city, which we now enjoy. 
In my opinion the Schedule Rating Bu- 
reau is indispensable to the fire service 
in this community. 

Many times I have found it necessary 
in my work to call on Mr. Watson for 
help on certain matters which I could 
not settle alone, and he and his assist- 
ants have always given me this help 
and cooperation unstintingly, which has 
lightened my _ responsibilities consider- 
ably. 

Much progress has been made in fire 
prevention and fire extinguishing service 
during the past twenty-five years in this 
area and this has been accomplished only 
through the fine work of the Schedule 
Rating Bureau, which work Mr. Watson 
and his assistants thoroughly under- 
stand. 

I am happy to offer my congratula- 
tions to Mr. Watson for his twenty-five 
years of successful service to the Sched- 
ule Rating Office and trust this work 
will always continue. 

For Mr. Watson and his staff I wish 
them continued good health and happi- 
ness in this, their life’s work, rendering 
a real service to the people in the State 
of New Jersey. 


Asbury Park Fire Department 

William S. Taggart, chief of the As- 
bury Park, N. J., fire department, voices 
public appreciation of the rating office’s 
work as follows: 

This department’s relations for the 
past fifteen years of which I have been 
chief have been pleasant with Leon A. 
Watson and his staff of the Schedule 
Rating Office. The result of this rela- 
tionship is reflected in the present fire 
fighting defenses of the city of Asbury 
Park. It was with the assistance and 
cooperation of Mr. Watson that a paid 
fire department was created and water 
and apparatus equipment enlarged upon. 

The citizens of Asbury Park and of 
the State of New Jersey should be 
thankful for the many improvements that 
have been made in fire fighting defenses 
as well as the standardization of in- 
surance rates. 


New York City Architects 


W. H. Crow, member of the New York 
City firm of architects of Crow, Lewis & 
Wick, 200 Fifth Avenue, says: 

We have consulted with the Schedule 
Rating Office of New Jersey over a 
period of a great many years with regard 
to their special requirements in the vari- 
ous buildings which we have designed 
and have found them most cooperative 
and helpful. Their advice, given when 
the drawings are in the preliminary stage, 
has enabled us to save our clients many 
thousands of dollars in remedial work 
that would ordinarily have been neces- 
sary to meet the special requirements of 
the office, particularly with regard to 
possible lower ratings. The inspections 
furnished by the office during the prog- 
ress of the work are helpful in that 
they serve as a check upon any proced- 
ure that might later involve the owner 
in additional expense. 

In all our years of dealing with the 
Schedule Rating Office we have never 
hesitated to go to them at any time for 
their advice and have received a courte- 
ous reception and competent opinion 
from John E, T. McClellan and others. 


Hotel Brighton, Atlantic City 


Frank B. Off, owner of the Hotel 
srighton of Atlantic City, says: 

I have been in touch with the Schedule 
Rating Office of New Jersey for over 
twenty years during which time I have 
had occasion to contact the schedule 
rating experts and many of its key men 
as to fire insurance rates, sprinkler sys- 
tems, etc. It has been a pleasure to 
deal with this office, the problems pre- 
sented are always intelligently and 
promptly handled and never over a period 














Leon A. Watson 


In 1922 at the age of 32 Leon A. 
Watson was selected as expert of the 
| Schedule Rating Office of New Jersey 
to succeed the late Atlee Brown, who 
had been expert, or manager, since 
the rating body was started in 1913.| 
Mr. Watson entered insurance as an 
office boy for the Home of New 
York. Later he became an inspector 
and then had agency experience in 
|New York before going into rating 
| work in New Jersey. He served un- 
der Atlee Brown for several years 
and when the time came to name a 
|new expert he was considered best 
| fitted to carry on the important work. 
| Possessing skill, patience and tact, he 
|has directed the rating work in such 
|a way as to gain genuine public good 
| will as well as the admiration of the 
}insurance business, In 1935 more 
| than 1,000 persons attended a testi- 
}monial dinner given Mr. Watson at 
| the Hotel Pennsylvania in New York 
under the auspices of the New Jersey 
Association of Underwriters. 





of twenty years have I had occasion to 
adversely criticize their rulings. 

I trust that the bureau will have many 
anniversaries and that it will be fortunate 
enough to retain as its expert Leon A. 
Watson, who has so ably guided its af- 
fairs and who has so justly promoted its 
policy during the past several years. 


Hotel Morton, Atlantic City 


Ezra C. Bell, owner of the Hotel Mor- 
ton at Atlantic City, N. J., tells of the 
rating office’s assistance when making 
improvements in the hotel: 

We are glad to have the opportunity 
of publicly expressing our appreciation 
for Mr. Watson’s assistance on several 
occasions. 

We have made three major improve- 
ments at the Hotel Morton in the past 
fifteen years, and each time we solicited 
Mr. Watson’s advice, and he took a per- 
sonal interest in our problems and made 
several visits, at which time he gave 
us his suggestions. We carried out 
every one of them and have enjoyed a 
very satisfactory rate reduction as the 
result. The promptness and thorough- 
ness with which he went into our situa- 
tion is very much appreciated, and we 
would not think of making any changes 
in our building without getting his fur- 
ther suggestions. 


Haddon Hall Hotel, Atlantic City 

Albert T. Bell, chairman of the insur- 
ance committee of the New Jersey State 
Hotel Men’s Association and managing 
director of the Haddon Hall Hotel at 
Atlantic City, says: 

I am glad to have this opportunity 
of expressing the satisfaction that the 
Atlantic City High Pressure Conference 
has always had in its relations with the 
Schedule Rating Office of New Jersey 
and its moving spirit—Leon A. Watson. 
It is always a pleasure to deal with Mr. 
Watson and his efficient group. 


Elizabeth Daily Journal 


Edgar C. Markham, editorial writer for 
the Elizabeth Daily Journal of Eliza- 
beth, N. J., writes of the law creating 
the Schedule Rating Office as well as 
the operation of the rating body as fol- 
lows: 

Prior to coming to New Jersey, twen- 
ty-five years ago next November, to be- 
come editorial writer of the Elizabeth 
Daily Journal, I had functioned as edi- 
tor of an insurance journal. The Ram- 
sey law, creating the Schedule Rating 
Office, had been authorized. I had taken 
great interest in it, since it seemed to be 
miles ahead of legislation in any other 
state relating to the very important, very 
technical business of fire underwriting 
rate making. 

That the law was under fire from poli- 
ticians in certain sections of the state 
displayed emphatically the need for it. 
In a series of articles published in the 
Journal, and later republished in pam- 


phlet form for distribution over the state, 
I had the responsibility of defending the 
I pointed out the flagrant condi- 
tions it would serve to correct, of rate 
cutting, political favoritism that  less- 
ened insurance costs for some and piled 
an extra burden on others, etc. It was 
a seven days’ wonder that such a con- 
structive, fortunate law had ever been 
allowed by the politicians to pass in this 
state. The Journal befriended and de- 
fended the law constantly in the inter- 
ests of public welfare. 

It was fortunate for all concerned that 
the State Rating Office, from the first, 
was so soundly established, and has been 
managed so capably ever since. It gave 
assurance that the law was on the level. 
From the first the fire insurance busi- 
ness in New Jersey was stabilized. Faith 
in it was created, and confidence that 
all policyholders were being given a 
square deal was steadily increased un- 
der the operation of the new plan. 

The law, I believe, from observation 
of its workings, is entirely satisfactory 
to all concerned, policyholders, agents 
and brokers and companies. I have 
watched it over a period of twenty-five 
vears and have heard few complaints. 
On the other hand agents tell me that it 
is so sane and sound that it has put fire 
insurance in the state on a sound and 
exalted basis. What is needed now, they 
say, is application of the sound principles 
of the law to other forms of insurance. 

I may be partial, for he is a good 
friend of mine, but I believe no more 
level-headed, conscientious person could 
have been selected for managing the 
Schedule Rating Office than the present 
manager, Leon A. Watson. He has ad- 
ministered it, I believe, impartially, with- 
out fear or favor, and that the law and 
the office is now in such high repute 1s 
evidence of sound, able administration. 

The law, as I recall, has been copied 
in other states. It would be a godsend 
to fire insurance underwriting if it were 
to be set up in all states. There are 
few lines of business more important to 
our business system and our common so- 
ciety than fire insurance. Where laws 
are weak and do not properly regulate 
rate making, there is opportunity for 
rate-cutting, discrimination and other 
evils. 

I have thought many times, and have 
so expressed the opinion in editorials, 
that New Jersey needs a like system in 
fixing valuations for assessment of prop- 
erty for purposes of taxation. What a 
revolution a like plan would cause in 
making taxation equitable. 


law. 


What a Small Buyer of Insurance 
Thinks 

John Gengarelli, 9 Florence Avenue, 
Silver Lake, Belleville, N. J., chairman 
of a committee of the Tripoli Park Po- 
litical & Social Club, representing a 
group of owners of small residences, re- 
lates his experiences with the New Jer- 
sey Schedule Rating Office as follows: 

The Silver Lake section of the town 
of Belleville consists of 5,000 people. Due 
to the fact the rating of our insurance 
became above average, the multitude at 
large assembled for the interest and wel- 
fare of our said section. The organiza- 
tion by the name of the Tripoli Park 
Political & Social Club is known as one 
of our prominent organizations of the 
said district. I, Mr. John Gengarelli, 
have been appointed as chairman of the 
committee for the said occasion. I shall 
now give you my personal experiences 
of how I came in contact with the Sched- 
ule Rating Office of the State of New 
Jersey, in which IT have had several in- 
terviews with the Honorable Assistant 
State Supervisor the Honorable Albert 
Kays. 

The honorable late President Cleve- 
land once stated at his platform as a 
presidential candidacy historically speak- 
ing, Cleveland’s philosophy stated this 
creat scientific statement, “A public of- 
fice is a public trust.” The reason why 
I have quoted this statement is to sig- 
nify that the administration of office is 
the administrator that upholds the doc- 
uments. I believe with the fullest ex- 
tent of my knowledge I doubt if we 


could find another capable administrator 
as the way the Honorable Assistapt 
State Supervisor the Honorable Albert 
Kays prosecutes the office as assistant 
state supervisor under the jurisdiction of 
the State Supervisor, the Honorable Mr, 
McClellan. 

As chairman of the special committee 
of the Tripoli Park Political & Social 
Club to take up the matter of high in- 
surance rates a few years ago, I, John 
Gengarelli, had several interviews with 
the Schedule Rating Office. The state 
office investigated conditions and found 
that the Joss record has changed for the 
better. Upon completion of the inves- 
tigation the rate level was reduced and 
we appreciate so much the helpfulness of 
the rating office. 


One of New Jersey’s Universities 

A representative of one of New Jer- 
sey’s leading universities, which has a 
policy of not commenting for direct quo- 
tation, says that the New Jersey Sched- 
ule Rating Office has always been of 
great help to the institution, not only 
in rearranging the insurance schedule 
but also in the assistance that has been 
given in fire prevention work. The uni- 
versity holds the rating office in the 
highest respect and appreciates the serv- 
ices being rendered by it to policyholders 
in New Jersey. 





VIRGINIA AGENTS MEET 


J. Davis Ewell Reelected President; Par- 
ticipating Stock Companies 
Are Hit 

J. Davis Ewell of Richmond was 
named to succeed himself for another 
year as president of the Virginia Asso- 
ciation of Insurance Agents at the an- 
nual meeting of that organization held 
at Hot Springs last week. Other offi- 
cers were chosen as follows: Stuart Rag- 
land, Richmond, vice-president, and Guy 
F. Via, Charlottesville, secretary-treas- 
urer. The following district directors 
were named: Roger Clarke, Fredericks- 
burg; B. B. Burroughs, Norfolk; Ed- 
mund T. DeJarnette, Richmond; L. H. 
Early, Blackstone; R. S. Hodnett, Mar- 
tinsville; H. B. Gray, Roanoke; F. E. 
Kinter, Covington; W. Morrell Stone, 
Alexandria; E. H. Dickey, Bristol, Jesse 
A. White, Norfolk, was elected national 
councillor. 

The convention went on record in 
favor of the adoption of a new constitu- 
tion limiting representation of associa- 
tion members to non-participating capital 
stock companies. 

Mr. Ewell is an officer of the Rich- 
mond local agency of Gibson, Moore & 
Sutton. 





NEWARK INSURANCE SURVEY 


Need for complete survey of the in- 
surance requirements of the City of 
Newark and an adjustment in methods 
of distributing municipal insurance con- 
tracts was discussed last week before the 
Newark Lions Club in the Robert Treat 
Hotel. 

Charles W. Bolinger of the Essex 
County Board of Underwriters, the 
speaker, was introduced by Bernard 
Lowy. He expressed hope a_ planned 
survey, proposed by his organization, 
would effect a reduction in rates the 
city would be called upon to pay for 
its insurance. 





NEW YORK STATE MEETING 

The mid-year meeting of the Under- 
writers Association of New York State 
will be held at the Hotel Syracuse, Syra- 
cuse, N. Y., on Wednesday, July 6. Fol- 
lowing the business meeting there will 
be sports at the Syracuse Yacht Club on 
Oneida Lake with the day's events clos- 
ing with a dinner. J. W. Summers is 
president of the association. 





BUFFALO DIVIDEND 


Directors of the Buffalo Insurance Co. 
declared the regular dividend of $3 a 
share, payable June 30 to stockholders 
of record June 23. 
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U. S. Aviation Underwriters, Inc., 
Completes 10 Years in Business 
D. C. Beebe and R. M. Chambers Started in 1928 With Eight 


Companies; Now Have Thirty-seven; Close Cooperation 
With Aviation Industry 


Ten years ago today two comparatively 
keen minded, intelligent and 
thought that 


aviation required better insurance 


young men, 
imbued with the American 
facili- 


ties than then existed, in order to pro- 


vide the industry with the same sound 
conomic support which other types of 
insurance had long offered to general 
business, opened an office on the seven- 
teenth floor at 80 John Street, New York 
City They were confident that their 
undertaking would not be in vain, pro- 
viding they did not meet with an un- 
usual run of misfortune, and their con- 


fidence was based upon two leading fac- 
tors 

First, the man who originated the idea 
of starting this aviation underwriting = 
fice, David C, Beebe, had a background 
of flying experience and insurance ex- 
perience in the marine field and had just 
spent more than six months in England, 
Germany and other European countries 
studying aviation ins urance markets with 
the thought of ascertaining how under- 
writing offices cooperated closely with 
the aviation industry and national gov- 
ernments to promote commercial and 
military flying. Aviation insurance, still 
in the decidedly experimental stage, was 
developed more thoroughly in Europe at 
that time than in this country. 

Second, Mr. Beebe’s partner in the 
new venture, Major Reed M. Chambers— 
by the way, his middle initial stands for 
McKinley—was one of the leading fig- 
ures in the American aviation field. Fol- 
lowing a brilliant flying career in the 
army in France during the World War 
emerging as one of America’s aces and 
commander of the famous 94th Squad- 
ron after Captain “Eddie” Rickenbacker 
had returned to America, he had re- 
mained in aviation and became f 


head of 
an air transportation company in Flor- 


ida. His thorough knowledge of the 
technical end of aviation and the fact 
that the industry had complete confi- 


dence in his judgment gave the new in- 


surance organization immediate prestige 
among possible buyers of coverage. 
Getting Chambers Into Insurance 

his first contacts with Mr. 
Chambers in 1928 Mr. Beebe says that 
it took him several weeks to convince 
his present partner that aviation insur- 
ance was a proper field in which to en- 
vage. Mr. Chambers, as well as many 
others in the aircraft industry, were not 
altogether friendly to insurance in so far 
as it affected their business. They felt 
that insurance had not cooperated; forms 


In relating 


and regulations were so restrictive that 
those who visioned a great future for 
\merican aviation did not dare to ex- 


periment along new lines, for without 
insurance protection of the sort desired 
it was too dangerous economically. 
So Mr. Beebe countered with 
statement to Mr. Chambers: “If what 
you believe is correct, why not enter 
the insurance field with me and let us 
try to remove some of these handicaps 
and build up aviation insurance to the 
point where it can be of real service to 
\merican aviation ?” Mr, Chambers con- 
sidered this an entirely sensible propo- 
sition and accepted Mr. Beebe’s offer. 
United States Aviation 
with Mr. Beebe as 
president and Mr. Chambers as _ vice- 
president. Both have winning person- 
alities as well as seriousness of purpose, 
two essential elements in the conduct of 
an office. With the representation of 


this 


Thus began 
Underwriters, Inc., 


eight companies which had heretofore 
never written any aircraft coverage the 
office was opened. Alone the two for 
several months performed all the duties 
ff an insurance organization, assisted 
by one employe, Miss Lillian Rogers, 


bookkeeper and gen- 
Miss Rogers is 
which today 


who was secretary, 
eral all-around helper. 
still with the organization, 
numbers forty-one officers, department 
heads and employes in offices located 
at New York, Washington and Los An- 
celes. United States Aviation Under- 
writers, Inc., is the only insurance un- 
derwriting office of its particular type 


which has engaged continuously in the 
business for a decade without change 
in management. Other offices and com- 
panies had written this business prior to 
1928 but not for any length of time with- 
out important changes in management 
or underwriting facilities. 
Thirty-seven Companies Represented 


The eight companies which started 
with the U. S. A. U. ten years ago were 
the National Union Fire of Pittsburgh, 


Pacific Fire, North River, United States 
Fire, Maryland Casualty, United States 
Fidelity & Guaranty, New Amsterdam 
and New York Indemnity. At present 
the office writes for thirty-seven com- 
panies, including associate members of 
the United States Aircraft Insurance 
Group, in which names insurance policies 
are issued. The organization i its 
main office on the twenty-first floor of 
80 John Street and has recently taken 
over again its old offices on the seven- 
teenth floor to house the loss depart- 
ment. During its career the U. S. A. U. 
has had nine competitors at one time or 
another but today only two remain— 
\ero Insurance Underwriters and Asso- 
ciated Aviation Underwriters. 

These three organizations, all with ex- 
tensive facilities, write practically all the 
aviation insurance business originating in 
this country. Their progress has kept 
pace with the tremendous growth of 
commercial and military aviation in the 
United States and there is no question 
but that the foresight and courage of 
insurance underwriters and companies 
has assisted vitally in helping this coun- 
try to reach the high position in world- 
wide aviation which it occupies today. 

Had First Flight in 1913 

Mr. Beebe’s interest in aviation dates 
back a quarter of a century to 1913, 
when as a youth he took a ride in up- 


state New York as a passenger in a 
plane piloted by Walter Johnson, who 
was well known in those days. Just to 


¢o up in a plane at that time was a dis- 


tinction and young Beebe must have 
been envied by all his friends. Born 
and raised in Syracuse, N. Y., he went 
to Yale to complete his education but 
left during his sophomore year, when 
the United States entered the war, de- 
termined to become an aviator. He was 


assigned to the Canadian division of the 
Royal Air Force and secured his com- 
mission as lieutenant at Forth Worth, 
Texas, where the Canadian air forces 
trained during the Winter months. He 
served with the Canadians and British 
as instructor and flyer and then was 


Staff of United States Aviation Underwriters, Inc. 





In the center of the first row are President David C. Beebe and Vice-President Reed M. Chambers holding the 


USAIG sign. 
started ten years ago. 


Second from the left in the front row is Miss Lillian Rogers, first employe of the organization when it 





transferred to the American forces, fly- 
ing in one of the first DH4s equipped 
with Liberty motors, His squadron co- 
operated with the infantry in attacks, 
machine gunning the enemy from low 
altitudes. 

Securing his discharge from the army 
in 1919 Mr. Beebe had lost all desire to 
return to college so tried his hand at 
various jobs. In the Winter of 1920 
friend asked him if he would not care 
to come into the insurance business. 
Beebe thought the suggestion hopeless 
as he knew less than nothing about ma- 
rine insurance, the field of which his 
friend spoke. But a bold front, plus 
good looks and a_ keen personality, 
pushed him over the first hurdles and 
two days later he found himself em- 
ployed by Marsh & McLennan in New 
York City and detailed to adjust marine 
cargo losses. 

To improve his knowledge of this busi- 
ness Beebe dug deep into the well 
known text books of the business writ- 
ten by Winter, Huebner, Gow and others. 
For nearly seven years he remained in 
the marine field, switching from loss ad- 
justing to underwriting. His interest in 
aviation had never died and as he ac- 
quired experience in insurance the idea 
came to him of combining business as- 
sets and personal desires by going into 
aviation insurance. That field then was 
practically under the control, as far as 
underwriting was concerned, of Horatio 
Barber, who had come over from Eng- 
land after the war to start the first avia- 
tion insurance office in the United States. 

Studied European Methods 

In the latter part of 1927 Mr. Beebe 
resigned from Marsh & McLennan and 
went to Europe on his own to study 
problems of aviation insurance and to 
learn, if possible, how it could be under- 
written successfully in this country. His 


research convinced him that this form 
of indemnity could be handled safely 
only by insurance pools or groups of 
companies. That was the European 
method. In this country several com- 
panies had gone into aviation under- 
writing individually and sooner or later 


quit the game because of heavy losses. 

When soliciting company representa- 
tion after he had returned to these 
shores Mr. Beebe explained frankly that 
the profit motive in aviation underwrit- 
ing was not particularly appealing—at 
least not for some years to con: He 
based his arguments for the formation 
of an underwriting pool more on the 
service which the insurance industry 
could render to a growing branch of 
American business, important to com- 
merce and to the defense of the nation 
in time of war. He also pointed out 
the future possibilities for improvement 
in underwriting results. Having obtained 
the companies’ willingness to venture in- 
to air insurance Mr. Beebe says that in 
the years since 1928 he has always re- 
ceived complete cooperation from all the 
companies in the organization. 

. M. Chambers’ Career 

Mr. Chambers, a resident of Memphis, 
Tenn., became interested in aviation 
when he was serving with the National 
Guard on the Mexican border during the 
Winter of 1916-17. He was all prepared 
to be transferred to the flying division 
when informed that the state legislature 
had neglected to appropriate necessary 
funds. Disappointment was keen but it 
did not last long. On the day war was 
declared in April, 1917, against Germany, 
Chambers secured an audience with the 
governor of Tennessee, obtained the 
transfer he desired so keenly and the 
very next day was in the air, but not vet 
at the controls, His courageous combat 
flying in France, which brought him ad- 
vancement to the rank of major, has long 


been popular knowledge. The United 
States honored him with the Distin- 
cuished Service Cross and from the 


French government he received the Le- 
gion of Honor and the Croix de Guerre. 

After the war he remained in the reg- 
ular army for awhile and then resigned 
to go into private aviation. He gained 
prominence as president and_ general 
manager of Florida Airways, which was 


(Continued on Page 25) 



































N the region of the 180th meridian is the “Inter- 


national Date Line.” the crossing of which in- 


An AK » volves the changing of the date either forward 
/ Dr, (from today to tomorrow) when proceeding west- 
i . ex ward, or backward (from today to yesterday) when 
\\ ) going eastward. 
a 
WY) Here in the Fiji Islands—land of palm trees, coral 
/ ~y sands. and copra plantations—the Groups have been 
‘| { &\ represented for many years and are to be found in- 
\\ et suring various types of property. 
‘iit ; 
~ This is No. 11 of the series, ”*Round the 


H orld with the Royal-Liverpool Groups.” 


ROYAL’ LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N.Y 


AMERICAN & FOREIGN INSURANCE COMPANY ° BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. e CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA 
THE LIVERPOOL & LONDON & GLOBE INSURANCE CO, LTD, °¢@ THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. ¢ QUEEN INSURANCE COMPANY OF AMERICA 
THE NEWARK FIRE INSURANCE COMPANY . FEDERAL UNION INSURANCE COMPANY e ROYAL INSURANCE COMPANY, LTD. ° STAR INSURANCE COMPANY OF AMERICA 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








What I like about late Spring and 
early Summer are the long evenings 
making it possible to get around until 
late on inspection tours and not stop 
work about 5 p. m., when out to finish 
up all inspections in that particular 
neighborhood. You don’t have to quit 
work until 7 or 8 p. m. 

_ ew 
Wedding Anniversary “Gifts” 

On the occasion of our forty-first wed- 
ding anniversary recently I asked my 
wife what she desired as a wedding 
present. She asked for only two things, 
viz. : 

(1) Don’t throw your ashes on the 
floor in your “studio” (my office). 

(2) Don’t spatter up the bathroom 
like a canary bird spatters up his cage 
from his bath tub. 

I felt that if that was all she desired 
that I had done fairly well in wedlock 
forty-one years. 

e .« © 


Another Quiet Spot Ruined 


On the new streamlined trains I note 
that among the attractions advertised 
largely is that the radio will be playing 
continuously in the dining room, and 
that the cocktail lounge can be converted 
into a night club. Heaven forbid! There 
was a time when one could get a real 
rest from noise when traveling on a first 
class train—no conversation, no noise, 
no mail, no telegrams—a complete rest. 
But, no, that won't do for people who 
want noise and something doing every 
minute, and what was a rest period is 
now to be interrupted, willy-nilly, by 
noise and display. 

And, strange as it may seem to radio 
fiends, many leading hotels in New York 
State have eliminated the steady blaring 
of their radios in their lobbies, because 
so many kicked about the incessant noise, 
though the bell-hops and help liked it. 

* * + 
Was He the Loser or Not? 
I asked a friend of mine why he hadn't 


attended an outing, and he replied that 
he didn’t drink, play golf or bridge, nor 
did he enjoy the usual “canned” dinner 
or a jazz band, so he stayed away. 
* * * 
Two Great Drinks 

Referring to my recent note on May 
wine, I recall that about twenty years 
ago, after an association meeting, I vol- 
unteered to introduce a party of my 
friends (including a local agent at Syra- 
cuse) to a drink they had never heard 
of in that “neck of the woods,” viz., May 
wine, which was being manufactured at 
the good old German restaurant of 
O'Connor & Wittner (a combination of 
Irish and German). Some of my friends 
did not know the potency of the drink 
(to be sucked in slowly and with under- 
standing) and because it slips down eas- 
ily and deliciously, made the mistake of 
inhaling too much. But instead of in- 
flaming like red liquor, it made them 
mellow and sociable and I was given a 
vote of thanks. 

Years before that, when asked to in- 
troduce something new at a Frontenac 
meeting, I induced my friends to sample 
mint julep. By midnight the whole sup- 
ply of mint had been exhausted, but I 
had popularized the drink, which, as you 
know, is a great Southern favorite. 

* * x 
Many Small Homes Fine Risks 

I saw a letter addressed to a special 
agent of a foreign company in 1898 
wherein the management on the other 
side instructed the American branch not 
to write dwellings that were worth less 
than $2,500. At that time one could build 
quite a nice little home for less. There 
were many small homes in Rochester 
that time, worth $1,000 and less, and the 
Germania literally coined money on them 
but that this other foreign manager evi- 
dently didn’t know in his great wis- 
dom(?). Perhaps he had the idea that 
a $1,000 dwelling was a slum. The spe- 
cial agent showed me that letter without 
comment, but with a peculiar smile. 





G. S. JONES, ADJUSTER, DIES 
Funeral services were held Sunday 
srooklyn, N. Y., for George S. lo 
general adjuster of the Fire Companies’ 
Adjustment Bureau, at the Albany, N. Y., 
office, who died last Friday morning at 
the Murray Hill Hospital in New York. 
He had been ill for some time. Mr. 
Jones joined the bureau in 1919 after 
having previously served with Marsh & 
McLennan. He became manager of the 
Charleston, W. Va., office in 1926 and 
two years later was transferred to Bos- 
ton as senior adjuster. In 1929 Mr. Jones 
was made manager at Providence and in 
1934 assumed his post at Albany. 


AMERICA FORE DIVIDENDS 


Directors of the Continental and Fidel- 
ity-Phenix of the America Fore Group 
recently declared regular semi-annual 
dividends of 80 cents a share, payable 
July 11 to stockholders of record June 
3%. In addition to regular dividends each 
company has paid extra year-end divi- 
dends in January of each year for the 
last four years. 


NIAGARA FIRE DIVIDEND 


The Niagara Fire has declared the reg- 
ular quarterly dividend of $1 a share, 
payable June 30 to stock of record 
June 24. 


PREVENTION GROUPS TO MEET 
The Association of Canadian Fire Mar- 
shals and the Dominion Fire Prevention 
Association will hold their annual meet- 
ings at the Chateau Laurier Hotel, Ot- 
tawa, on July 18 and July 19, respectively. 
It is hoped that E. W. Fowler of the 
National Board of Fire Underwriters and 
Fred B. Watkins, fire marshal of West 
Virginia and chairman of the fire mar- 
shals’ section of the National Fire Pro- 
tection Association, will be present to 
address the first of these meetings. 





SPRINGFIELD DIVIDEND 
Directors of the Springfield Fire & 
Marine have declared the regular quar- 
terly dividend of $1.12 a share, payable 
July 1 to stockholders of record June 23. 


Falls Accords First 
Place to Confidence 


HELPS CONFERENCE RESULTS 
Laurence E. Falls Talks on Company 
and Agency Relations at Meeting of 
Virginia Agents 
Speaking on improved agency and 
company relations to the Virginia As- 
sociation of Insurance Agents at Hot 
Springs. Tune 25, Vice-President Lau- 
rence E. Falls of the American of New- 
ark suggested “Confidence and Coopera- 
tion” in place of “Conference and Co- 
operation” as the slogan of the agents’ 
national organization. Excerpts from his 

address follow: 

“There are many evidences of the con- 
fidence which each group has in the 
other, but there are too many instances 
when some few forget the main objective 
and cast doubt upon this relationship. 
Agents stake their whole commercial 
lives and even their personal honor upon 
the sincerity and fair dealing of the 
companies they represent, whose policies 
they sell to neighbors, friends and fam- 
ily—a superb evidence of unlimited con- 
fidence. 

Confidence in Agents 

“Companies place in the hands of their 
agents a power of agency, variously 
worded, and usually referred to as a 
‘Commission of Authority,” which em- 
powers the agent to bind the company 
for the performance of contracts often 
amounting to millions of dollars, What 
other business, conducted by individu- 
als, corporations, or government, re- 
poses so much confidence in its agents 
or field representatives ? 

3ut with this admitted confidence in 
each other and working together for a 
common objective, we sometimes permit 
half truths and uninformed opinions to 
be whispered into our ears. Forgetting 
the long history of our accomplishments 
in partnership we revile each other, call 
uncomplimentary names and rush into 
print with our grievances against the 
other partner. 

“Can you imagine the field agent of 
any manufacturer or mercantile house 
continuing to represent a principal whom 
he periodically accuses of bad faith— 
calls a ‘high-hat,’ a dictator, and worse ? 
Would you question the sanity of that 
principal, particularly the officers rep- 
resenting the shareholders of an indus- 
trial corporation, if they continued in 
force broad powers to a field agent, if 
convinced that he was shortsighted, a 
poor financial manager, or incompetent 
to represent the business in which agent 
and principal were engaged? You know 
that I do not exaggerate in my simile. 

Differences of Opinion 

“Now the crying shame is that we 
air our internal differences in_ public. 
If there were fundamental weaknesses 
in the structure of insurance the public 
would be entitled to know about them. 
If agents and companies had ceased to 
function together, the insuring public 
should be warned to seek some different 
insurance market for the protection and 
local servicing which it needs. But neither 
of these calamities has befallen. Our 
quarrels, public and private, concern dif- 
ferences of opinion, frequently minor 
methods as to how we shall best serve 
the business for which we are respon- 
sible. 

Suspicion Destroyed 

“The relations between agents and 

companies have improved greatly in the 
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immediate past. Our willingness to speak 
plainly to each other about conditions 
which harass us, or trends which cause 
us to be concerned for the future, is a 
wholesome thing and productive of added 
understanding. No really successful com- 
pany man or agent is an untrustworthy 
scoundrel, and we gain in respect for 
h'm as we learn more about him and 
his problems. Understanding completely 
destroys suspicion. 

“Please do not understand me to hold 
the thought that because we are justified 
in having confidence in each other’s mo- 
tives and competence; that we will, or 
should, always agree as to the minutia 
and methods best suited to carry out 
the province of insurance. We have had 
various experiences in various fields. 

Conference between us is desirable to 
contribute our several thoughts and con- 
vietions, while receiving the thoughts 
and convictions of others, willing to 
weigh them all and make our judgments 
based upon the combined judgment. Be- 
cause you and I hold different opinions 
is no reason to think either of us is 
wholly right or wholly mistaken, Prob- 
ablv the truth lies somewhere between us. 

“Since we are warranted in having 
confidence in each other, our conferences 
will be more valuable and our coopera- 
tion productive of more results, if we 
measure each contemplated action by this 
same confidence.” 





Garretson Victor in Senior 
Metropolitan Golf Tourney 


Wilfred Garretson, veteran adjuster, 
who is now located in Newark, N. J., as 
executive supervisor of the Eastern de- 
partment of the Fire Companies’ Adjust- 
ment Bureau, had his photograph in the 
leading New York City daily newspapers 
last Friday, showing him receiving his 
handsome trophy as victor in the metro- 
politan senior golf tournament, held over 
the course of the Siwanoy Country Club 
at Bronxville, N. Y. A member of the 
Raviten Valley Country Club, Somerville, 
N. J., Mr. Garretson is one of the best 
volfers in insurance despite the fact that 
he will be 65 years old next Tuesday, 
July 5. He shot a splendid 40, 39-79 to 
top a field of forty-eight contenders. 
His gross was the lowest turned in for 
any of the three classes. Mr. Garretson 
was entered in Class B for players be- 
tween 61 and 65 years of age. 


Ellis Tells Rotarians Of 
Obligations Of Insurance 


More than 100 insurance Rotarian dele- 
gates attending the international conven- 
tion at San Francisco last week, June 
20-25, heard Raymond L. Ellis, assistant 
vice-president of the Fireman’s Fund, 
draw a parallel between the credo of 
Rotarianism and the responsibility of in- 
suri ince agents. 

“To serve is not our choice,” Mr. Ellis 
said. “It is our distinct obligation that 
those who pay premiums get full value 
received. It being an obligation, our clear 
responsibility is to apply our best ef- 
forts to extend the protection of our 
contracts to every exposure to insurable 
loss. Without a full realization of these 
principles, we are not good insurance 
men and we are not good Rotarians.” 

The delegates, representing foreign 
countries from Straits Settlements to 
France, and different parts of the United 
States and Canada, were guests of the 
Fireman’s Fund at a luncheon, following 
the insurance group session. Official host 
was Edward T. Cairns, vice-president of 
the Fireman’s Fund group of fire and 
casualty companies. 


BRITISH GENERAL CHANGES 

Sir Bertram Hornsby and Sydney Har- 
old Gillett, F.C.A., have been elected di- 
rectors of the British General. That 
company also announces that W. Lambie 
Templeton, assistant manager, has been 
appointed manager and that J. G. W. 
Rollason, sub-manager, retired June 
30 after forty-five years of insurance 
service. Mr. Rollason has been appoint- 
ed a local director at the company’s 
London West End office. 
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The Charter Oak Fire of 
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Group, has just issued an wile 
the size and style of an old fire 
Morton C. Hansen, widely known wood- 
cut artist, was commissioned to design 
the plaque in an authentic manner. 

In choosing this as a sign, the com- 
pany was influenced by that romantic 
period when a fire mark over the front 
door indicated an insured property. Upon 
an alarm, the fire brigades raced to the — per « 
scene; the brigade 
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over the door fought the flames; 


thers either withdrew or remained 
active company. A building 
no fire mark had to depend on the 


feeble aid of friendly neighbors and a 
bucket brigade. 


Shrewd property-owners 
insurance among sev- 
posted their fire marks 


buted their 


il fire brigades. Fire marks went 


out of use with the advent of municipal 
fire departments. For a time, 


small cop- 
x tin plates were issued as adver- 


signs, 


FRANK LOCK DIES 


Funeral Services Held Last Saturday; 
Son and Two Grandsons In 
Insurance Business 
Funeral services were held last Sat- 
urday afternoon at Gray’s Funeral Par- 
lors in Westfield, N. J., for Frank Lock, 
retired United States manager of the 
Atlas Assurance, who died on Thursday, 
June 23, at the age of 83 years after a 
long period of ill health. Mr. Lock had 
lived at his home in Westfield since his 
retirement in 1922. For some years he 
had not attended the annual meetings 
of the National Board of Fire Under- 
writers of which he was an honorary 

member. 
Surviving Mr. 


ters, Mrs. W. C. 


Lock are four daugh- 
Reid, Detroit; Mrs. C. 


A. Markham, Cranford, N. J.; Miss 
Kathleen Lock, Westfield, N. J.; Miss 
Helen Lock, Westfield, and F. Harding 


Lock, Plainfield, N. J. 

His son operates a local agency in 
Cranford, N. J., and has an insurance 
brokerage office in New York City. Be- 
fore that he was connected with the 
Atlas for seventeen years. He has two 
sons in fire insurance, thus continuing 
for three generations representations in 
this business. Everard H. Lock is auto- 
mobile special agent in New Jersey for 
the Queen and Vincent C, Lock is in 
the brokerage department of the Com- 
mercial Union in New York City. 





KENTUCKY POND ELECTION 

The Kentucky Pond of the Blue Goose 
has named ‘ Leland Meeks, Louisville, 
Most Loyal Gander, succeeding Cad P. 
Thurman, Louisville. Marshall Mellor, 
Home of New York, becomes Supervisor 
of the Flock; Irvin J. Holmgren, Cus- 
todian of the Goslings; George B. Akin, 
Guardian of the Pond; Frank Nelson, 
Keeper of the Golden Goose Egg, and 
E. C. Hill is continued as Wielder of the 
Goose Quill. 


To File Briefs in Fire 
Rate Dispute in Kentucky 


The outcome of a recent hearing be- 
fore the Kentucky department of fire 
prevention and rates, with the Kentucky 
distillers represented by the Kentucky 
Distillers’ Association, and some agents; 
and the company interests represented 
by G. H. Parker, of the Kentucky Ac- 
tuarial Bureau, was a decision that both 
sides file briefs. The distillers are argu- 
ing for low rates and charging certain 
discriminations, 

For instance, the distillery interests 
contended that a frame metal clad ware- 
house should pay the same rate as a 
brick wall warehouse, contending that 
wood ricking is used in both, and that 
in either event the exterior walls are 
merely curtain walls. 

However, Mr. Parker contends that 
the frame metal clad is subject to out- 
side exposure such as grass fires, trash 
fires, etc., which can set wood on fire 
around the foundation level, whereas 
fire of such types does not get through 
2 brick wall. On experience the distil- 
lery risks have not been profitable, and 
according to Mr. Parker the distillery 
interests have been fortune in not hav- 
ing received an increase in rates. 





BALTIMORE ARSON REPORT 

In a report of its activities since it 
was organized on April 14 the Baltimore 
Incendiary Bureau states that it has 
made four arrests, the prisoners being 
charged with arson. The bureau has 
made investigations of more than 400 
fires, but incendiary origin was suspected 
in only thirteen cases. 





PILLET SAILS FOR EUROPE 
F. Pillet, president of the Republic 
of Dallas, Tex., accompanied by his son, 
John, a student in the University of 
Texas, sailed Wednesday from New York 
for Europe. They will return late next 
month. 
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Items from Financial Statement of December 31, 1937: 


STREET, NEW YORK 
Cope nt et ee 
SN Ke wa es 
Loss Reserve . . ss «+ « 


Premium Reserve 


All Other Liabilities 


Total Admitted Assets 


. « «= © « « § 600,00000 
1,650,849.35 
223,539.42 
1,587,947.94 
56,735.37 


$4,119,072.08 


Securities carried at $374,922.21 are deposited 


in accordance with law. 
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Group Sessions For 
Local Agents’ Meeting 


LEADERS’ NAMES ANNOUNCED 
Three Gatherings on Local Board Prob- 
lems and Three on Agency Pro- 
duction Questions 
Group sessions devoted, respectively, to 
local boards and agency production will 
be held in connection with the annual 
meeting of the Nationa! Association of 
Insurance Agents at St. Paul, Minn., the 
week of September 26. The local board 
groups will meet on Tuesday afternoon, 
September 26, and the agency production 
groups on the following day. Following 

are the group leaders: 

Local board groups: group one, cities up 
to 50,000 population, Leonard F. Whelan, 
Greenwich, Conn.; group two, cities be- 
tween 50,000 and 250,000 population, Wil- 
liam H. Jennings, Jr., Rockford, IIL; 
group three, cities above 250,000 popula- 
tion, Wayne C. Meek, Seattle, Wash 

Agency production conferences: group 
one, agencies with annual premium in- 
come up to $100,000, Wirt A. Yerger, 
Jackson, Miss.; group two, agencies with 
annual premium income from $100,000 to 
$300,000, L. P. McCord, Jacksonville, 
Fla.; group three, agencies with annual 
premium income above $300,000, Frank 
T. Priest, Wichita, Kan. 

All of these group leaders are promi- 
nent in business and active in associa- 
tion work. Mr. Whelan is president of 
the Connecticut association, Mr. Jennings 
president of the Illinois association and 
Mr. Meek president of the King County 
Insurance Association. 

Mr. Yerger is secretary-treasurer of 
the Mississippi association, Mr. McCord 
has recently retired as president of the 
Florida association and is in charge of 
the Florida association's insurance school 
Mr. Priest is one of the best known 
agents of the country, having served for 
a number of years as a member of the 
National Association’s executive commit- 
tee and as chairman of its finance com- 
mittee. The group sessions, instituted 
a few years ago, are among the most 
valuable of the convention activities 


EDITOR MERVIN L. LANE, JR. 


Mervin L. Lane, Ir., aged 10, son of a 
well-known insurance broker, is the edi- 
tor of a neighborhood news sheet, cre- 
ated by himself, which he has named 
“6th Street News.” A recent issue con- 
tained three serial stories, two poems, 
a travel monologue and jokes, and its 
editor declares that such an assortment 
is “pretty big value” f two cents, which 
is the price pet py Biggest circula- 
tion the News has right now is in the 
West Eichty-sixth Street section of New 
York City where the Mervin L. Lanes 


re sicle 





BROCKTON BOARD OFFICERS 

Ralph G. Swain has beer elected presi 
dent of the Brockt n, M iss., Fire Un 
derwriters Association succeeding Roget 
Keith. Other officers elected were Allen 
Kk. Fisher, vice - president; | Arthur 
ary, and Warren S. Shaw, 


Frame, secre 
treasurer, 


PHILA. AGENTS UP IN ARMS 


Five Members of Fire Underwriters As- 
sociation Advisory Committee Resign 
in Mass Protest 

Their dissatisfaction with the manner 
in which the Philadelphia board has act- 
ed brought to a head by the recent ruling 
on the flat 10% reduction on household 
contents in Philadelphia, making cancel- 
lation mandatory for an assured to re- 
ceive the lower premium, the five agent 
members of the advisory committee of 
the Philadelphia Fire Underwriters As- 
sociation have resigned in a body from 
the ‘committee, effective immediately. 
The agents who quit the committee are 
Charles T. Monk, who also is president 
of the Philadelphia Insurance Agents 
\ssociation; Richard Cross, Jacob Has- 
lein, George Smith and George Rowland. 

Philadelphia agents have been dissatis- 
fied for some time with the manner in 
which the board was run. For one thing, 
they felt that the advisory committee 
should be consulted before any action 
such as rate reductions and rulings were 
put into effect. 

The mass resignation, it is said, is in 
protest against the present tendency to 
regard the advisory committee as a “rub- 
ber stamp” that will approve any and all 
action after it has been taken. The 
agents contend that they should have a 
voice in anything affecting their interests. 
Furthermore, that the advisory commit- 
tee should be what the name implies or 
else be done away with. 





New Jersey Women Change 
Plans for July Meeting 


Plans for the July 16 meeting of the 
Insurance Women of New Jersey have 
been changed. The meeting was to have 
been conducted as a picnic at the home 
of Mrs. Milano Lawrie, near Morris- 
town. In order to provide a place where 
the ladies may enjoy swimming, arrange- 
ments have been made by Mrs. Lawrie 
with a “ranch” at Ralston, ten miles 
from Morristown, known as “Vacation- 
land,” where there is a large swimming 
pool and other outdoor attractions. Mrs. 
Lawrie will be chairman and _ hostess, 
assisted by Miss Mary Gougherty, Miss 
Rertha Collins, Mrs. Ada Doyle, Miss 
Marian Cramer, Miss Florence Beckel 
and Mrs. Mary Pearce. 


Thames & Mersey to Honor 
Old New Orleans Agency 


The Thames & Mersey Marine will 
celebrate the fiftieth anniversary of its 
representation by Lucas E. Moore & Co., 
New Orleans, July 7. On that date in 
1888 the Moore agency received its ap- 
pointment. George C. Bright, senior 
member of the firm, has been actively 
connected with it throughout the entire 
half century, He and A. B. Grant, the 
company’s United States manager, will 
meet in England where the celebration 


will be held 





NEW N. J. AGENCY 


Incorporation articles have just been 
filed by the Nicholas Co., Inc., insurance 
agency in Lyndhurst, N. J. Capitalization 
is listed as 100 shares, no par. Agent, 
John M. Pater. 


Maine Dep't Automobile Finance 
Ruling Goes Into Effect July 1 


Insurance Commissioner C. W. Love- 
joy of Maine has issued a ruling in con- 
nection with automobile finance policies 
requiring that every purchaser of a car 
under a financing plan, whose car is in- 
sured, shall receive after July 1 either 
an insurance policy or a certificate of 
insurance when a master policy is issued 
to the finance company. 

“The policy or certificate of insurance 
shall be countersigned by a bona fide 
resident agent of this state and such 
agent shall receive a proper commission 
per policy or certificate for so doing,” 
says the ruling, 

“Tf a certificate is issued it is required 
that a proper notice be contained there- 
in to the effect that the insured may 
obtain a copy of the policy provisions 
upon application to the company’s Maine 
agent or home office (name and address 
to be stated) and also information that 
a copy of the policy form may be seen 
at the Maine Insurance Department, 
State House, Augusta, Me. 

“The certificate shall give full and 
complete information regarding: name 
of the insurance company, number of the 
policy or master policy, certificate num- 
ber, name and address of the purchaser. 
Also complete description of automobile 
insured including trade name, year, 
model, engine number, new or used, cash 
price at point of delivery and amount 


Over 400 Attend Pioneer 
Agency’s Annual Outing 


The Employee’s Association of the 
Pioneer Agency, Inc., 116 John Street, 
New York City, held their fifth annual 
outing and field day on Saturday, June 
25. The steamer Favorite was privately 
chartered for this event and over 400 
euests spent an enjoyable day at Rye 
Beach. 

An amateur show was presented by 
James J. Ward, of Ward & Christie, ad- 
justers, after which prizes were awarded 
to the winners in the various dancing ex- 
hibitions by Sally Kleinman, formerly 
of the Follies; Nathan H, Goldman, at- 
torney, and Standish O'Neal, producer 
of “Moon Over Mulberry Street.” 

Prizes were awarded to the winners 
of the various races held and two em- 
ployes of the Pioneer Agency won the 
feature event, the egg throwing contest. 

The trophy presented by Clifford E. 
Pieper, vice-president of the Merchants 
of Rhode Island on June 13, 1936, to the 
baseball team winning three consecutive 
games, is now in sole possession of the 
Pioneer Agency, who won last Satur- 
day’s game, making it three straight. 

Umpires of the ball game were A. A. 
Meyerhoff, president of the Pioneer 
Agency, Inc., E. B. Platzker, vice-presi- 
dent and secretary, Clifford FE. Pieper, 
vice-president of the Merchants, and 
Herb Thomas, manager of the Pru- 
dential, 


BENNETT GOING TO COAST 


Walter H. Bennett, general counsel of 
the National Association of Insurance 
Agents, will make a tour of the north- 
western section of the country next 
month. He will address the Idaho agents’ 
meeting at Sun Valley August 15-16, 
Oregon agents’ meeting at Portland Au- 
gust 18-19, and the Washington agents’ 
meeting at Spokane August 25-26. Mr. 
Bennett will also attend the annual meet- 
ing of the insurance superintendents of 
Canada at Victoria, B. C., August 22-23. 


HEADS BRITISH SOCIETY 


\t the annual meeting of the Insur- 
ance Officials’ Society recently held in 
London, Robert M’Connell, former gen- 
eral manager of the Royal and_ the 
Liverpool & London & Globe, was re- 
elected president. 


of incumbrance; conditions relative to 
notice and proof of loss; types of cov- 
erage and usual description of same in- 
cluding limits of liability; date of incep- 
tion and expiration of the contract and 
certificate period. 

“Conditions of cancelation shall be 
outlined in the certificate. 

“Whenever a premium is represented 
to the purchaser of the financed auto- 
mobile it must be shown on the certifi- 
cate of insurance issued to him and it 
shall be the actual premium paid. If a 
return premium thereafter may be due 
the assured under the conditions of the 
policy, such return premium shall be 
computed on the basis of the premium 
represented to the assured and shown 
on the certificate. 

“Whenever the premium is not repre- 
sented to the assured or shown on the 
certificate issued to him, the return pre- 
mimum when due under the policy con- 
ditions shall be based on ‘tariff rate.’ 

“Whenever a company elects a defense 
that is stated in the policy but not stated 
in the certificate issued to the assured, 
notice to the assured must be given by 
registered mail at least ten days prior to 
such effective date of such provision. 

“The purchaser of the financed car 
shall be entitled to participate in divi- 
dends, if any, as his interests may ap- 
pear, if coverage is issued by a mutual 
company.” 


Hearings on N. Y. Code 


To Be Resumed This Month 


It is expected that public hearings on 
the proposed revision of the New York 
insurance law will be resumed during 
the last two weeks of July and continue 
thereafter until all sections of the re- 
vised code bill have been discussed. 
Basis for discussion will be the bill in- 
troduced in the New York legislature 
during the closing days of the 1938 ses- 
sion, which bill contained many sugges- 
tions voiced at hearings held last Winter 
on the original draft of the revision. 
Since the legislature adjourned the New 
York Insurance Department has framed 
several amendments to the revised draft 
and these, also, will be considered fully 
at the public hearings. Members of the 
New York Insurance Department and of 
the joint legislative committee held a 
conference in Albany last week. 





Pa. Agents Confer With 
Companies on Rates Rules 


Representatives of fire insurance com- 
panies and a committee of the Pennsyl- 
vania Insurance Agents Association met 
in Philadelphia Tuesday to discuss the 
recent ruling of the companies that all 
affected residence and household con- 
tents policies in the state must be can- 
celed and rewritten in order to receive 
the 10% to 20% reduction in rates. It 
was decided to refer the problem back 
to the Eastern Underwriters Association 
for reconsideration, 


COLDEN WEDDING ANNIVERSARY 


Mr. and Mrs. Simon Dannenberg of 
New York City last Friday celebrated 
their golden wedding anniversary. Mr. 
Dannenberg is head of the Simon Dan- 
nenberg Co., 150 William Street, insur- 
ance brokers. A dinner to their children 
and grandchildren preceded a reception 
to friends and relatives. Mr. and Mrs 
Dannenberg are going to California for 
an extended trip. 


B. D. COLE VISITS NEW YORK 


B. D. Cole, well known agent of ‘West 
Palm Beach, Fla., was a visitor to New 
York this week. Over last week-end he 
was in Boston. He left for Florida 
Wednesday. 
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“Jimmie’s” Got It 


(Continued from Page 1) 


timore, had had the fire insurance for 
some time. Johnston says the National 
Distillers line was $70,000,000. He ex- 
plains in some detail James Roosevelt’s 
friendship with Joseph P. Kennedy, now 
U. S. Ambassador in London, saying 
among other things that young Rvose- 
velt was of great service to Kennedy 
when the latter launched Somerset Im- 
porters, Inc., exclusive agents for Haig 
& Haig and John Dewar whiskies. 
Lines and Brokers 

Among some of the other lines dis- 
cussed with incidents which Johnston 
gives circulation, are these: 

Properties of the Port of New York 
Authority which controls tunnels and 
bridges of New York and New Jersey. 
Line was controlled by Arthur W. Mur- 
ray, 116 John Street, New York. (Editor's 
Note: This is a $71,000,000 line, risks cov- 
ered including Staten Island _ bridges, 
Holland tunnel and George Washington 
bridge.) 

Liquor cargo insurance controlled by 
William H. H. Amerman, New York 
broker. 

Columbia Broadcasting Co. (Editor’s 
Note: Davis, Dorland & Co. lost Group 
life insurance to James Roosevelt and 
the firm had been working for some 
months on other insurance which Roose- 
velt obtained later.) 

Large life insurance policy of George 
W. Hill, president of American Tobacco 
Co, Theodore M. Riehle, 225 West Thir- 
ty-fourth Street, New York, former pres- 
ident of National Association of Life 
Underwriters, had worked for months 
on this case. 

Consolidated Oil Co. Group life insur- 
ance. Soliciting plan had been drawn 
up by Marsh & McLennan. 

Armour & Co., packers; Hayden, Stone 
& Co., New York investment house; 
National Shawmut Bank, Boston; First 
National Bank, Boston; steamship, chem- 
ical plant and hat making concerns. 

What Roosevelt’s Friends Say 

There are many innuendoes in the 
story as to motivations for giving insur- 
ance to the President’s son. Johnston 
handled the story cautiously, and in one 
paragraph gives young Roosevelt a break, 
saying: 

“Friends of ‘Jimmie’ say that the big 
interests which pay premiums to ‘Jimmie’ 
never get any protection from him ex- 
cept insurance protection. Some corpo- 
rations which have given Jimmy insur- 
ance have been lucky.” He then adds, 
however: “Some corporations which have 
denied him insurance have been un- 
lucky.” 

“Jimmie” Roosevelt was 22 when he 
went into insurance instead of making 
law his profession. Victor de Gerard, 
an instructor in the Russian language 
and literature at Harvard, sold him the 
idea and for a time they were partners, 
firm being known as Victor de Gerard 
Co. De Gerard got out. Then Roose- 
velt tied up with Thomas Lawson, son 
of the copper magnate who wrote “Fren- 
zied Finance.” Next, he formed a part- 
nership with John A. Sargent of Boston, 
his present insurance partner, Operating 
mostly from Boston, Roosevelt & Sar- 
gent also have offices at 90 Broad Street, 


New York. 


U.S.A. U. 


(Continued from Page 20) 

the first airmail contract line in the 
United States, using Ford planes. This 
venture ended suddenly when one of 
those severe Florida hurricanes destroyed 
most of the planes. Losing none of his 
deep-rooted belief in the successful fu- 
ture of aviation, despite this setback, 
Mr. Chambers continued in the business 
until he formed his association with M1 
Beebe in 1928. 

Whereas Mr. Beebe does compar:tive- 

little flying now, Mr. Chambers trav- 
cls many thousands of miles in the air 
each year inspecting the equipment of 
those who insure through the U.'S. A. U. 


Last year he estimates that he traveled 
about 47,000 miles, practically all in the 
United States. This year to date he has 
gone 32,000 miles, including a _ two 
months’ trip around South America in- 
specting Pan-American Airways, This 
was one of the first major accounts 
which the U. S. A. U. obtained. 

During the last ten years one of the 
major developments of aviation insur- 
ance, in addition to providing the new 
tvpes of indemnity required by the air- 
craft industry to stimulate commercial 
flying, has been the simplification of pol- 
icy forms. The forms are prepared to- 
day in language which is readily under- 
standable to assureds and they contain 
far less restrictions than they did for- 
merly. 

While premium income has not in- 
creased greatly in the last ten years 
there has been a _ decided tendency 
toward higher values in planes with less 
spread of risk. This has come about 
through the construction of huge pass- 
enger planes. At the same time there 
are hundreds of privately owned planes 
of desirable character in different parts 
of the country and the part the local 
insurance agent can play in getting in- 
surance for such planes is real today. 
Agents are being encouraged continually 
to solicit this business, which now is not 
so closely controlled by broker special- 
ists in aviation as when aviation insur- 
ance was in its infancy. 

Members of the Staff 


Seven of the fourteen men occupying 
executive positions on the staff of the 
U.S.A.U. are at the present time, or 
were formerly, qualified pilots. Among 
the leading assistants to Messrs. Beebe 
and Chambers are the following: 

Albert J. Smith, assistant treasurer, 
manager financial, reinsurance, statistical 
and accounting departments; Carl V. 
Fisher, assistant secretary, manager 
workmen’s compensation, accident and 
products liability underwriting depart- 
ment; W. L. Jack Nelson, manager of 
production department and in charge of 
public relations. 

Also Richard S. Anderson, manager 
aircraft hull and third party liability 
underwriting department, in charge of 
policy forms, compliance with state and 
foreign aviation insurance laws. H. Cecil 
Wasson, chief aircraft hull and third 
party liability underwriter; Raymond B 
Quick, manager engineering department. 

— 

Major FE. H. Brainard is manager of 
the Washington branch office and Frank 
C. Treadwell is manager of the Los 
Angeles branch. 

Testing New Huge Planes 


Mr. Quick joined the staff on March 
1, 1937. He first learned to fly in 1917, 
was a war pilot and has been flying con- 
tinuously ever since. For the nine years 
preceding the time he joined the staff 
he was in the engineering division of the 
Bureau of Air Commerce and was the 
Bureau of Air Commerce’s chief test 
pilot in charge of approving new de- 
signs of aircraft, particularly all large 
land planes and boats. He did the test 
flying of the Sikorsky and Martin Clip- 
per ships and was the government's pilot 
on the first Clipper flight to Hawaii and 
return and later to Manila and return. 
He is presently supervising the tests of 
the big Boeing ship which has been built 
for trans-Atlantic service and the Doug- 
las DC4, the largest land plane to be 
constructed in this country. 

Major Brainard has the distinction of 
having been one of the few men to have 
been a pilot in the Army, Navy and Ma- 
rine Corps and was chief of the Marine 
Corps Air Service at the time he re- 
signed from the service. Immediately 
before joining the staff of the USAIG 
he was president of the Curtiss Wright 
Flying Service which was one of the 
largest combined flying services and avia- 
tion schools in the country. 


NAME FOR NEW CALIFORNIA CO. 

\ new fire insurance company is be- 
ine formed in San Francisco under the 
name of the Exchange Fire & Marine. 
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This month people are planning vacation trips, 
so North America national advertising aptly 
features the Personal Effects Floater Policy in 
stressing the need of a complete insurance pro- 
gram. As North America advertising constantly 
reiterates, “a loss is a loss, no matter what the 
cause.” And, a client is a client, no matter 
which particular policy first gets him on your 
books. For sound advice on their individual 
needs, readers are urged to “consult your North 
America Agent.” 

See our advertisement in the July 11th 


issue of LIFE, July 11th issue of TIME, 
and July 9th issue of BUSINESS WEEK 


Insurance Company of 
North America 
PHILADELPHIA 


and the 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 
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“I have stated on previous occasions ow appearing ,* “all National Bh wanted the copy re! — page of — sirable spread in the promotion of capital Si 
that in my opinion the conduct of an  mavazine iaataniemeie, a ee stack age med fire insurance. bah date — 
, , ‘ Be . quested for the use of local agents’ several thousands of mats have been mar 
agency personnel, including the women In offering this service the public re- — 4.<ociations. distributed, as have also many stereo- hat 
in our offices, is a mighty factor in pub- lations department of the National Board That some are regular newspaper ad- types to places where mats could not be iy 
lic relations,” continued Mr. Liscomb. “I suggested to agents that this copy is vertisers and welcome the copy for this used. me 
might add parenthetically that it also suitable for direct mail, theatre pro- purpose is indicated in the following re- In the current campaign, reprints of me 
has a strong bearing on company-agency grams, blotters and postcards, as well as quests for mats to use “every other day eight magazine sivelinmmanne and post- a 
relations. TI maintain that presentable, newspaper advertising. The advertise- for one month in our regular newspaper ers of three have been sent out and vt 
polite and efficient office organizations ments were prepared in different column space. dozens of cuts of the new “Standard —_ 
must necessarily impress the public fa- sizes for flexibility in meeting the vary- Many inquiries, according to the Na- Protection” seal in three sizes have been ae 
vorably. What better wav to convince’ ing needs of agents. tional Board, are from cities for use in used on stationery, in advertisements ; M 
that great body of the public, our policy- Some of the comments received are an newspapers with considerable circulation and on direct mail literature. yor 
a o_o = Other agents wishing to tie-in with an 
the National Board advertising as out- 
lined may receive supplies upon request 
to the National Board of Fire Under- 
writers, public relations department, &5 S 
John Street, New York, N. Y. 1 
inten Field Club Holds 
Annual Outing at Dallas, Pa. Fs 
More than sixty members and guests Rat 
aitended the annual outing of the An- Pag 
thracite Field Club of Pennsylvania last ap 
Thursday at the Irem Country Club, near hav 
Dallas, Pa. Following an afternoon of foll 
golf, quoits, baseball, swimming and may 
ay - bridge, prizes were presented to the tect 
usurance on an 4 t winners in the various events at the mel 
+ dinner in the evening, r 
The Thompson Derr golf cup, present- V1ISO 
~ ed by F. E. Parkhurst, Jr., Wilkes-Barre, amc 
Of Hohn Street, New York was won by President H. L. Ohlman, - 
) who shot an 8&1, which, minus his 12 whi 
handicap, gave him a net of 69. F. K. cou 
Baker, Philadelphia, Providence Wash- Roc 
° ° ington, won the low gross cup with a bee: 
A Large Company Doing an International score of 75 and J. C, Donaldson, Phila- lek 
m ° delphia, Hartford Fire, won the low and 
In surance Bu siness. 0 ffi ces are handicap event, chiefly through his scor- list 
ing on the back nine. A 
L ocate d T h roug h out ft fal e Ww or ] d . Quoit prizes were won by J. L. Laufen- stoc 
berg, Kingston, Fire Companies’ Adjust- lish 
ment Bureau, and Arthur Cox, Wilkes- bilit 
3arre, Corroon & Reynolds. Bridge gy 
FIRE AUTOMOBILE MARINE prizes went to Mr. Laufenberg and to for 
S. B. Illingworth, Forty Fort, Aetna. lwe 
a sodsuiaiisarinnaateitatitiaiciiizsiliy sion 
HARRY G, CASPER BERT A, JOCHEN luc 
United States Manager Asst. U. S. Manager MAY WRITE PARTICIPATING mgs 
The Federal of New Jersey, which had ing 
its charter broadened to permit writing rate 
on the particpating plan, has been author- soot 
emer weer SSS Ss SSNS. 1938 
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More Money ‘Wanted ~ 
For Fire Prevention 


WHITT KENTUCKY PRESIDENT 





Regional Meetings Planned to Promote 
B.D.O.; Membership Increased; 200 
at Agents’ Meeting 





Among the resolutions adopted by the 
Kentucky Association of Insurance 
Agents in annual session in Louisville 
June 16-17, was one endorsing work of 
the Business Development Office. Re- 
cional meetings will be arranged to car- 
ry on that work. The association reiter- 
ated its approval of the principle of 
agents representing stock compiz inies 
only, with the suggestion that in future 
association membership be open only to 
agents representing stock companies. 
Reckless automobile driving laws were 
favored. The association will use its best 
efforts for enforcement of driver license 
laws, and suggests that all revenue from 
the driver license tax be earmarked for 
development and maintenance of the 
State Highway Patrol. Recommendation 
was made that the Insurance Department 
increase the budget of the Department 
of Fire Prevention and Rates to $100,- 
000 annually. It was resolved that li- 
censing of agents should be made more 
rigid. The Commissioner of Insurance 
was commended for disapproving the 
safe driver reward plan, 

Election of Officers 

More than 200 persons attended the 
meeting. The following officers were 
elected: President, Addison T. Whitt, 
Winchester; James J. Hackworth, Shel- 
byvilie, first vice-president; George T. 
Massey, Elizabethtown, second vice-pres- 
ident; secretary-treasurer, Peyton B. 
Bethel, re-elected. 

Sidney O. Smith, Gainesville, Ga., Na- 
tional Association executive committee- 
nan, made an address in which he said 
that it is up to the agents themselves 
to eliminate bad practices, and that re- 
fusal by agents to represent companies 
permitting unorthodox measures is the 
surest and quickest way to prevent 
ibuses. Mr. Smith was elected to life 
membership in the Kentucky association. 

William Love, Atlanta, field superin- 
tendent United States Fidelity & Guar- 
anty, spoke on the potential income from 
judicial bonds, saying that the more than 





$10,000,000 of such business written an- 
nually is only 20% of the bonds required 
under the probate laws. 

Willis S. Ellis, Chicago, special repre- 
sentative, Royal-Liverpool groups, han- 
dled a forum on business development. 
G. R. Reed, Columbia, Ky., national coun- 
cillor, reported on work of the National 
Association and of the accident preven- 
tion committee, the name of which has 
been changed to national safety com- 
mittee. 

Membership Increased 

Peyton B. Bethel, secretary-treasurer, 
reported thirty-nine new members, mak- 
ing the present total 301. The financial 
report showed over $5,000 on hand: Three 
new local boards have been established 
during the year. 

The Louisville Board of Fire Under- 
writers was host at a luncheon. D. P. 
Vandiver of the Insurance Department 
spoke on fire prevention, saying that it 
is difficult to get convictions of arsonists, 
and to keep culprits in jail after con- 
viction. He asked small town agents to 
keep insurance amounts low enough to 
prevent attempts at arson. 

Retiring President D. R. Peel reported 
for the rural agent committee. Tom C-. 
Jones, Hopkinsville, argued against try- 
ing to tell people that mutuals are un- 
sound financially, because that is not al- 
ways correct, The agent is better off 
by proving why his stock companies are 
worthy of consideration. He said that 
agents need more and better training but 
they are so busy selling that they don’t 
have time to study their business. 

Dennis C. Smith, Chicago, executive 
farm special agent, America Fore group, 
said that farmers will have to make their 
premises better risks if farm business is 
to be written profitably or at lower rates. 

Joseph F. Murtaugh, assistant superin- 
tendent of agencies, Travelers, spoke on 
selling and the possibilities of increasing 
business, referring to burglary business 
particularly. He held that the World 
War was not responsible for the present 
epidemic of banditry. He blamed that 
on the breakdown of religion and morals, 
desire for easy money, the depression 
and difficulty in getting employment. 

The motion picture “Approved by Un- 
derwriters” was shown by John L. 
Thompson, Kentucky Actuarial Bureau. 
Rockwood Sprinkler Co. also showed a 
picture. Fieldmen of companies in G. R 
Reed’s office held a testimonial dinner 
for him, 


Suburban Division Announces 
Rule and Schedule Amendments 


The regional rules of the Suburban 

ivision of the New York Fire ee 
Rating Organization as set forth on 
Page 107 of General Rules enna _the 
aption “Dwelling Under Protection 
ha ive been amended by substituting the 

llowing for the present rule: “Privilege 
may be granted without charge to pro- 
tected private dwellings, apartments, and 
heir outbuildings to remain unoccupied 
r vacant without limit of time.” Ad- 
visory forms No. 1 and No. 4 will be 
mended accordingly 


The new uniform mercantile schedule 
which applies to risks located in the 

unties of Nassau, Suffolk, Richmond, 
Rockland, Westchester and Putnam has 
been amended effective from June 2, by 
leleting “Optical and Scientific Goods” 
and “Photographers’ Supplies” from the 
list of mercantile stocks subject to Class 
C (high susceptibility) rates and those 
stocks are now subject to the rates pub- 
lished for Class B (ordinary suscepti- 
bility) contents. 

The New York State uniform schedule 
for rating large area country and estate 
iwellings as applied to Suburban Divi- 
sion territory has been amended to pro- 
luce reduced rates on protected dwell- 
s of fire resistive construction exceed- 

2,500 sq. ft. in area. The revised 

ites will be computed and published as 
soon as possible, effective from May 55, 
1938, and notice thereof will be sent to 
each registered broker or agent. The 


schedule also has been amended to omit 
open porches from the - irgeable area 
oi all large area dwelling 

Ri reductions in rates of mercantile 

ocks and large area dwellings referred 
- » result from schedule amendments and 
are not due to changes in hazard. There- 
fore return premiums by endorsement 
are not permitted, but the terms of exist- 
ing poli cies may be extended in accord- 
ance with the provisions of Rule 25A. 

GEORGE H. HIGBIE DIES 

George H. Higbie, 79 years old, re- 
tired insurance and real estate broker, 
and member of an old Long Island, N 
Y., family, died last week at his home 
at Morris Plains, N. J. For many years 
he was a fire insurance agent in Queens 
County, N. Y., retiring about twenty 
years ago. Mr. Higbie was formerly 
president of the Higbie Association 
which in 1928 had 6,000 members. Sur- 
viving are his widow, two daug hters and 
several grandchildren and great-grand- 
children, 





CHEEKS HAVE ANNIVERSARY 

The golden wedding anniversary of 
Arthur P. Cheek, veteran local agent of 
Baraboo, Wis., and Mrs. Cheek was 
observed at the couple’s home in Mil- 
waukee recently. Mr. Cheek was for- 
merly Deputy Insurance Commissioner of 
Wisconsin, His father, the late Philip 
Cheek, Jr., was Insurance Commissioner. 
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One of a Series interpreting 
the world-wide facilities of 
the A. 1. U. organization. 











EVEN IN THE FROZEN WASTES OF 
SOUTH GEORGIA 


No matter where—no matter what—the world- 
wide affiliations of the A. |. U. assure the 
simplest and soundest insurance protection for 
American interests abroad . . whether in 
Capetown, the Transcaucasian Republic, or 
South Georgia in the Antarctic. 


Our representatives in key cities on every 
continent afford prompt, efficient servicing of 
claims anywhere. 


A policy with A. I. U. is a contract in English, 
subject to jurisdiction of American courts, guar- 
anteed by investments within the United States, 
and payable in New York funds in New York, 
if desired. It is simplified coverage—that re- 
duces cost, saves time, and eliminates possible 
errors caused by long distance negotiations 
and foreign language difficulties. 










As General Agents and Foreign Man- 
agers for a number of leading American 
Companies, we solicit this type of in- 
surance only through responsible 
brokers and agents. Call or write for 
information. 








Except U. S. A. and Canuda 


MERICAN INTERNATIONAL 


UNDERWRITERS CORPORATION 
111 JOHN STREET Beekmon 3-7730 NEW YORK 


FIRE LIFE CASUALTY INLAND MARINE AUTOMOBILE 
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- - difficulty in finding reinsurers. It is said the pool could fix a very low rate of 
‘ C25 aE that this would raise the rates and premium for the additional war _ risk 
Sasa “would have the effect of reducing ship- cover which, however, would be subject 

e wat . Oe ments to those ports.” In actual practice to revision. 
d utomo ile one would imagine that the goods would There is no need for anyone to sug- 
ot ae have been shipped and arrived at the gest ways and means whereby the banks 
, destination before the various pools could — should protect their own interests. This 
possibly have known their commitments pool scheme seems unworkable for, 
and rearranged their lines. It is difficult, while it is true that in peace time the 
no therefore, to see how the knowledge that yolume of premiums would accumulate 
Weaknesses of Pool Underwriting the reinsurance rates would be higher and appear attractive, in time of war 
e ° could operate in _ to have any mate- there must be accumulation of risk and 
For War Risks on Land Outlined rial influence on the original rates. each pool would endeavor to pass on to 
It is suggested that premiums will be other pools those risks where the war 
fixed by the managers of the various risks seem greatest. There are other 
pools interchanging advices regarding disadvantages, but the foregoing should 
current rates, the main (basic?) premium pe sufficient to show some of the in- 











Biss 





Since the war risks “waterborne shipment war risk is held covered for 
avreement came into effect there has fifteen days, which should allow those 
been considerable “moving of the waters” concerned time in which to communicate 








on the part of shippers and trade or- with the pool page op gr — a period oe Sa ot herent weaknesses of the suggestion. 
anizations and one imagines that_ the tion for a further fifteen days, renewable stinati i: os de ols [ any 
re ak may have been prompted by on payment of a special premium. In — ae a ae de 102 WAR RISK CASUALTIES 
banking interests, says the Post Maga- how many instances, however, do ship- transhipment war risk would be covered 
zine and Insurance Monitor of London pers or importers know exactly when ¢.. coven or fifteen days (presumably That Many Veeule  Attaahed During 
It is realized that the exclusion of war their goods are transhipped or where J fio, the expiry of war risk under the Spanish War Alone; Fifty-two 
risk on land from the marine policy, pro they are stored during transhipment? In fa tine policy) and the rate for this ad- Are Total Losses 
tection which banks and their clients times of national emergency it is inevit- ditional period would be fixed by the Some noteworthy statistics of marine 
have of recent years been accustomed to able that _congestion would occur: an pool according to the conditions at time losses through war risk have been pre- 
receive, would be an unpleasant shock in example of this is the state of affairs in of transhipment or delay. It is, ap- pared by Carl Christensen, marine man- 
that it would bring home to both parties Shanghai, —- a - fetid aoe parently, the intention that no rates for ager of the National Insurance Co., 
their personal responsibility for the con ers 3 Boo s do pad now W ner their ihe additional transhipment periods Copenhagen, Since casualties arising out 
sequences of war during land transit ! ae noone is or w iat is its ee , Should be fixed when the policy is is- of the Spanish war began two years ago 
It is believed that similar complaints Bree vmeed aaa ‘e tS ae te, sted and consequently it would seem in- 102 vessels have been attacked, of which 
have been raised abroad and reference underwriters should hx a maximum  evitable that owners of goods or banks fifty-two became total losses, aggregating 
has already been made in these notes to amount for their liabilities for any par- rae the documents would have the between them a gross tonnage of 128,920 
those coming from Germany. It was — place, applying an average clause a ee | 6 ai Oe cnnmiled, forty-four were 


, responsibility of tracing their consign- i : 
particularly interesting, however, to read — sho ld this maximum be exceeded at the . 2 8 British and fifteen Spanish, the remain- 


time al a bombardment or battle. This ents, ascertaining their whereabouts if 


S stio lished in a prominent ° : der being divided between eleven nation- 
of & suggestion vet uurnal, “La heme ,” seems a one-sided arrangement which, in delay seagiori = ——— alities. The total insured value lost can 
that protection against war risks ex- the event of hostilities breaking out, = tee ~s Rag tops erat mang aiml- "only be roughly estimated, and it is put 
cluded { from the marine policy should be could lead only to argument and, prob- coe prececens — times but im- down at approximately £3,500,000 ($17,- 
obtained by means of pools, presumably ably, friction between Sa leenainer and practicable in times of emergency when 500,000). Seeing that this includes the 
arranged internationally According to a client. In any event, how could an un- the need for cover would be all the value of hull cargo and freight, it is 
summary of the article given in “Lloyd’s lerwriter adequately assess this risk? greater. . probably a very conservative estimate. 
List,” the writer appears to have pre- Premium Rates rhe advocate of this pool system con- The incidence of these war risks losses 
faced his suggestion with an admission On the question of premiums, the in- Siders that it would be greatly facilitated js obscured to a certain extent by their 
of “y Vital necessity of excluding war tention apparently is that the manager ‘1m peace tine pools could be certain sporadic occurrence. Their effect on in- 
risks from reinsurance treaties and open ot the pool should be assisted by a com- of a sufficient volume of premiums to at- surance results depends upon the volume 
saison on account of the danger of cum- mittee of underwriters, the rates varying tract underwriters and encourage ship- of premium standing behind them, and 
ialivs lines. In passing, I fail to se according to the danger to which the pers to insured war risks both on sea _ this is a figure which cannot be ascer- 
the difference between an accumulation goods were exposed and the amount of and before and after the sea voyage. He tained. It is certain that the British mar- 
of risk in any one port or place through ‘ongestion in the port. Evidently it is says that this could better be brought ket has a large share of the business, 
a number of different policies and that realized that where all the pools are ex- about if the banks insisted upon a war and seeing that over 40% of the casual- 
resulting from several declarations  tensively involved in shipments to the risks policy accompanying the normal ties relate to British vessels they must 
against a floating policy or cumulative same port there would be considerable commercial documents. It is said that also have a substantial proportion of the 
commitments under one or more reinsur- “ losses. It is doubtful whether on balance 











there has been much surplus in the 
business. During the past year the Sino- 
Japanese war has, of course, added to 


ance treaties. 


War Risk Pool 


























































































The suggestion is that those companies ae caccaae the 
who would be willing to write war risk asualty 
on land should form a pool in which all — : ; 
policie —— be + r r¢ . The —_ British Gov t Preparing 
tive liability should then be distributed . ’ 
among the members of the pool, the sur ; Ni | AN D Marine War Risk Plan 
ing passed t ier similar organ- a ; 
ane be ng pe < " th d _— , — Ronald Cross, Parliamentary secretary 
ae hae “ne cantons: a - th “¥ a7 to the British Board of Trade, announced 
e insurance centers or in other coun 





in the House of Commons recently that 


ri yparently each pool in turn would : 

vi ae API tea . ae Zo. pater By, tea Pita | | S U be A N b a war risk insurance plan to cover both 
listri * its surplus amounts b neans 

pay aie al : ae hulls and cargoes is being prepared and 


rdereat and it is suggested that 
oh gp aban f : , ee “ y li] is ready for introduction immediately in 
l@ Manager oO tne OOo! woul reat \ 
; J e lergency. 
be enabled, by means of a card index event of emergenc; 


Replying to the debate followed this 
announcement, Oliver Stanley, president 


n, asc tal le ( 
underwriters in each = for a given APPLETON & COX he Boz f Trade, said tl sas 
period. Where those abilities proved if of the soard of frac = said the govern- 
in excess of a retention (presumably T] n D E R TT R iT E R 5 ment recognized that the temporary em 
acreed beforehand). the manager of the ergency marine insurance plan wa 
’ 5 neither as complete or as effective as it 


wid th eset lieweihs oor. ae 

poo: would hay authority t nsu 

wage ss in he r poorss stn ities 111 il timepaiiaal could be made. It was therefore in pro 
On thi > Chg rg ae ee a oe ess of discussing it with the nt ives 

the various pools would be able to obtain new YORK 


system, to ascertain the liabilities of the 




















and considering a more elaborate, com- 





























ve Redon Senegal oxsay Pori = 0 plete, finished and permanent plan 
degrees jit tse scary ‘mse “W hen this plan is completed,” he 
or countries which appeat to offer the 
salen dats al ten” tlakeiaeees TO added, “it will be for the government to 
ge fee f, “9 kn vt tilitie ie consider whether it would be wise to 
le can judge ol t stilities i : : . 
eabions nae f ~ seg gp eriyp screen pele x introduce it by way of legislation before 
expect an) formal declaration of war ranch Offices hostilities in peace time, or to retain if 
the announcement will be simultaneous as a plan to be introduced immediaiely 
cg “aes 3 wae ere hostilities break out.” 
attacks from the air on vulnerable points ox 
Thus it is safe to assume that any under- 
writer who might be disposed to share HUDSON BAY MARINE RATES 








It is announced that in view of the 
small harvest in western Canada last 
year and of the small number of vovy- 
ages from Churchill, the Imperial Ship 
ping Committee of Great Britain has 
communicated with the Joint Hull Com 








in this p 0l arran ement would wish to General figencies 


Keep a minimum retention in ports o 
cities particularly exposed to air attack 














It is all very well to state that the excess in 











could be reinsured elsewhere—the ques 
tions would arise at 








it rate and how 










































































mucl cou Id be place ; principal cities mittee of the underwriters, and has de 
Vhile it appears reas nabl for the cided on this occasion not to seek any 

proposer to state that his pooling sugges- further revision of the rates and condi- 

tron aims at tne reconciliation of the tions for suspending the warranty. The 

ig of the assured with the bossibilitie rates and conditions for 1938 will, there- 

of the underwriters, in actual practice it fore, be the same as for 1937. 

would seem probable that the uncertaintv 

of possible commitments which prompted iia \aieaiiaden 

marine underwriters to exclude the risk FEDERAL DIVIDENDS 

would arise even more under the pool The Federal Insurance Co. has declared 

system. two quarterly dividends of 35 cents a 








The point is made that during tran- 





share, payable July 1 and October 1. 
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International Counsel 
Program Completed 


AUG. 31-SEPT. 3, MACKINAC ISLAND 


To Devote Entire Afternoon to Open 
Forum on Compulsory Auto Insur- 
ance and Lay Adjuster Question 

The International Association of Insur- 
ance Counsel has completed the pro- 
gram for its annual convention August 
31-September 3, at Grand Hotel, Macki- 
nac Island, Mich., which promises to be 
one of best attended in recent years. 
As an innovation one afternoon of the 
convention has been set aside for open 
discussion on two timely and important 
problems. On the first of these topics, 
“Compulsory Automobile Insurance and 
Financial Responsibility Legislation,” the 
lead-off speaker is to be Ambrose B. 
Kelly, general counsel, American Mutual 
Alliance; and on the second, “Unauthor- 
ized Practice of the Law as P cc to 
Insurance Adjusters,” E. W. Sawyer, as- 
sistant general counsel, Liberty Mutual, 
will open the subject. 

The Counsel’s executive committee will 
hold a pre-convention session Tuesday 
afternoon, August 30. The formal open- 
ing of the convention comes Wednes- 
day morning when Milo H. Crawford, 
Detroit, will introduce Justice George E. 
Bushnell of the Michigan Supreme Court, 
who will deliver the address of welcome. 
Oscar J. Brown, Syracuse, will give the 
response. The presidential address by 
P. E. Reeder of Kansas City, Mo., fea- 
tures the opening session. 

The Thursday morning program starts 
off with an address “Is Suretyship In- 
surance?” by C, F. Merrell, Indianapo- 
lis, after which committee reports will 
be made. Then comes an address, “Vio- 
lation of Law Clauses in Health and Ac- 
cident Insurance Policies,” by Estes Ke- 
fauver, assistant general counsel, Provi- 
dent Life & Accident. The ladies will 
hold their annual golf tournament that 
afternoon under the chairmanship of 
Mrs. Raymond N. Caverly, wife of the 
Fidelity & Casualty vice-president and 
general counsel. The men will convene 
for the open forum discussion afore- 
mentioned, 

An address, “Joint Adventure—Its Ec- 
centricities and Complications,” by Ger- 
ald P. Hayes, Milwaukee, starts off the 
Friday morning program. This is fol- 
lowed by a discussion of proposed amend- 
ments to by-laws and other items of 
business, old and new. William E. Benoy, 
general counsel, Motorists Mutual of Co- 
lumbus, O., is scheduled at this point to 
discuss “Recent Developments in Fed- 
eral Decisions Affecting the Insurance 
Practitioner.” The afternoon will be de- 
voted to the men’s golf tournament under 
the chairmanship of Lowell E. White of 
Denver. 

The convention winds up Saturday with 
election of officers, awarding of golf 
prizes and initial get-together of the 
new executive committee. 








Lyon Wins Sturm Trophy 
At America Fore Tourney 


Bernard M. Culver, president of the 
America Fore Group, entertained more 
than fifty officers and department heads 
at his annual golf party last Friday at 
the Glen Ridge, N. J., Country Club. The 
Ernest Soar trophy, which must be 
won three times for permanent posses- 
sion, —_ presented by President Culver 
to C. C. Lyon, manager of the Newark 
office of the Niagara, who had low net. 
William H. Emes, comptroller, as winner 
of the trophy last year, was presented 
with a silver cup. 


Stiff Opposition To 
Dunnigan State Fund 

AT PUBLIC HEARING IN ALBANY 

Denounced as a Monopoly, Unjustified, 


Which Would Mean Confiscation of 


Existing Private Agencies 





Opponents far outnumbered propo- 
nents at the public hearing in Albany 
Wednesday on the Dunnigan proposal to 
the state constitutional convention for 
enactment of laws to establish an ex- 
clusive state system of workmen’s com- 
pensation insurance. Only appearance on 
behalf of the measure was George F. 
Meaney, president, State Federation of 
Labor, who contended compensation 
should not be a medium of profit for 
any one, and that through operation of 
the Dunnigan proposal compensation 
costs would be materially reduced. 

John G. Goetz, managing director, Risk 
Research Institute, Inc., started off the 
opposition to the measure, denouncing 
it as creating monopoly out of the State 
Insurance Fund, Arthur G. Peacock, 
representing the Interborough Rapid 
Transit Co. New York, said his com- 
pany has its own workmen’s compensa- 
tion fund, and saw no reason for setting 
up a “monopolistic” state fund. 

J. L. Train, president, Utica Mutual, 
another opponent, asserted the mutual 
companies have not defaulted in com- 
pensation payments and should not be 
legislated out of existence; H. W. Schae- 
fer, Insurance Brokers Association, New 
York, frowned on monopoly in any busi- 
ness as “arrogant, inefficient, expensive.” 
Julius A. Cohen, General Brokers Asso- 
ciation, declared that monopoly by the 
State Insurance Fund would effect con- 
fiscation of existing private agencies with 
great economic loss and no apparent 
gain. F. J. Ryan, Oneida county bar 
association, also denounced the measure. 
The New York State Association of Lo- 
cal Agents was represented by R. M. L. 
Carson, president, and T. L. Rogers, past 
president. 

Henry E. Sayer, Association of Casu- 
altv & Surety Executives, spoke on the 
Halpern proposal which would eliminate 
a situation where all employes become 
“partners” to avoid the compensation law. 
While not opposed to its principles Mr 
Sayer said the language is too broad. 


Braniff Airways 10 Years Old 


Today the Oklahoma City Chamber of 
Commerce is giving a testimonial lunch- 
eon to T. E. Braniff, one of the state’s 
most prominent citizens, in recognition 
of the tenth anniversary of the Braniff 
Airways, Inc. 








Braniff Airways, Inc., of which T. E. 
Braniff of Oklahoma City is president, 
is celebrating its tenth anniversary. Just 
a decade ago this June the company 
started operation with one pilot and one 
ship. Today there are forty-four pilots, 
with twelve Lockheed Electra and Doug- 
las planes flving between Chicago and 
Brownsville, Tex., on the Mexican bor- 
der. 

In 1928 the entire personnel numbered 
two—T, E. Braniff and his brother, Paul 
Braniff. Within the ten year period this 
number had increased to 270 employes 
including pilots, hostesses, office forces 
and operating and maintenance depart- 
ments, with headquarters at Dallas, Tex. 

The original route was a daily flight 
between Oklahoma and Tulsa, with a 
daily operating mileage of about 300 
miles. Its planes now cover almost 10,- 
000 miles from the Great Lakes to the 
Gulf, 


General Accitont 
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C. W. Fairchild Back After 
Swing Through Northwest 


Claude W. Fairchild, general manager 
Association of Casualty & Surety Ex- 
ecutives, return to New York yesterday 
after an extended trip through the Pa- 
cific northwest which followed his at- 
tendance at the Quebec meeting of the 
insurance commissioners. On this trip 
he was accompanied by Reginald Moss, 
Pacific Coast manager of the associa- 
tion, who met Mr. Fairchild in Salt 
Lake City. From that point on Messrs. 
Fairchild and Moss spent a busy time in 
conference with Far West casualty-sure- 
ty people. 

The Utah fraternity met with the as- 
sociation general manager at a luncheon 
in Hotel Utah, Salt Lake City; the 
Portland, Ore., casualty general agents 
and managers conferred with him on 
June 21 and the following morning Mr. 
Fairchild was the guest speaker at a 
special breakfast meeting of the King 
County Insurance Association of Seattle, 
Wash. Los Angeles and San Francisco 
were two other stops in the Fairchild 
itinerary, following which he took a plane 


back to New York. 
DE WINDT YACHTING HOST 


National Bureau ‘Key Men His Guests 
on All-Day Trip; Honor Milton 
Acker on 25th Anniversary 


Officials and department heads of the 
National Bureau of Casualty & Surety 
Underwriters were the guests Wednes- 
day of J. P. H. de Windt, boiler and ma- 
chinery manager in the bureau, for an 
all-day cruise on his yacht, the Muriel. 
Starting at the Bayside Yacht Club (of 
which Mr. de Windt was one-time com- 
modore) the party sailed down Long 
Island Sound to Hempstead Bay. Lunch- 
eon was served on board; fishing was 
the chief attraction. 

That evening Milton Acker, liability 
and compensation department manager 
of the bureau, was given a testimonial 
dinner by his associates at the Bayside 
Yacht Club in honor of his twenty-fifth 
anniversary with the bureau which oc- 
curs July 1. General Manager William 
Leslie, toastmaster, presented him with a 
testimonial scroll on behalf of those 
present, and today the employes of the 
bureau are also giving him a gift. 


R. E. CLARK RETURNS HOME 

Ralph E, Clark. vice-president and a 
director of the Home Insurance Co. of 
Hawaii, returned to Honolulu a few days 
ago after an extended visit to the United 
States. While here Mr. Clark was the 
guest of honor at a luncheon given by 
President Frank J. O'Neill of the Royal 
Indemnity, which company the Home 
Insurance Co. has represented as general 
agent for years. Mr. Clark is recog- 
nized as one of the leading casnalty 
underwriters in the Hawaiian Islands and 
his company annually writes more than 
$250,000 in casualty premiums with an 
excellent loss ratio. 





N. W. Muller Gets High 
Post in N. Y. State Fund 


ITS NEW EXECUTIVE DIRECTOR 





Has Been 34 Years With Organization; 
Governor Lehman Appoints Commission 


of Eight to Direct Affairs of Fund 





Nicholas W. Muller, oldest employe of 
the State Insurance Fund of New York 
in point of service, who has been its 
assistant manager since 1914 when he 
joined the organization, has been elected 
director by the newly 
created commission of eight appointed 


its executive 


by Governor Lehman to administer the 
affairs of the Fund. Mr. Muller’s elec- 
tion became effective July 1, and the 
new commission also starts its activities 
as of date. Charles G. Smith, former 
manager of the Fund, died last week of 
a heart attack. 

The commission is composed of the 
following: 

John E, Connelly, New York lawyer and real 
estate man, who years 
old Casualty Co. of 
William Ottmann, 
United States Printing & Lithographing Co.; 


ago was treasurer of the 
America; Brig. General 
executive vice-president, 
Harry R. Beebe, building contractor of Utica: 
Paul E, Fitzpatrick, contractor of Buffalo; 
Louis P. Willsea, foundry and machine shop 
executive in Rochester; David Rosenberg, cloth 
ing manufacturer, New York City; John H 
Harrigan of Albany, and Herman L. Heide, 
candy manufacturer, New York City. 


Muller 34 Years in Insurance 
Nicholas W. Muller, Columbia Univer- 


sity graduate, saw service in the Spanish- 
\merican War and the Philippine Cam- 
paigt n when still in his ’teens. Finish- 
ing college in 1904 he joined the Casualty 
Co. of America and was its secretary up 
to 1910. For four years thereafter he 
Was in the casualty insurance business 
in the Southwest, and then entered the 
New York State Insurance Fund as as- 
sistant manager. 


Late News 


In Springfield Circuit Court 
Hemphill took under advisement Wed- 
nesday quo warranty proceedings insti- 
tuted against London Lloyd’s by seven 
teen domestic surety and casualty com- 
panies which questioned right of Lloyd's 
to do business in Illinois. 

* + * 

The Insurance Federation of New 
York will hold its annual meeting in 
Poughkeepsie October 7 and 8 

* * * 


Judgc 


The Indemnity Insurance Co, of North 
America has entered the Porto Rican 
field with offices in San Juan. The com- 
pany will be represented by William 
Munch, who is general agent on the island 
for the Insurance Co. of North America, 
parent company. 
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New York State Fund 
Measure Unnecessary 

HEARING CALLED AT ALBANY 


Company Failures Disturbed Compensa- 
tion Situation; Now Cared for by 
Special Trust Provision 


Executive Secretary Leonard L. Saun- 
ders, Insurance Federation State of New 
York, notified members late last week 
of the public hearing June 29 in Albany 
called by the constitutional convention’s 
committee on industrial relations and 
workmen’s compensation, to consider the 
Dunnigan proposal for creation of a state 
compensation fund. Members were urged 
to act at once in opposition to this pro- 
posal which constitutes an amendment to 
Article 1 of the state constitution. 

In connection with this proposed 
amendment the Association of Casualty 
& Surety Executives say that it “would 
amend Section 19 of the present consti- 
tution so as to permit the legislature to 
enact laws for the payment by employers 
of compensation to employes and their 
dependents only through a state system 
of insurance. Pursuant to the provisions 
of this section of the constitution the 
legislature, as a part of the workmen’s 
compensation law, provided in Section 
50 that employers should secure the pay- 
ment of compensation for injuries to 
employes in the following ways: 

By insuring and keeping insured the 
payment of such compensation in the 
state fund, or 

By insuring and keeping insured the 
payment of such compensation with 
any stock corporation or mutual asso- 
ciation authorized to transact the busi- 
ness of workmen’s compensation insur- 
ance in this state. 

By qualifying as a self-insurer. 

Change Not Necessary 

In the opinion of the association’s 
counsel, Hervey J. Drake, “There is no 
necessity for an amendment to the con- 
stitution such as that proposed empow- 
ering the legislature to provide that se- 
curity for payment by employers shall 
only be through a state fund, for the 
legislature now has power to do this 
under the provisions of Section 19 by 
merely amending Section 50 of the work- 
men’s compensation law to eliminate the 
provisions permitting employers to in- 
sure in a stock corporation or mutual 
association, or by qualifying as_ self- 
insurers, leaving only the provision in 
the law for insuring in the state fund. 
sills have been introduced for a num- 
ber of years in the legislature making 
such an amendment but have always 
failed of enactment. 

“The demand of labor for a monopo- 
listic state fund was given considerable 
impetus and support following the de- 
pression, because a few insurance car- 
riers went into liquidation with the re- 
sultant loss to employes who had been 
awarded claims on account of injuries. 
But in 1935 Article 5 of the workmen’s 
compensation law was enacted under 
which both stock and mutual insurance 
companies were required to establish sep- 
arate security funds and to pay into 
those funds a percentage of premiums 
received for workmen's compensation in- 
surance. In that article it is provided 
that if any insurance carrier that has 
contributed to either fund becomes in- 
solvent then there shall be paid out of 
the fund any final awards for compen- 
sation or death benefits that remain un- 
paid by reason of the default of such 
insurance carrier. 

“In addition to this safeguard, the leg- 
islature in 1935 also amended Section 27 
of the workmen’s compensation law by 
providing that in any award made after 
July 1, 1935, for total permanent disa- 
bility or for permanent partial disabil- 
ity or for death benefits, the Industrial 
Soard shall compute the present value 
thereof and require the insurance car- 
rier to pay such amount into a special 
trust fund which is administered by the 
state fund. Since July 1, 1935, insurance 
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——Who’s Who Among Insurance Buyers —— 


SOLTON ENGEL, Insurance Manager, 


Consolidated Edison Co. of New York, Inc., 
and Key Men of His Department 








Solton Engel, insurance manager, Con- 
solidated Edison Co. of New York, Inc., 
heads one of the largest insurance de- 
partments of any of the public utilities. 
Since he joined the Consolidated in 1935 
he has built up its insurance and safety 
engineering personnel to a staff of some 
fifty people, and recently came into the 
spotlight when he ably demonstrated the 
value of the work done by his depart- 
ment at the annual insurance conference 
of the American Management Associa- 
tion in Atlantic City, N. J. 

At that meeting Mr. Engel presided 
at one of the sessions in which Edward 
P. Durfee, assistant manager, Consoli- 
dated Edison’s insurance department, 
talked on the “Economic Value of Safety 
Work,” along with George L. Phillips 
and William F. Brown, also key men of 
the Consolidated’s insurance staff, who 
spoke respectively on the “Inspector’s 
Part in Insurance Management” and 
“Reducing Insurance Cost Through Em- 
ploye Safety Education.” 

Their Careers Highspotted 

Manager Solton Engel has been in 
insurance since 1921 when he joined 
Hamlin & Co., insurance brokers, at 80 
Maiden Lane, New York. He resigned 
in 1935 as vice-president and director of 
that corporation and went directly to 
Consolidated Edison. A graduate of Co- 
lumbia University, Mr. Engel had a brief 


WILL FIGHT STATE FUND 


Indiana Agents to Take Action Against 
Plans to Put Government in Com- 
pensation Business 
The Indiana Association of Insurance 
Agents will oppose vigorously the pro- 
posed state insurance fund for workmen’s 
compensation, and also any state system 
for handling compensation claims. At 
the association’s mid-year conference in 
Indianapolis Ross E. Coffin, president, 
said that claims systems under state con- 
trol burden taxpayers and are unsatis- 
factory to injured employes. Further- 
more, he asserted, a state system for 
providing compensation insurance would 
require $10,000,000 from the state’s gen- 

eral fund. 

“In addition to the basic and inher- 
ent fallacy of the state entering into 
private enterprise, which insurance is,” 
he declared, “thus subjecting the gen- 
eral treasury and taxpayers to the haz- 
ard of guaranteeing payment of indus- 
trial losses; adoption of a state fund 
at this time for workmen’s compensa- 
tion would mean great loss of revenue 
from taxes on premiums and gross in- 
come taxes now paid by private insur- 
ance carriers and agents.” 

Mr, Coffin declared the Indiana Manu- 
facturers Association and the Indiana 
Chamber of Commerce oppose the state 
fund system. 





AMERICAN F. & C. DIVIDEND 

The American Fidelity & Casualty of 
Richmond has declared a quarterly divi- 
dend of 15 cents a share to shareholders 
payable July 11. 


carriers have paid into this special trust 
fund more than $5,000,000. Accordingly 
any possible reason for eliminating the 
provision in Section 50 permitting em- 
ployers to insure with stock or mutual 
associations upon the ground that injured 
employes may not receive payment of 
their claims has been removed. If em- 
ployers wish to insure with the state 
fund they are at liberty to do so, but 
there is no sound reason for their being 
compelled to do so.” 


career as an instructor at the University 
of Illinois before he joined the Navy for 
war service. He resigned in 1919 as en- 
sign to go with the Belber Trunk & 
Baggage Co., Philadelphia. He was ad- 
mitted to the New York bar in 1928. 

Assistant Manager Durfee is consid- 
ered one of the best platform speakers 
on safety education and accident pre- 
vention in the country. For about twenty 
years he has been engaged in safety 
work starting with General Motors. Like 
Mr, Engel he was with Hamlin & Co. 
and went from there to Consolidated 
Edison. He is a graduate of St. Bene- 
dict’s in Newark. 

George L. Phillips, safety engineer and 
inspector, has been with Hamlin & Co. 
and Consolidated Edison since 1932. Be- 
fore that he was with the Insurance Co. 
of North America in its New York of- 
fice. A graduate of the Naval Academy, 
Annapolis, in 1925 he served in the Navy 
until 1928. He qualified at Annapolis 
for the rank of Unlimited Merchant 
Master and also holds a New York 
State license as professional engineer. 

William F. Brown has been with Con- 
solidated Edison since 1926 as automo- 
bile safety engineer and lecturer. Before 
that he was with the New York Fire 
Insurance Exchange and the Amevican 
Exchange Underwriters in the capacity 
of inspector. 





PROBATE LAW CHANGES 


Surety Companies May Benefit If Michi- 
gan Legislature Makes Desired 
Alterations in Statute 
Through cooperation of the Michigan 
senate judiciary committee and a spe- 
cial committee of the probate judges as- 
sociation, surety companies have gained 
the privilege of attending conferences 
and making suggestions regarding a pro- 
posed recodification of the probate laws. 
A proposed new code was offered at the 
1937 legislature but it died in a house 
committee. It is believed likely, that 
the 1939 legislature will give more con- 
sideration to the matter and that, if 
present provisions are embodied in law, 
notable benefits will accrue to surety 

companies. 

One important change, approved ten- 
tatively by the two committees, would 
fix the minimum amount of bond re- 
quired of fiduciary institutions handling 
probated estates. At present the mat- 
ter of fixing the size of the bond is left 
to the courts and they apparently do 
not like this responsibility. The mini- 
mum bond requirement, as fixed in the 
tentative code, would be that the bond 
be “equal to the reasonable value of the 
personal property of the estate, plus the 
reasonable income for one year.” 

In nearly all cases the proposed new 
provision would increase the amount of 
fiduciary’s bond required. The present 
concentration of risk would be eliminated 
and surety company executives say the 
eventual result would be a marked low- 
ering of rates for this class of business. 

An equally important modification of 
the law would permit the fiduciary to 
consult the court in making investments. 
If suggested investments were given 
court approval, the fiduciary would be 
relieved of all liability for any adverse 
results. The present law is silent on 
this point. If the court disapproved in- 
vestments already made, a bad situation 
for the sureties might easily result. It 
appears certain, legislators say, that the 
1939 legislature will recodify the law. 


Illinois Industrial 
Commission 25 Yrs. Old 


CELEBRATING ITS FOUNDING 


G. H. Moloney, Sartioed Accident, Heads 
Co. Committee of 14 in Charge of 
Anniversary Plans 


Insurance leaders in Chicago are co- 
operating this month in the observance 
of the twenty-fifth anniversary of the 
founding of the Illinois Industrial Com- 
mission. The state-wide celebration of 
the event began Thursday. 

Chairman of the celebration executive 
committee is George H. Moloney, vice- 
president, Hartford Accident & Indem- 
nity, in charge of its Western depart- 
ment. A special committee of fourteen 
insurance men who are cooperating con- 
sists of V. H. Bartholomew, resident 
vice-president, Standard Accident; Jo- 
seph E, Callender, manager, Ocean Acci- 
dent; H. N. Douglas, resident mana- 
eer, New Amsterdam Casualty; John P. 
Keevers, resident vice-president, Mary- 
land Casualty; Col. P. C. Lewis, manager, 
Employers’ Group; John Pabst, manager 
Firemen’s Fund Indemnity; Freeman O. 
Read, manager, Globe Indemnity; W. O. 
Schilling, manager, liability department 
of the Travelers Indemnity; M. B. Goff, 
branch manager, Employers Mutual of 
Wausau; Earl P. Kelly, branch manager, 
Hardware Mutual Casualty; W. H. Sey- 
mour, vice-president and district mana- 
ger, Liberty Mutual, and Donald B. 
Ward, resident vice-president, American 
Mutual Liability. 





$1,000 LIQUOR BOND DROPPED 


Michigan Commission Decides to Have 
$100 Guaranty From Specially 
Designated Distributors 
Surety companies have apparently 
lost approximately $24,000 in premiums 
annually in Michigan by a decision of 
the state liquor control commission to 
eliminate the requirement that specially 
designated distributors of hard liquors 
shall furnish a $1,000 performance bond. 
The new rule becomes effective July 1. 
The commission decided that $100 
“suaranty” bonds would be required in 
future from these licensees. Some got 
the impression that this “bond” would 
be practically a promissory note given 
by the licensee, and costing nothing un- 
less there was a violation of the law. 
Others thought the commission intended 
to purchase $100 bonds for all of the 
1,500 “S. D. D.’s” from some surety 
company. There was no clear explana- 
tion of the commission’s plans by its 
members and announcement of the de- 
cision to eliminate the $1,000 bond was 
left open to varying interpretations. It 
was generally agreed, however, that 
third party liability would cease to exist 
under the new form of “protection,” the 
nominal bond merely serving as a po- 
teritial forfeit for failure to abide by the 

liquor law or commission rules. 





County Clerk’s Shortage 
Causes Loss of $269,126 


A jury in Chicago returned a verdict 
of $269,126 against the United States 
F. & G. in Cook County’s suit to re- 
cover on the shortage in the accounts 
of the late Robert M. Sweitzer, who 
served six terms as county clerk. 

Sweitzer’s total shortage was placed 
by auditors at $533,817, but the statute 
of limitations and other technical con- 
siderations reduced the amount for which 
the bonding company was liable. There 
are 276 claimants for the money, which 
include cities, towns, villages and other 
taxing bodies in the county. 
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N. Y. Housewarming of U.S. F.& G. in 
Fine New Building, Attended by 1,200 


With President E. Asbury Davis and 
Chairman R. Howard Bland on hand the 
New York office of the United States 
F. & G. held a housewarming on Mon- 
day, attended by close to 1,200 agents, 
brokers, other company officials and 
friends, including a Congressman, Martin 
ii Kennedy. It marked the formal open- 
ing of the enlarged 75 William Street 


Embossed in gold on the front cover was 
the inscription “Alonzo G. Oakley—40th 
anniversary,” and the front pages fea- 
tured a tribute to him written by Chair- 
man R. Howard Bland, and a resolution 
adopted by the board of directors and 
personally signed by all of them. The 
re ~ contains the autographs of 
U. S. F. & G. officers, directors, branch 





N. Y. Office of U. S, F. & G. After Extensive Alterations 


headquarters of the company in New 
York and its fortieth anniversary in this 
state. Well planned and executed, a 
credit to Manager William H. Estwick, 
Assistant Managers A. A, Jackson and 
Kenneth H. Wood, the affair brought out 
one of the largest turnouts of William 
Street personalities in many a month. 
And many were the compliments paid 
to the U. S. F. & G. for the remarkable 
rehabilitation job done on its new build- 
ing. 

The occasion also marked the fortieth 
anniversary of Vice-President Alonzo 
Gore Oakley’s service to the company, a 
milestone which has been suitably rec- 
ognized both by the agents and the 
home office, and it was keenly regretted 
that Mr. Oakley’s illness prevented his 
being on hand to receive the visitors. 
\ handsome leather bound book of tes- 
timonials to Mr. Oakley, prepared by the 
home office, was a center of attraction 
on exhibit in Manager Estwick’s office. 


Safeguards Suggested 
For Tourists by Aetna 


With tourist business 15% above that 
of last year, according to estimates by 
the United States Tourist Bureau, and 
with approximately 80% of the nation’s 
vacationists now traveling by automobile, 
the Aetna Casualty & Surety has been 
making efforts to determine the effects 
of vacation motor travel on the number 
of persons killed and injured each year 
as the result of traffic accidents. The 
company has issued a bulletin recom- 
mending safeguards. A common-sense 
application of these suggestions should 
do much to help touring motorists es- 
cape many pitfalls that can and often do 
mar the fullest enjovment of automobile 
vacations. 

MAY BIGGEST A. & H. MONTH 

Continental Casualty Co. reached an 
all-time peak in May for the number of 
\. & H. applications, according to Roy 
L. Tuchbreiter, executive vice-president 
\ total of 7,585 applications were re- 
ceived at the home office in Chicago, as 
against 5,996 for the same month last 
year. 


office managers throughout the country. 
In the hospital Mr. Oakley had not seen 
this book until Chairman Bland brought 
it up to him on Monday. 

A framed testimonial scroll, signed by 
agents who participated in the recent 
three months’ production drive in his 
honor, was also on exhibit. 

There were flowers in profusion, many 
being personal remembrances from Mr. 
Oakley’s friends. In addition four pretty 
flower girls—Misses Mary Ross, Mar- 


garet Barry, Dorothy Woods and Betty 


Lehne—all employes of the New York 
branch, welcomed all guests as they ar- 
rived and presented them with white 
carnations. Managers and officials of the 
company wore dark red carnations. 

The new building, which adds to the 
architectural attractiveness of William 
Street, is regarded as a substantial in- 
dication of the company’s progressive- 
ness and its belief and confidence in the 
future of the insurance business. 


CLAIM MEN HAVE OUTING 


\ successful outing of the Boston Life 
& Accident Claim Association took place 
at Swampscott, June 21. The attend- 
ance was large. After a short meeting 
various sports were enjoved. At dinner 
Peter E. Humblety, chief claim exam- 
iner Columbian National Life, acted as 
chairman and introduced Henry B. Fow- 
ler, Boston manager General Accident, 
and George B. Smith, Springfield, claim 
department manager, Monarch Life, both 
of whom served with Mr. Tumblety on 
the committee on arrangements. 


RUTHERFORD DINED IN ST. LOUIS 


Paul Rutherford, president of the 
Hartford Accident and Indemnity Co., 
was the guest of honor at a luncheon 
given at the Missouri Athletic Associa- 
tion, St. Louis, recently by the staff. 
of Lawton-Byrne- Bruner Insurance 
Agency Co., local general agents for the 
Hartford 

President Rutherford’s visit was in 
connection with the twenty-fifth anni- 
versary celebration of the company and 
the beginning of the agency’s own silver 
year of representation of the Hartford. 


W. W. Moorhead Phila. 
Manager, U.S. Casualty 

BANKERS INDEMNITY EXPANDS 

Edgar Campbell Put in Charge of New 


Philadelphia Service Branch For 
Newark Company 





W. Wallace Moorhead has been made 
Philadelphia manager for the United 
States Casualty, thus broadening his 
scope of activity. At the same time Ed- 
gar Campbell has been placed in charge 
of a newly opened Philadelphia service 
branch of the Bankers Indemnity. Mr. 
Campbell resigned recently as_ resident 
vice-president in charge of the Middle 
Department for the United States Cas- 
ualty. 

Mr. Moorhead, graduate of University 
of Minnesota, joined the United States 
Casualty in 1927 as a special agent in 
western Pennsylvania, later becoming 
production manager in the New York 
metropolitan department and then north- 
ern New Jersey manager, 

The company will operate the Phila- 
delphia office as in the past but will 
add to its jurisdiction the northern New 
Jersey field. Mr. Moorhead will thus 
have eastern Pennsylvania, all of New 
Jersey and Delaware and part of Mary- 
land. The city of Philadelphia will con- 
tinue under the general agency direction 
of Hutchinson, Rivinus & Co., who have 
represented the company for more than 
forty vears. 

Mr. Campbell’s Work 

Mr. Campbell was formerly resident 
vice - president, Middle ‘Department, 
United States Casualty. A native of 
Phoenixville, Pa. he entered insurance 
with the Travelers as special agent in 
New Jersey, serving later as assistant 
manager, Philadelphia branch office, Lon- 
don Guarantee & Accident. Over eight 
vears ago he took charge of Pennsyl- 
vania, Maryland, Delaware and southern 
New Jersey for the United States Cas- 
ualty and was notably successful in that 
work. 

The Bankers Indemnity’s new office 
under his management will be located in 
the Public Ledger building and Mr. 
Campbell will be equipped with complete 
audit, inspection and claim facilities. It 
is also planned that the special agents 
of the fire companies of the American 
group will likewise be quartered in the 
new offices to afford strong group rep- 
resentation. 


A. D. ANDERSON NEW PRESIDENT 





Chicago Accident & Health Association 
Holds Annual Meeting and Selects 
New Officers 

A. D. Anderson has been elected presi- 
dent of the Chicago Accident & Health 
Association. He is accident and health 
department manager for the Continental 
Casualty in its Insurance Exchange 
branch, Chicago. He has been vice- 
president of the oe for two 
years, and as chairman of A. & H. In- 
surance Week was bts ag responsible 
for the success of the breakfast confer- 
ences held during that week. Other 
officers elected at the annual meeting 
June 21 are R. B. Kegley, Moore, Case, 
Lyman & Hubbard, vice-president; Don- 
ald C. Compton, Provident Life & Acci- 
dent, secretary; Harold L. Bredberg, Na- 
tional Service & Appraisal, treasurer. 


ASSOCIATED COS. SHOW GAINS 


The Associated Indemnity and Asso- 
ciated Fire & Marine of California for 
the first five months of 1938 report that 
underwriting profit, including equities in 
loss and premium reserves, amounted to 
206% of the profit made by these com- 
panies for the same period of 1937. 

The board of Associated Insurance 
Fund, Inc., holding corporation of the 
two companies, has declared a dividend 
of 10 cents a ‘share to stockholders of 
record July 5, payable on or before 


July 15. 


Plan for Production 
Cost Being Extended 


PENNA., NEW JERSEY, DELAWARE 


Methods Used in ’ Philadelphia for Casu- 
alty, Fidelity and Surety Found 
Working Satisfactorily 


Production costs for casualty, fidelity 
and surety business is being given spe- 
cial attention in Pennsylvania, New Jer- 
sey and Delaware by the two acquisition 
E. J. Schofield 
The present plan calls for 
an early “cease and desist” date, after 
which companies and their branch office 


cost conferences of which 
is chairman. 


managers, field representatives and su- 
pervising general agents will piedgc 
themselves to refrain from making any 
further commitments for excess commis- 
sions to agents which conflict with pres- 
ent rules, says Mr. Schofield. Thereafter 
reduction must be made of existing ar- 
rangements which are in violation of 
the acquisition cost rules. 

Mr. Schofield reports that the program 
of reasonable regulation of production 
costs is now being successfully carried 
out in the Philadelphia territory and 
plans are now under way to make neces- 
sary adjustments to bring the production 
costs in the named states into line with 
necessary and reasonable regulation. Mr. 
Schofield adds that the program has the 
support of the ieducanes fraternity as a 
whole; that it is recognized that the time 
has come when the business of insurance 
must put its house in order and protec: 
the public interest involved. 


WILL OPPOSE INTERFERENCE 
Philadelphia Aockdent and Health Men 


Against Unwarranted Activities 
of Government 

The Accident and Health Club of 
Philadelphia plans to combat unfair at- 
tacks on business and undue entrance of 
national and state governments to the 
accident and health business. To that 
end a special committee composed of 
R. L. Walters, General Accident, and 
John F. Leibig, Continental Casualty, 
has been appointed to study this sub- 
ject and recommend a program 

Part of the study will be devoted to 
the proper form of publicity by which 
to sell the public on the business. The 
club hopes to be in a position to put the 
program into effect in the early Fall 

Other committee chairmen appointed 
by Wallace G. Pavne, president, are: 
Entertainment, H. B. Yerkes; publicity, 
L. R. Snyder; educational, John Leibig 
speakers, David Fitzgerald: membership, 
Edward Peaker; house, David Fitzger- 
ald; Accident and Health Week, A. L. O 
Rasch. 


MILWAUKEE DIRECTORS CHOSEN 

“wAt the annual meeting of the Milwau 
kee Board of Casualty & Surety Under- 
writers, Bert Zinn, Otto Gaedke, Ben- 
jamin Weil and Lloyd H. Coan wer 
elected directors. Officers will be elect 
ed at the next directors’ meeting. The 
casualty board held a join meeting of 
members and solicitors to hear Howard 
Ott, sales executive, in his talk, “Clean- 
ing Mental Spark Plugs.” 


DETROITERS GUESTS OF U.S F&G. 


As a reward for placing second in the 
Davis Cup Award, agents of the United 
States F. & G. in Detroit territory wes 


guests of the company June 13, 14 and 
15 on a boat trip on Lake Huron. Kk 
Howard Bland, boar: d Brag sree ~t Clarke 
J. Fitzpatrick, secretary; Vice-Presidents 
Philip F. Lee, Huch D. Combs a 
Charles C. Conlon, and O. R. Leeds a: 
I. D. Hall, assistant agency directors, 
attended. William H, McBryan, Det 
manager, was host. 
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Argues Against State 
Health Insurance Act 


VIEWS OF MEDICAL SOCIETY 


Speaker at Constitutional Convention 
Hearing in New York Reveals 
Various Flaws in System 


Dr. Joseph S. Lawrence, executive of- 
ficer, Medical S ciety State of New York, 
says its members are opposed to the 
state or a municipality setting up a Sys- 
tem of health insurance. Speaking at a 
public hearing in Albany this week be- 
fore the 
mittee on public welfare, he 


constitutional convention com- 
gave the 
following reasons for his opposition: 
“The real medical problem is care of 
who have no re- 


the indigent—those 


sources whatever—and no_ insurance 
scheme would include them; they would 
still remain a responsibility of the physi- 
cian 

“Although the 
care throughout the 
be faulty, there are no sections of New 
York State 
not available. 

“Any insurance scheme would add to 
the expenses of medical care. The non- 
profit hospital service system, which is 
operating very satisfactorily, neverthe- 
less has added annually not less than 
16% to the total cost for administra- 
tion alone, 

“There are commercial insurance com- 
panies that offer and are selling policies 
covering medical service, and at practi- 
cally the same cost as the hospital ser- 
vice associations are selling hospital ser- 
vice. 

“All investigators agree that the qual- 
ity of medical care and its availability 
is far inferior in those countries where 
health insurance has been adopted, to 
that which now prevails in New York 
State. 

“Insurance systems are limited to those 
who are employed. If a man loses his 
employment and needs medical care he 
must rely upon the charity of the physi- 
cian. Most insurance schemes do not 
make provision for dependents. 

“People generally, where the issue is 
life or death, are most comfortable if 
they have complete confidence in their 
physician, as they will have if they make 
their own selection, but all insurance 
schemes interfere to a degree with the 
members’ free choice of physician.” 


J. J. HALL MADE CHAIRMAN 


distribution of 
United States may 


medical 


where medical services are 





National Conservation Bureau Man Ac- 
tive in Nine-State Highway Safety 
And Vehicle Conference 

John J. Hall, director, special service 
division National Conservation Bureau, 
has been appointed chairman of the 
education and program committee of the 
newly formed Nine-State Highway Safe- 
ty and Motor Vehicle Conference. The 
states making up the conference in 
clude New York, New Jersey, Pennsyl- 
vania, Connecticut, Massachusetts, Rhode 
Island, New Hampshire, Vermont and 
Delaware. 

In addition to this committee which 
will promote interstate cooperation in 
motor vehicle laws and administration, 
committees have been established to de 
velop cooperative programs on the fol- 
lowing matters where state interests in- 
terlock: Periodic inspection of motor ve- 
hicles; speeding, traffic and rules of the 
road; equipment standards, examination 
of drivers and used cars; law enforce- 
ment; Federal motor carrier act 
hours of service 

Mr. Hall is also a member of the com- 
mittee on uniform traffic laws and ordi- 
hances of the national conference on 


and 


street and highway safety. This com- 
mittee meets this month to consider 
proposed revisions in the uniform ve- 
hicle code and the model traffic ordi 


nances of the national conference. 





E. A. G. Manton Promoted 

E. A. G. Manton, able young English- 
man who joined the American Interna- 
tional Underwriters Corp. five years ago 
as a casualty underwriter, has been elect- 





MANTON 


E. A. G, 


ed vice-president of the corporation 


which handles world-wide foreign risks. 
Manton is the chief casualty underwriter 
and has demonstrated unusual ability. 
He distinguished himself a few years 


ago by winning several first prizes for 
scholarship in Insurance Society courses. 

Mr, Manton started his insurance ca- 
reer with the Caledonian in London after 
finishing college. Next he spent five 
vears with B. W. Noble & Co. in Paris, 
returned to London for a time, and came 
to the U. S. A. in 1933 to join American 
International. Likeable, he has made 
many friends for himself and his organ- 
ization. 


105 Attend Golf Party Of 
Casualty & Surety Club, N.Y. 


With 105 members and guests attend- 
ing—one of the largest turnouts in years 

the Casualty & Surety Club of New 
York held its annual golf tournament 
last Thursday at Green Meadow Coun- 
try Club, Harrison, N. Y. A feature of 
the day was the gross score of 68, three 
below par, turned in by Eddie Driggs 
of Brooklyn who, as a guest, qualified 
only for the kickers’ handicap which was 
a blind number between 70 and 80. 
Driggs, one of the best golfers in the 
metropolitan area, put himself out of 
the running for a prize with this low 
score, but he received many corpli- 
ments for his fine playing. 

Prizes were awarded at dinner in the 
evening by H. P, Hall, Century Indem- 
nity, president of the club, and the win- 
ners were as follows: 

President’s donated by H. P. Hall, 

club’s president, and won by J. S. Burns, 
United States Casualty. 

Class A—36 holes medal play, first prize, do- 
nated by John McGinley, Travelers, and won by 
A. B. McConnell, Continental Casualty; sec- 
ond prize, donated by W. Bernhardt, 
Accident, and won by H. D. Schmedes, Ameri 
can Surety. 

Class B—36 holes medal play, first prize, do 
nated by Harry A. Kearney, Hartford Accident, 
and won by J. A. Oliver, Retail Credit Co.; 
econd prize, donated by W. W. Smith, Lon- 
don & Lancashire Indemnity, and won by 
George H. Reaney, United States Guarantee. 

Class C—36 holes medal play, first prize, do- 
nated by Harry Upington, Fidelity & Casualty, 
and won by Lloyd M: Burch, Marsh & Mc- 
Lennan; second prize, donated by F. Vanderbilt, 
Indemnity Co. of North America, and won by 
H. W New Jersey Claim In- 
vestigation, Newark 

Best afternoon 18 holes net, first prize, do 
nated by Casualty & Surety Club, and won by 
M. J. Pierce, Standard Accident; second prize, 
donated by Alonzo G. Oakley, United States 


trophy 


General 





Hargrave, Tr., 


J. A. Kelecy Statement 
On Bureau Resignation 


STANDARD SURETY & CASUALTY 


Running Mate of Standard Ins. Co, Of 
New York; Combination Auto 
Policy to Be Featured 
The National Bureau of Casualty & 
Surety Underwriters has accepted the 
resignation of the Standard Suretv & 


Casualty, effective August 1, 1938. Con- 
cerning this resignation J. A. Kelsey, 
president of the company, said_ this 
week: 


“Notwithstanding the resignation from 
the National Bureau, the company is in 
full accord with the fundamental prin- 
ciples of the bureau, and proposes to fol- 
low bureau practices, rules and rates on 
all lines of insurance except public lia- 
bility and property damage coverages in 
connection with pleasure car business.” 

The Standard Surety & Casualty is 
now under the same management as the 
Standard Insurance Co. of New York, of 
which Mr. Kelsey is also president and 
which company writes fire and allied 
lines. The Fire Company has, during 
the past twelve years, built up a sub- 
stantial automobile business along non- 
conference lines. Fire-wise, this com- 
pany operates in the agency field as a 
non-union company. 

Resigning from the bureau places the 
Standard Surety & Casualty in a posi- 
tion of being an ideal running mate for 
the Fire Company, and it puts both 
companies in a unique position to serve 
their agents in the production of their 
business. 

It is planned by these companies to 
feature an automobile combination policy, 
affording all forms of automobile cov- 
erage. 

The Standard Surety & Casualty now 
has branch offices in most of the import- 
ant centers, and intends to cultivate in- 
tensively the profitable fields. 





British Appointment 


Sir Malcolm Campbell, famous racing 
driver, has joined the British Boar1 of 
Reference of the Zurich General Acci- 
dent & Liability in place of the late Sir 
John Davies. Sir Malcolm, who re- 
cently joined the board of the Ford Mo- 
tor Co. of England, is chairman of the 
Dominion Tire Co.; vice-chairman of 
Consolidated Rubber Manufacturing, Ltd., 
and a director of various other concerns. 
F. & G., and won by J. 
Credit Co. 

Kickers’ handicap, guests only, first prize, do- 
nated by W. H. Duff, Fidelity & Deposit, and 
won by Henri Jacques, second prize, 
donated by John Nubel, Surety, and 
won by J. M. Croonin. 

The golf committee chairman, J. P 
Madigan, Fidelity & Deposit, was ably 
assisted by Harry Schmedes, American 
Surety. Clarence Glenn, Standard Ac- 
cident, is secretary-treasurer of the club. 


A. White, Retail 


lawyer; 
Standard 
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Ohio Agents Get 
On Safe Driver Plan 


A. L. SPOTTKE THE SPEAKER 


Tells Convention at Mansfield, Ohio, Of 
Factors Responsible for No-Acci- 
dent Plan’s Creation 

A. L, Spottke, automobile department 
manager of the National Bureau of Casu- 
alty & Surety Underwriters, led a dis- 
cussion on the safe driver reward plan 
and the factors responsible for its adop- 
tion on June 24 before a gathering of 
the Ohio State Association of Insurance 
Agents held in Westbrook Country Club, 
Mansfield, Ohio. Interest in this sub- 
ject ran high in view of the recent de- 
cision of the state attorney general that 
the reward plan was not discriminatory 
and therefore was approved for opera- 
tion in Ohio. 

Mr. Spottke pointed out that the pub- 
lic has long demanded a change in the 
method of rating private passenger auto- 
mobiles so as to recognize the careful 
operator. It must be recognized that the 
insurance business just like any other 
business must meet any reasonable pub- 
lic demands. In addition there is also 
the fact, the speaker said, that in these 
days when every effort is being made 
to reduce highway accidents, the insur- 
ance companies cannot afford to sit com- 
placently by without contributing their 
bit to cut the toll of highway accidents. 

Thus the safe driver reward plan was 
designed as an answer to the public de- 
mand for recognition of the careful car 
operator. The plan also offers an in- 
ducement to all operators to drive more 
carefully, Mr. Spottke stressed. In an- 
swer to those who are skeptical of the 
effectiveness of the plan along safety 
lines he reminded them of the fact that 
a monetary saving or return often makes 
a much stronger impression with many 
people than an argument based on com- 
mon sense or even an appeal from the 
standpoint of protecting life and limb. 
Whatever the effect of the plan, how- 
ever, in this direction, it is beyond dis- 
pute in Mr. Spottke’s opinion that any 
effort designed to promote safety is a 
worthwhile effort and should be en- 
couraged. Following his talk there was 
a question and answer period. He re- 
ceived a vote of thanks at its conclusion. 





U. S. GUARANTEE RATE REDUCED 


Under an order of the Virginia State 
Corporation Commission, the United 
States Guarantee is authorized to re- 
duce rates on bonds written for retail 
and wholesale wine licensees of the 
State Alcoholic Beverage Control Board, 
effective July 1. A new law affecting 
wine distributors permits wholesalers to 
keep stocks on hand under bond and to 
sell them at intervals by affixing state 
stamps. This reduction in rates con- 
forms to that previously authorized by 
subscriber companies of the Towner 
Rating Bureau. 





duction warrants. 


94 Fulton St., 





WANTED: Special Agent for Ohio 


A Special Agent by a multiple line Casualty 
Company for the Ohio Field. Company operates 
in conjunction with strong Fire Company. Both 


Companies non-bureau. Excellent future if pro- 
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Glass Division of National Bureau 
ER Keeping Abreast of Requirements 


Underwriting losses country-wide for which was increased by five companics 
: m ‘ - C ° lac € i. wt » glass in- 

plate glass insurance increased in 1937, i" 1937, handles 98.3% of the glass in 
surance written in New York State 

Last year this bureau completed 81,512 





according to the Casualty Experience 





oy Exhibit published recently by the Na- surveys, inspections and claim investiga- 

a tional Bureau of Casualty & Surety Un- tions at an average cost per piece of 60.3 

an derwriters. For Bureau companies the cents. Cost of the division’s operations SE A BO RD SURETY CO 
\p- loss was 4.8% and for all stock compan- gies owing to capable administra- A “ 
of ies 5.5% as against 17% and 3.2% re- "Capeales on the supervising commit- 

‘b spectively. Increases are noted both in tee of this bureau are. Aetna Casualty FIDELITY AND SURETY BONDS-CAPITAL $1,000,000 
ty loss and expense ratios. & Surety, American Employers, Com- re ee 

le- Last year the cost of replacing glass mercial Casualty, Eagle Indemnity, Mas- si ‘ eee 

lat also increased. Something had to be sachusetts 3onding, Standard Surety, ms 

ry Jone to adjust insurance rates to that Travelers Indemnity, United States Cas- 

a- increase. Accordingly, experience from Ualty and United States F. & G. 


80 John Street, N.Y. - BEekman 3-7345 





1932 to 1936 inclusive was reviewed and 
h- a vencral rate revision was made last 
July. Shortly thereafter the glass deal- 
ers adopted a new 1937 price which in- 
ful creased the price of glass still further, 
especially on sizes over 110 square feet. 
\s the setting charge is usually a per- 
‘. centage of the list price labor charges 








Ins. Counsel Federation 
To Meet August 1, 2 


MACKINAC ISLAND SELECTED 





Points in Jersey Chancery Court 


reased. A sub-committee of the Na- 





Speakers To Be Heard on Policy Con- 


Opinion Favorable to Adjusters 
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lecoration. A more important factor 
as the operations of racketeers. 
New York Bureau’s Work 

\n important feature of the Bureau’s 

ite glass facilities is its New York 

ite Glass Service Bureau, which is 

-harge of John W, Marden, with 

Eagle Indemnity, as chair- 
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On the Production “Firing Line” 








Tax Appeals Board Decides Case 
In Favor of Edward J. Miller 


Edward J. Miller, Louisville insurance 


agent, brought an 
internal 


action against the 
revenue in a 


taxable 


commissioner of 
deductions 
ordinary and necessary business 
that in 1933 the 


case involving from 
income- 
expenses. It appears 
Union Indemnity Co., represented by Mr. 
Miller, petitioner in this action, was 
placed in receivership. Thereupon peti- 
tioner cancelled all policies of his cus- 
tomers written in the insolvent company 
and reinsured them in the Massachusetts 
Bonding & Insurance Co. In order to 
protect and promote his own business 
petitioner voluntarily paid certain claims 
of his customers then matured under 
policies of the insolvent company, and 
also paid the premiums on the reinsur- 
ance. On the facts it was held that such 
expenditures constitute allowable deduc- 
tions as ordinary and necessary business 
expenses, 

The amounts involved were $5,818 rep- 
resenting expenditures by petitioner on 
account of loss claims on _ insurance 
placed by him; $1,901 unearned commis- 
sions which had been accrued as income, 
and $1,744 prepaid premiums on cancelled 
policies Petitioner procured  assign- 
ments of his customers’ claims against 
the Union Indemnity and filed them with 
the receiver. The total amount paid 
claims matured under policies et claims 
for prepaid insurance was $376, which 
petitioner received in 1936 and reported 
as income in hi s tax return for that year. 
The Board of Tax Appeals opinion says 
in part: 

“What constitutes an allowable deduc- 
tion for ordinary and necessary business 
expense often raises a difficult question 
under the facts, and quite as often re- 
quires a border-line decision. However, 
it is well settled that expenditures made 
to protect or to promote a taxpayer’s 
business, and which do not result in the 
acquisition of a capital asset, are de- 
ductible. The difficulty sometimes lies 
in determining whether the acts done 
were motivated by a purpose to protect 
or to promote the business. 

Purpose of Petitioner 
petitioner’s purpose was to 
protect and promote his business. Re- 
spondent lays stress upon the fact that 
petitioner was under no legal obligation 
in the promise, but made the expendi- 
tures voluntarily. This, we think, is im- 
material. Many expenditures made with- 
out legal compulsion are deductible, such 
as insurance premiums on business prop- 
erty, bonuses to a taxpayer’s employes, 
donations resulting in business benefits, 
and numerous others. 

Question of Capital Asset 

“Respondent further contends that the 
amounts in controversy were expended 
by petitioner in order to retain the good 
will\of his customers; that good will is 
a capital asset and expenses incurred 
because of it are not deductible. We 
are unable to accept the premise of re- 
spondent’s argument. By the expendi- 
tures in question, petitioner acquired no 
capital asset in the form of good will be- 


“Obviously 


yond the extent, if any, by which his 
good will incidentally was thereby bene- 
fited. And we think an expense deduc- 


tion otherwise allowable is not to be 
denied merely because incidentally it 
affects good will Furthermore. if the 
expenditures were made to retain good 
will, as respondent contends, then the 
purpose was to protect—that 1s, to pre- 
vent the destruction of—a capital asset, 
and so come within the allowable class 


Welch Case Cited 
“Th Welch Helve ring, 20) U S 111, 
cited in respondent’s brief, the taxpayer 
paid portions of the claims of former 


customers of a bankrupt corporation, of 
which he had been secretary, in order 
to strengthen his individual st anding and 
credit, and to re-establish business re- 
lations with the corporation’s former 
customers. The court held that such ex- 
penditures were not deductible as ordi- 
nary and necessary business expenses. 
The present proceeding, in our opinion, 
does not come within the doctrine of the 
Welch case. There the expenditures 
were made to acquire, and not to retain 
or protect and promote the taxpayer's 
business. Cf. First National Bank of 
Skowhegan, Maine, supra, at page &8&4. 

“For the reasons indicted, we hold that 


petitioner is entitled to deduct from 
gross income for the taxable year the 
amounts of $5,917 and $1,744 herein- 
above referred to. 


Status of Commissions 


‘The remaining deduction claimed by 
petitioner would, under respondent's 
contention, be controlled by our de- 
cision above in respect of the other two 
deductions. However, we prefer to rest 
our conclusion upon a slightly different 
basis. Petitioner accrued on his books 
and reported in his tax return as income 
the full amount of commissions due him 
on all policies written by the Union In- 
demnity Co. When those policies were 
cancelled the amount of $1,901 repre- 
sented unearned commissions. The poli- 
cies were rewritten in the Massachusetts 
Bonding and petitioner again accrued on 
his books and reported as income the 
full amount of his commission thereon. 
He himself paid the premiums to the 
latter company, and was unable to col- 
lect the refundable premiums from the 
former company, except a small amount 
received in 1936 and reported as income 
in his tax return for that year. Thus, 
the amount of $1,901, representing the 
same earned commission, was twice in- 
cluded in petitioner’s taxable income. To 
that extent his income was overstated, 
and to correct the error, he is entitled 
to a deduction in the amount claimed. 

“Respondent contends that the evi- 
dence is insufficient to show that the 
amount was included in petitioner’s in- 
come twice, and says that, because peti- 
tioner voluntarily paid the premiums on 
the new policies in order to retain the 
good will of his customers, he is not en- 
titled to the deduction. The latter point 
we have discussed above. As to the 
first point, we think it is clear that peti- 
tioner did in fact twice include the 
amount in his reported income. Judg- 
ment will be entered under Rule 50.” 


PACIFIC INDEM. FIRST QUARTER 


Gross and Net Premiums Higher Than 
Year Ago; Underwriting and In- 
vestment Earnings Improve 
The Pacific Indemnity has declared 
the regular quarterly dividend of forty 
cents a share and an extra of ten cents 
a share, both payable July 1. Earnings 
from underwriting and investments to- 
taled $240,953 or $1.61 a share for the 
first quarter of 1938, against $206,648 or 
$1.38 a share for the first quarter of 
1937. Other realized gains and 
totaled an additional $8,391. against a 
corresponding figure of $53,004 for the 
first quarter of 1937. Combined earnings 
and other realized gains and 
$249,344 or $1.67 a share, 

$1.73 a share 
premiums written for the first 
quarter totaled $1,448,049, against $1,259,- 
163. Net premiums written, after rein- 
surance ceded, totaled $1,233,994, avainst 
$1,117,396. The increase has been con 
sistent for each of the three months of 
1938 over 1937. 


losses 


losse s 10 
taled agaist 
$259.652 o1 


(;ross 


ADDRESSES REAL ESTATE MEN 





F. B. Kase, Detroit, Shows Management 
Concerns Their Legal Liability Sel- 
dom Covered by Insurance 


\ttention of the Lansing Real Estate 
Board was called to the large liability 
which many realty firms are assuming 
without adequate insurance, by Frank B. 
Kase, Detroit, special agent Aetna Casu- 
alty & Surety. Mr. Kase said that not 
more than 10% of potential public lia- 
bility business is being written by the 
insurance carriers. 

Among the sources of liability given 
little thought by the average realty firm, 
Mr. Kase said, is that arising out of 
property management operations. Many 
cases have arisen where claims against 
such properties, as a result of the vari- 
cus forms of legal liability present, have 
been brought jointly against the owners 
and the management concerns, the lat- 
ter standing to shoulder the entire judge- 
ment in event the co-defendant, for any 
reason, proves uncollectible. A damage 
verdict, he pointed out, may result in 
collection of the judgment against the 
more responsible of the co-defendants, 
in many cases this being the manage 
ment firm 

Mr. Kase also explained the non- 
automobile liability contract, 
which applies in all cases in which a 
realty firm’s salesman or other emplove 
uses his own car in the company’s busi- 
This cover, while not new, was 
evidently new to most of the board 
members. 


owner's 


ness, 


STANDARD HELPS TO AGENTS 
Sales Letter Copy, Advertisement En- 
largements and Portfolio of Busi- 

ness Suggestions 

Standard Accident, Detroit, 
a wire-bound book of 
containing nearly 100 


has issued 
letterhead size 
suggestions for 


sales letter copy. It embraces almost 
all forms of casualty insurance and 
bonds. 


The company is also supplying its 
agents with large size “blow-ups” of its 
national advertisements for use in win- 
dow display and for booths. These are 
attractively lithographed in color and a 
metal easel frame is provided for them. 
\ portfolio of business building sugges- 
tions on accident insurance is also avail- 
able. This is really a file folder that 
can be placed in a regular correspond- 
ence file for instant reference. It con- 
tains suggestions as well as actual ma- 
terial to assist the agent in building ac- 
cident business. 


APPLICATION FORM IMPROVED 


United States F. & G. Has Innovation 
Believed to Furnish Many Advantages 
to Producers 
The United States & G. announces 
that it has developed a new memoran- 
dum application which eliminates the 
haphazard making of notes the producer 
belicves will be required to use in prep- 
aration of a policv. The new blank, the 
company says, will save time in obtain- 
ing such information, eliminate carrying 
and keeping track of ‘fifteen separate ap- 
plication forms, safeguard against mis- 
takes, avoid return to the client for ad- 


ditional data, remind clients of other 
forms of protection. 
\ single sheet is used for the appli- 


cation and it contains space for informa- 
tion and answers applying to fifteen cas- 
ualty and burglary lines, At the top ap- 
pears space for information required for 
all coverages. In the upper left is an 
index of fifteen casualty lines, each iden- 
tified by number, with space for check 
marks indicating the lines for which ap- 
plication is made. 

An index column appears under each 
casualty line. In this the number of the 
coverage is repeated when the question 
or statement appearing on the right side 
of the page applies to that particular 
coverage. Some of the questions apply 
to several lines while others apply to 
only a few. 

Sections on the back of the blank sup- 
ply space for descriptions and classifica- 


Ways Accident Agent 
Can Assist Assureds 


USE OF EVERY-DAY LANGUAGE 
Thomas Hook of Standard Accident 
Gives Philadelphia Producers Val- 
uable Points on Selling 
Speaking before the Philadelphia Ac- 
cident and Health Club, Thomas Hook, 
superintendent personal accident and 
health department, Standard Accident, 
said that it is up to the agent to bring 
home to his clients and prospects the 


realities of the ever present accident 
hazard. He continued: 
“You must make them realize fully 


that accidents strike when least expect- 
ed. You must give them a= graphic 
picture of how an accident might impair 
or destroy the income upon which fu- 
ture plans are based.” 

Mr. Hook also brought out that the 
successful accident insurance salesman is 
the one who knows his contracts from 
\ to Z. Keferring to this point he said: 
“In studying the protection your company 


offers you are merely following the pre- 
cepts of successful selling. The = suc- 
cessful accident agent is the one who 


reads and analyzes his company’s poli- 
cies. He translates the coverage of 
every clause into every-day language 
showing his prospect just how the policy 
meets his particular need.” 

Ways to Help Clients 


Mr. Hook emphasized that today the 
progressive agent ranks with the doctor 
and lawyer as a professional counselor 
to the welfare of the American family 
and business. Naming the ways in which 
an agent can serve his clients, Mr. 
Hook said: “You can give advice on all 
forms of coverage and see that your 
clients have every needed form. You 
can assist the assured when a claim 
arises. You can watch renewals, thus 
eliminating worry on the part of the 
assured. You can keep the assured in- 
formed on new coverages and recom- 
mend increases and decreases as needed. 
And last, but by no means least, you 
can place your client’s insurance in a 
dependable company with a long record 
of fair dealing.” 


R. L. INGLIS ‘ON THE JOB 


R. L. Inglis, resident vice-president, 
Associated Indemnity, in charge of its 
Eastern department office in New York, 
is back at his desk improved in health 
after a sickness siege. During his ab- 
sence Vice-President Harry B. Hum- 
phry ran the office. A comparative new- 
comer to New York Mr. Inglis is lay- 
ing a substantial groundwork for his 
company’s program of activity in this 
state and is getting acquainted in man- 
agerial circles and on the Street. 


DENKSCHERZ KANSAS MANAGER 

J. A. Denkscherz has been appointed 
manager of the Kansas Compensation 
Rating Bureau of the National Council 
on Compensation Insurance, replacing J. 
I. Fletcher who has resigned to accept 
appointment as manager, North Carolina 
bureau. Mr. Denkscherz, with experi- 
ence both in the field and the Council’s 
New York office, is well qualified for his 


new post. 


pertaining to each line of insur- 
ance. Each section is designated by the 
identifying number of the coverage, as 
used on the front page. 

It is pointed out that when the memo- 
randum application is received at the 
agency or branch office the work of 
preparing the policy is simplified, speed- 
ed and safeguarded. The policy writer 
is saved trouble and delay and possibil- 
ity of error resulting from fragmentary 
order memos. Such mistakes, it is stated, 
may not be discovered by either the 
producer or the assured, but incorrect 
policy information is certain to reflect 
unfavorably upon the agency or the 
branch office. 
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